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Companies Want 
Beha’s Support Of 
Cost Agreement 


Large Vote Cast at Acquisition 
Conference Seeking His 
Guidance 


MEETING GOOD HUMORED 


Superintendent to Decide Whether 
He Will Follow Through or 
Drop Matter 


At a conference called by Superin- 
tendent Beha to ascertain the sentiment 
of the casualty leaders relative to the 
acquisition cost rules it was voted by a 
large majority that the moral support 
of the Superintendent in this matter was 
desirable. That vote was taken after 
another vote was registered to the effect 
that no change in the rules should be 
made at the present time. 

As to the significance of the vote, 
there is a division of opinion among 
those who attended. A few thought that 
it meant that the vote extended to the 
Insurance Department of New York 
State a recognition of power over com- 
missions and agency limitation, and 
there are some companies which object 
to such a recognition. Most, however, 
believe that the Superintendent was 
merely extending his kindly offices in 
an attempt to bring harmony and 
economy into the casualty insurance 
business, and that the situation is prac- 
tically unchanged. 


Points for Beha to Decide 


As a result of the vote, Superinten- 
dent Beha is to make the decision = 
three points: (a) Will he drop further 
consideration of this matter, which was 
bequeathed to him by Superintendent 
Francis Stoddard, Jr.? (b) If he de- 
cides to help the companies enforce the 
agreement will he be satisfied with the 
present agreement? (c) If not satisfied 
with the present agreement, will he offer 
suggestions for a new one? 

The conference was attended by 
somewhat under fifty companies, and, 
while an all day session, it was marked 
by good humor. 

There was quite a laugh when Fred- 
erick Richardson of the General Acci- 
dent, who is reported out of sympathy 
with the rules, said that the rules were 
a Phillips baby placed on the doorstep 
of Superintendent Beha, with 
Mooney, vice-president of the Aetna, as 
the nurse. The paternity referred to was 
that of Jesse S. Phillips, general mana- 
ger of the National Bureau of Casualty 
& Surety Underwriters. ’ 

Whereupon, Edson L. Lott, president 
of the United States Casualty, chirped in 

(Continued on page 30) 














PHOENIX 


Assurance Company, Ltd., 


of London 
100 William Street, New York 





A corporation which has stood the test of time! 
143 years of successful business operation. 
World-wide interests. Absolute security. 


Excellent Service and Facilities. 


PHOENIX 


Indemnity Company 


75 Maiden Lane, New York 






































THE EQUITABLE LIFE OF IOWA 


ANNOUNCES THE 
LARGEST DIVIDENDS 
IN ITS HISTORY 


E-Q-U-I-T-A-B-L-E _L-I-F-E 
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Founded: 1867 Home Office: Des Moines 














The New Year’s Gates 


They open into a period of unequaled opportunity. These are factors: 
(1) A sound financial situation. (2) Abundant capital 
for worthy enterprises. (3) Small merchandise inventories. 
(4) Commercial and industrial conditions improved. (5) 
Construction on a grand scale nearly everywhere in the 
United States. (6) A more general spirit of fair play 
toward railroads and the larger corporations. (7) A brighter 
day abroad. 
The PENN MUTUAL during 1925 will still further improve the quality 
and extend the strong co-operative service which in 1924 it gave to its 
Field representatives. ' 


The Penn Mutual 


Life Insurance Company 
Philadelphia, Pa. 


Organized 1847 


Ge le 














Labor Unions Urged 
To Get Into All 


Insurance Lines 





American Federation Has De- 
cided to Provide Life Insurance 
Through Locals 





LOOK FOR BIG _ PROFITS 


Committee Report Calls Project 
“Easy” and Says “There Is No 
Risk” 


The executive council of the American 
Federation of Labor will soon call a con- 
ference of the heads of national and in- 
ternational union organizations that are 
affiliated with the Federation for the 
purpose of drafting plans for launching 
the labor unions on their life insurance 
project following out the action of the 
Fl Paso convention in authorizing the 
Federation to formulate a life insurance 
plan. Some of the advisors urged the 
Federation to go into all insurance lines, 
including fire. There are already sev- 
eral labor banks. 

Whatever method is finally decided 
upon to sell life insurance to members 
of labor unions, they will use the lo- 
cals as the nucleus for securing and 
keeping in force the business written. 
Labor 
32,157 local 
unions, 855 city central bodies, 49 state 
federations and 107 national and inter- 
national representing all the 
trades and many other kinds of organ- 
total membership 
last year was 2,865,979. 


The American Federation of 


structure is made up of 


unions 


ized workers. The 


Call It “Duty” to Take Up Insurance 

The special committee of the Feder- 
ation appointed to study the life insur- 
ance project, said in concluding their 
report: “We have been convinced and 
fully persuaded that it is not only ad- 
visable and safe, but almost the duty 
of the unions jointly to adopt some form 
of proper life insurance.” 


May Engage in All Lines 


One of the advisors of the committee 
whose ideas on the subject helped de- 
cide the committee in favor of the in- 
surance plan was L. D. Wood, of Phila- 
delphia. The committee report says 
that he pointed out that “we could take 
up, in addition to regular life insur- 
ance, annuities and income policies, old 
age pensions and fire insurance which 
is the most profitable of them all; in 
fact go thoroughly into the insurance 
business.” The committee was not pre- 
pared to follow Mr. Wood all the way, 
however, as it was opposed to the Amer- 


(Continued on page 8) 
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ANNOUNCEMENT OF 
JOYFUL GROWING PAINS 


afflicting this agency will be broadcast in this 
space throughout the year for the en- 
lightenment of our friends and 
others who would find: 


“IT PAYS TO HAVE AN ACCOUNT WITH THE AETNA” 





BROADCAST NO. 1! 
JANUARY GOING FINE 











HART & EUBANK, General Agents 


_ AETNA LIFE INSURANCE COMPANY 


100 WILLIAM STREET 
NEW YORK 
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United States Life 
Had Good Increases 


TAKES SPURT UNDER MOIR 





Company Closes Seventy-fifth Year With 
Best Business in Many Years; 


Outlook Good 





The United States Life closed its sev- 
enty-fifth year with the largest amount of 
new paid for business that the company has 
had for twenty years. President Henry 
Moir in his report to the directors present- 
ed details of the financial statement which 
showed that the company has had a remark- 
able improvement in business and general 
structure since President Moir took charge. 

The total new business for last year 
amounted to $5,421,000 as against $4,400,000 
in 1923. The total insurance in force now 
stands at $27,688,000. Total assets are now 
over $6,500,000... The assets of the com- 
pany represent $235 for each $1,000 of out- 
standing insurance. The capital and sur- 
plus of $326,000 supplements the statutory 
reserves and there is a contingency reserve 
fund of $92,000. In addition a large sum 
was invested in writing new _ business, 
which is a liability in its first year. The 
reserve for new business last year 
amounted to more than $77,000. 

Commenting on the reinsurance of the 
risks in this country of the are Life 
which were reinsured by the United States 
Life, President Moir says: 

“During the year we completed and car- 
ried through an arrangement whereby the 
risks of the Nederland Life Insurance 

Company were transferred and reinsured 
by the United States Life. The amount of 
business thus acquired, after giving effect 
to the changes during the current year, in- 
creased our outstanding insurance on 3lst 
December by $1,546,000. In effecting this 
arrangement we also acquired assets suffi- 
cient to meet the reserves under this busi- 
ness. Such assets were taken at the amor- 
tized value at which they were carried by 
the Nederland,—and the difference between 
that value and the market values on Ist 
January, 1924 forms a reserve for contin- 
gencies whereby fluctuations in mortality or 
in investments caused by abnormal condi- 
tions may be absorbed without reducing the 
general surplus of the pans sag 


GETS HIGH GRADE MEN 





Paul R. Wendt _ Agency in Newark 
Draws Some Big Writers and Men 
With Large Clientele 


Paul k. Wendt, general agent for the 
Equitable Life of lowa, with headquar- 
ters in Newark, has surrounded himself 
with some unusually high grade sales- 
luen. Many of his organization have left 
highly responsible positions to join the 
agency. The latest additions to the staff 
are Harry W. Reilly, for five years man- 
ager of the Hotel Association of New 
York ; Charles W. Steadman, for the past 
SIX years agency supervisor for the Mary- 
land Assurance of Baltimore, former war- 
den of Essex County prison, former sec- 
retary of the Automobile Club, Republi- 
can county committeeman from Montclair 
and well known throughout New Jersey. 
and Lloyd E. Douglass, a large personal 
writer, who resigned as a member of 
Douglas & Boyd, general agents of the 
Continental Life at Newark, to join the 
agency. Mr. Reilly comes of. an insur- 
ance family, his father having been a 
manager for the Prudential for forty 
years. 


NEW YORK LIFE BUILDING 

The New York’ Life has placed an order 
with the American B ridge Co. for steel to 
be used on the company’s new building to 


be erected on the site of Madison Square 
Garden. 


ON WESTERN TRIP 
William A. Searle, recently appointed 
assistant to Pre sident Clegg of the Na- 
tional Association of Life Underwriters 
has started on a trip that will cover a 
Considerable number of Western states. 


TO HANDLE PUBLICITY 


C. H. Deterly New Editor of Manhat- 
tan Life Bulletin; Also Conduct- 
ducting Correspondence Course 





Charles H. Deterly, who has been with 
the Manhattan Life of New York, for a 
short time, is the new director of publicity 
for the company under the direction of 
Vice-president John Roche. Mr. Deterly 
comes to the company from the Lincoln 
National Life of Fort Wayne. He has 
been attending the life insurance classes at 
New York University, absorbing the insur- 
ance atmosphere and making himself thor- 
oughly conversant with the problems con- 
fronting agents. 

Mr. Deterly, also editor of the Manhat- 
tan Life bulletin, has made several improve- 
ments in the style of the paper and plans 
to send it out fortnightly. He has also pre- 
pared a correspondence course consisting 
of twenty lessons for the benefit of the 
agents. After each lesson has been com- 
pleted a set of approved answers accom- 
panies the next lesson, and a diploma is 
awarded the agent on the successful com- 
pletion of the course. 


ADVERTISING INSURANCE DAY 


The Philadelphia Association of Life 
Underwriters is spending $1,000 in news- 
paper advertising on Life Insurance 
Day, which is January 21. Very attrac- 
tive copy has been prepared. No com- 
panies or agent’s names have been used, 
the ads being signed by the Philadelphia 
Thrift Committee. 


APPOINTED AT WASHINGTON 


The Pacific Mutual Life has appointed 
as its general agent at Washington, EI- 
mer A. Browne. He first went with the 
company as an agent in the Washington 


agency and became a member of the 
company’s leaders club the first year. 
The office is in the District National 


Bank Building. 


DOUBLES ADVERTISING PLANS 





Phoenix Mutual Definitely Committed to 
Advertising Greatly Increases Ex- 
penditures Over Last Year 


The Phoenix Mutual Life had such sat- 
isfactory results with its advertising plans 
during 1924 that the company has decided 
to extend its general advertising campaigns 
50% this year. The Saturday Evening 
Post, the Literary Digest and the American 
Magazine will be used among the period- 
icals. 

“This advertising is an integral part of 
the company’s plan for reducing the cost 
of selling insurance,” says the company. 
“This company is definitely committed to 
advertising and we make this announcement 
of the 1925 plan with entire confidence that 
the results will vindicate our judgment in 
1925 as completely as in 1924.” 


RELIANCE LIFE PLANS 


General Manager McCormack Conducts 
Conference of Supervisors on De- 
velopment Work in Field 


The Reliance Life of Pittsburgh held 
a meeting of its supervisors last week, 
General Manager FE. G. McCormack 
having called in its supervisors from all 
parts of the country for a conference. 
The company is better equipped now 
than it has ever been. Mr. McCormack 
says, to do a record business and plans 
were formulated at the conference for 
development work in the field) during 
the coming year. 


PAYS 15% EXCESS INTEREST 


The excess interest rate of 1.5% per 
annum will be continued for 1925 by the 
Iquitable Society for divdiends left to 
accumulate at interest, and for participat- 
ing settlements of policy proceeds under 
which an interest rate of 3% is guaran- 
teed, except that for Certificates of De 
posit on which interest is payable frac 
tionally the excess interest dividend will 
he at the rate of 1.4%. 





Openings in 


New Jersey 
Maryland 
West Virginia 





Wanted—Managers 


(ur 
New Inegland and in 
en States 
cellent 
created an urgent demand 


Maine for experienced men cap- 
pe able of building up strong 
‘ens agencies, 
These are unusual open- 
ings. Our proposition is 


interesting good men. 
us tell you about it. 
fidential. 


The 
Bankers Reserve Life Company 


R. L. ROBISON, President 
HOME OFFICE—OMAHA, NEBRASKA 
Business in Force, $94,000,000—Assets, $15,000,000 


expansion drive in 
lvast- 
is producing ex- 
results and has 


Let 
Con- 
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Tells Blackburn It 
Is Against Twisting 


GUARANTEE FUND'S POSITION 





State Agent McKennon Called to Home 
Office and Asked About Oregon 
Controversy 
(Special to The Eastern Underwriter.) 
Omaha, Neb, Jan. 19.—Emphatic denial 
of charges that it has been a party to 
twisting life insurance policies, together 
with just as positive a statement that its 
attitude is against such practices, were 
made to THE EASTERN UNDERWRITER to- 
day by J. W. Hughes, vice-president of 
the Guarantee Fund Life Association of 
this city. The attack upon the company 
was an outgrowth of a report made by 
Howard J. Brace, assistant agency man- 
ager of the Idaho State Life of Boise, ac- 
cusing Floyd McKennon, state agent of 
the Guarantee Fund Life for Oregon of 
persuading holders of policies in other 
companies to switch to the Guarantee 
Mind Life. Sharp criticism of the Guar- 
antee Fund has appeared in two news- 
papers—“The Weekly Underwriter” and 
“The Insurance Index,” both of New 

York city. 
Calls Articles Unfair 


In a statement to THE 
DERWRITER Mr. Hughes 
articles were unfair and apparently de- 
signed to create false impression that 
Guarantee Fund Life approves and fos- 
ters twisting methods. The Guarantee 
lund Life is unalterably opposed to the 
unethical practice of twisting. We are 
constantly endeavoring to educate our 
agents as to proper and legitimate sales 
methods. Any compl: uint against an agent 
charged with twisting will be promptly in- 
vestigated. If any Guarantee Fund Life 
agent is discovered to be discrediting any 
other company or plan of insurance we 
will insist that he immediately change his 
methods or cease to represent us.” 


Eastern UN- 
said: “These 


Letter to Blackburn 


Guarantee 
Plackburn, sec- 
American Life 
Blackburn al- 


Charges were filed with the 
lund Life by Thomas W. 
retary and counsel of the 
Convention. In brief, Mr. 
leged that Mr. McKennon, the company’s 
representative under criticism, had been 
engaged in the practice of twisting. Mr. 
Hughes replied to Mr. Blackburn as fol- 
lows: 

Dear Mr. Blackburn:—Your com- 
munication has been referred to the 
agency committee for necessary atten- 
tion. 

The purpose of this reply, Mr. 
Blackburn, is to assure you that we 
will co-operate with you in every way 
possible to correct the methods of any 
of our agents who may, through lack 
of proper education or for other rea- 
sons, engage in the indefensible prac- 
tice of twisting 

We appreciate the fairness of your 
attitude as expressed, and if you will 
let us know whenever your office re- 
ceives a complaint concerning the 
work of any Guarantee Fund Life 
agent we will immediately investigate 
to develop the facts and adjust the 
matter to the satisfaction of all con- 
cerned. 


Mr. Hughes showed THe Eastern Un- 
PFRWRITER representative a copy of the 
Guarantee Fund Life’s application blank, 
two lines in which read as follows 

“In connection with this application were 
you persuaded to discontinue other in- 
surance ?” 


The Agent Under Discussion 


Continuing, Mr. Hughes said: “Mr. Mc- 
Kennon, the agent under fire, recently was 
called to the Home Office for a discussion 
of the situation in his territory. It de- 
veloped that the trouble was caused by a 
series of meetings held by Mr. McKen- 
non, at which meetings the relative merits 
of insurance policies were discussed. Con- 
siderable interest was created by this and 
naturally led to great bitterness in his 

(Continued on page 7) 
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ASSOCIATION 


OMAHA, NEBRASKA ORGANIZED 1901 











Twenty-Three Years of Progress and Service 


Actual Figures From Our 
Twenty-Third Annual Statement 


JANUARY 1, 1925 


[Insurance in force January 1, 1925............ $161,153,500.00 


ne | Growth 

Insurance in force January 1, 1924............ 151,873,500.00 J 
Death Losses paid since organization (23 years) — 6,590,721.33 | 
Admitted Assets accumulated............006 8,193,828.04 | Strength 
Death Losses paid in 1924 ($6.23 per $1,000 at 

MOE asneassdsiiranniasndtinetitsnie Menatitiebodanat eee 906,706.87 | — a 
Surplus Funds increased in 1924.............. 982,498.26 - 
Average rate of interest earned 1924.......... 5.95% ] Covchd 
Interest collected in 1924. ...........0..0008- 361,619.78 lavestenents 
er er rere eee ete ee NONE 
Bapected WIOWGAY i.n+.c 0 s6e004scanncrieseaer 100% | Selected 
Actual Mortality 1924.............00.0eeeee. 49.1% Risks 


ATTRACTIVE CONTRACTS TO SALESMEN 
OF ABILITY ARE AVAILABLE IN 
TWENTY-SIX STATES 


NEW TERRITORY NOW OPENING 


Write F. A. HICKS, Superintendent of Agents, For Particulars. 





GUARANTEE FUND LIFE BUILDING 
OWNED BY THE ASSOCIATION 
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Connecticut General 
Liberalizes Forms 


REVISES ITS TERM CONTRACT 





Becomes Permanent Insurance in Case 
of Disability; Premium Waived and 
Monthly Income Paid 





The Connecticut General Life has re- 
vised its term contract so that the term 
insurance becomes permanent insurance 
protection if the policyholder is disabled 
during the conversion period. In such 
circumstances the policyholder would be 
ineligible for new insurance, and pro- 
vision for the continuance of his pres- 
ent policy is therefore valuable protec- 
tion. 

Under the company’s new contract, the 
disabled policyholder may change his 
policy to any form of permanent insur- 
ance with disability protection corres- 
ponding to that in his term policy. If 
he fails to exercise his conversion privi- 
lege, the company automatically con- 
verts the term policy to the ordinary life 
plan at the end of the conversion period. 

The policyholder is relieved of further 
premium payments and in addition, the 
company pays him a monthly income as 
long as he lives and is disabled. Neither 
the waived premiums nor the disability 
income payments to the insured are de- 
ducted from the amount of insurance 
payable at death. 

USE SALARY SAVINGS PLAN 


Connecticut General Home Office Em- 
ployes Take Large Amount in Addi- 
tion to Group 


Connecticut General home office em- 
ployes, although already insured under 
the company’s group policy and in many 
cases under individual policies, applied 
for $400,000 of personal insurance when 
the company’s new salary savings in- 
surance plan was laid before them re- 
cently. 

The average size policy was for $2,600 
and about 150 employees applied for in- 
surance. 

Under the salary savings insurance 
plan employes apply for any form of in- 
surance desired and authorize the em- 
plover to deduct the premium in month- 
ly installments from their salaries and 
to pay it to the insurance company. The 
advantages of the plan are that usually 
only the short form of medical examina- 
tion is required, the monthly premium 
plan is available for small policies, and 
is one-twelfth of the annual premium, 
without the usual added interest charge 
for the monthly payment plan. Sys- 
tematic saving for the future is put 
ahead of other obligations, under the 
salary savings insurance plan, instead of 


Jollowing along in the rear, where it 


often fails of accomplishment. 


ISSUES MODIFIED LIFE 
_ The Manhattan Life of New York has 
issued a modified life policy, and also a new 
thirty year non-renewable term policy. 
rhe new form is convertible and partici- 
Pating and is issued in amounts not less 
than $5,000. 


INCREASES COMMISSIONS 
Goulden, Cook & Gudeon, repre- 
senting the Connecticut General in New 
York, have sent out a letter advising 
that the commission on five year term 
has been more than doubled, and that 
the commission on ten year term has 
een increased. A new automatic con- 
version clause is also being used. 
HAS TWO AGENCY HEADS 
The Jefferson Standard Life of 
Greensboro, N. C., now has two super 
mtendents of agencies, A. V. Mozingo 
in charge of the territory west of the 
Mississippi River and A. R. Perkins in 
charge of eastern territory. 














Massachusetts Mutual. 


to any real worker in the field. 








A Company With Friends Everywhere 


The agent who is selling insurance in this Gompany, which for seventy- 
three years has been rendering unexcelled service, does not work alone. 
Wherever he may be, he finds enthusiastic friends ready to help him by 
testifying that there is no better company in the land than the old 
Its enviable record for service and the low net 
cost of the protection furnished make a combination that assures success 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 


MUTUAL 




















GIVES APPRECIATION DINNER 


C. A. Foehl, Prudential Manager, Host 
to Fifty; 1925 Goal, $20,000,000; Pre- 
sents China Pens to Leaders 
C. A, Foehl, manager for The Prudential 
in New York, tendered an appreciation 
dinner to his staff last Saturday afternoon 
at the Hardware Club. Fifty agents were 
present and the following home office ex- 
ecutives were guests: Dr. G. Allen Pat- 
ton, medical department; E. J. Maclver, 
assistant secretary and in charge of 
agencies; James F. Little, associate actu- 
ary, and George Lary, group department. 
Mr. Foehl expressed his appreciation for 
the 1924 production of $17,000,000 paid 
for, stating that the goal for 1925 was 
$20,000,000. The agency has had a flying 
start this month by turning in over $2,- 
000,000 paid for the first seventeen days. 
A feature of the dinner was the presen- 
tation of large china blue fountain pens 
to the ten leaders of the agency. Mr. 
Foehl complimented them on their aggre- 
gate average for last year of $3,000,000, 
which was an individual average record 

of over $500,000. 


NEW ENGLAND MUTUAL’S GAINS 


New Paid for Business Over $100,000,000, 
Making Insurance in Force $781,- 
084,000; New Records 


The New England Mutual Life set a 
succession of new records for itself last 
vear. The new paid for business 
amounted to $100,973,000 and the total 
gains over 1923 amounted to $7,807,000. 
The company’s outstanding insurance 
now totals $781,084,000. 

December was the largest month in 
the company’s history and the Boston 
agency had the largest business that 
month of any of the agencies. The 
New York agency was the first to have 
three months in one year of over a mil- 
lion each and it had the largest increase 
in amount paid for. 


LEWIS AGENCY PROMOTIONS 


Equitable Life Manager in New York 
Appoints New Assistant Manager 
and Three Unit Managers 
I. A. Lewis, agency manager for the 
Equitable Life, New 
pointed M. S. Anzel 
manager in 


York, has ap 
assistant 
four units 
the following as unit managers: 
Faller, Lawrence Kulla, and 
Brodhead. 

Mr. Anzel joined the Lewis agency in 
September, 1922, and was promoted to 
unit manager in September, 1923, and 
now & assistant agency manager. 

Mr. Faller, prior to his entrance into 
the insurance field, was on the staff of 
a large daily newspaper and _ success 
fully produced a play in Washington, 
D. C., a few years ago. In his first year, 
he insured 92 lives for $355,000. 

Mr. Kulla, formerly a commission 
broker, entered the Lewis agency in 
March, 1923, and has been very success- 
ful not alone in production of personal 
business but in securing and _ training 
new men. 

Mr. Brodhead has been with the 
Equitable about one year and a _ half 
during which time he has secured eight 
new agents in addition to proving his 
worth as a producer. He formerly was 


agency 
charge of and 
James 
Irving J. 


connected with the Remington Cash 
Register Company. 
These promotions are in line with 


Manager Lewis’ policy to appoint as- 
sistants from his own force rather than 
from the outside. The Lewis agency 
accepts no brokerage business and em 
ploys full time men only, no considera 
tion being given to a prospective under 
writer who will not devote his entire 
time to life insurance. The agency’s 
quota for 1925 is $18,000,000. 


The West Side Bank of Evansville, 
Ind., has insured its president, George A. 
Littler, in the Penn Mutual Life, for 
$50,000 for the benefit of the bank. 











‘Pennsylvania 


forty per 


have matured. 





Provident Mutual | 


Life Insurance Company of Philadelphia 





VER cent of 

O Provident Mutual is upon the lives of old policyholders 
who not only evidence their satisfaction by insuring their own 
lives, but by recommending the Company to their friends. 


SPECIALLY valuable to the agents of the Provident Mutual 
is the active good will of those whose Old Age Endowments 


Founded 1865 


the new business of the 




















Southland Life Men 
Hold Live Meeting 


GATHER AT MERCEDES, TEXAS 





President Harry L. Seay Has Prominent 
Guests; Travel in Fine Special Train; 
Banquet in Mexico 





(Special to Tue Eastern UNDERWRITER) 

Mercedes, Texas, Jan. 20—Two hun- 
dred agents, wives, company officials and 
guests started homeward Tuesday evening 
of this week from Mercedes, Texas, 
after a two day agency meeting of the 
Southland Life that will long remain a 
delightful memory and an inspiration for 
every individual present. More actual 
loyalty was evident, more happiness dis- 
seminated and more enthusiasm enjoyed 
than can possibly be told about in cold 
type. 

Clarence E. Linz, vice-president of 
the company and agency director, was 
in active charge of all arrangements and 
won the unqualified love and support of 
every man present by the spirit of fel- 
lowship which his personality aroused. 

Special Guests Present 

Harry L. Seay, president, introduced 
his special guests, Dr. E. G. Simmons, 
vice-president and general manager of 
the Pan-American Life, and Senator 
Isaac Miller Hamilton, president of the 
Federal Life, and also inspired the agents 
with his genialty and friendliness. 

The outstanding feature of the meet- 
ing was the Monday morning session at 
which time prizes were awarded and 
pledges made for 1925 production. 
Throughout the meeting cards, speeches, 
placards and pledges served to bring 
home to those present the thought that 
1925 was to be for the Southland Life 
the “Hundred Million Dollar Year” and 
with more than 150° of the company’s 
leading producers on record to increase 
and in many cases double their former 
high mark of production the objective 
eighty-six millions is well within range. 

Tour Rio Grande Valley 


Dr. Simmons was in his usual good 
form and delivered a brief talk over- 
flowing with inspiration and encourage- 
ment. Paul V. Montgomery, vice-pres- 
ident and actuary of the Southland. 
brought a message from his department 
to the agents in which he embodies more 
than the customary amount of practical 
common sense cooperation. P. N. Thev- 
enet, vice-president and secretary, spoke 
on the relations between the company 
and the agents. H. B. Seay, vice-pres- 
ident of the company, who resides in 
the Rio Grande V&lley, joined in the 
welcome extended officials to the party 
by Judge TI. T. Hoyt, president of the 
Mercedes Chamber of Commerce; James 
Callan, a director and agent of the South- 
land. responded in delightful strain, 
touching on the history of the company 
briefly. Senator Hamilton brought home 
to his audience emphatically the fact 
that they were privileged to work for 
a company which not only possessed 
character itself as an institution but en- 
ioved that privilege only because of the 
fine character of the officials. His tri- 
butes to Messrs. Seay and Linz were 
especially beautiful and sincere. 

Special Train De Luxe 

W. FE. Bilheimer had charge of the 
two Tuesday sessions and inspired his 
hearers with his enthusiasm and prac- 
tical aids on writing business. The 
party left Dallas Saturday, January 17, 
on board one of the finest special trains 
the “Katy” Railroad has ever sent out, 
picking up the Houston contingent at 
Granger and the San Antonio members 
at that city and arrived at Mercedes 
Sunday noon, and spent the balance of 
the day riding over the properties of 
American Rio Grande Land and Irriga- 
tion Co.. owned jointly by Seay and 
Linz, and comprising one of the finest 
land and irrigation developments in the 
valley. Monday a banquet was enjoyed 
at Matamoros, Mexico. 
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‘This ts everything we have 
in the world”. sais» 


FETNACIZE 





Aitna Advertisements 
Appearing during February 


The Power of Repetition 


No great truth was ever taught by one decla- 
ration. @ No worthy cause has ever gained 
followers by one appeal. Q The multiplication 
table, Holy Writ, political creeds, business suc- 
cesses—all depend on this power of repetition. 


LIKEWISE the national advertising cam- __ this initial showing, one or more of these 
paign of the A2tna Affiliated Companies full pages is repeated each month in the 
is gaining unnumbered thousands of new __ form of window posters, newspaper adver- 


insurance converts by the cumulative  tisements, theatre slides and in other ways. 
force of a series of carefully planned 


Consequently every Aitna-izer has the 
announcements, 


means at his disposal to align his agency 
These sales messages appear regularly with this powerful, result-getting pro- 
in seven national publications. Following gram of publicity. 


It Certainly Pays to be an ‘A:tna-izer! 


LETNA LIFE INSURANCE COMPANY 
and affiliated companies 


“ETNA CASUALTY and SURETY CO. AUTOMOBILE INSURANCE CO. 
of Hartford, Connecticut 
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WOULD ISSUE $1,000,000 





Travelers and Other Big Companies 
Would Consider Issuing That Much 
on Single Life 


Showing the extent to which the maxi- 
mum limits of risk have been liberalized 
recently, The Travelers informed this 
paper this week that under very favor- 
able circumstances it could issue a mil- 
lion dollar policy on a first class risk. In- 
quiry among other companies reveals 
practically the same attitude in the un- 
derwriting departments. 

Any of the big eastern companies will 
be glad to entertain a proposal for $1,- 
000,000 insurance on a single life. Of 
course the amount of net retention will 
very among the companies and the risk 
would have to be first class, physically, 
financially and morally. Some of the 
companies listed in the article in The 
Eastern Underwriter last week as hav- 
ing limits of $100,000 and upwards are 
among the companies that would con- 
sider a $1,000,000 line, although their 
stated limits may be much lower. 








COMPANIES GET TAX REFUND 

Dividends Allowed as Deduction From 

Net Premiums; Involves $919,000 and 
Twenty-three Companies 

A compromise has been arrived at be- 
tween the insurance department of Cali- 
iornia and a number of the leading com- 
panies doing business in that state 
whereby refunds will be made on the 
amount of taxes paid on net premiums 
in the state since 1911. Since that time 
the companies have paid these taxes 
under protest, claiming the right to de- 
duct dividends paid or credited to pol 
icyholders. 

The amount involved is about $919,000, 
which will be paid to twenty-three com- 
panies. ‘The compromise involved the 
waiving by the companies oi their claim 
to include surrender values in the deduc- 
tion. The New York Life has the largest 
claim with $220,000, then the Mutual Life, 
$159,000, Equitable of New York, 
$137,000. 


Guarantee Fund Life 
(Continued from page 3) 


territory. Lhe result of our conference 
with Mr. Kennon was his voluntary 
agreement to discontinue the meetings in 
order that harmony might prevail in his 
territory. 

“On Mr. McKennon’s behalf I will state 
that he vigorously denied that he had 
twisted a single policy, and, as a matter 
ot fact, charges of twisting against him 
have never been sustained. 

“In regard to the paragraph in our ap- 

plication blank about ‘discontinuing other 
Msurance,’ we advise our agents to have 
the applicant personally initial this ques- 
tion as proof that he has been sold without 
any attempt on the part of the agent to 
destroy his confidence in any other life 
Msurance policy. 
_ “Human nature, of course, is a factor 
in the problem, and I presume as long as 
life insurance is sold that individual 
agents in different companies will over- 
Step the bounds of propriety. We, how- 
ever, wish it understood that as a com- 
pany we deplore the practice of twisting 
and will do everything in our power prop- 
erly to educate agents who have incorrect 
selling ideas so that they will speak well 
of their competitors and devote their time 
and energy in broadcasting the merits of 
Guarantee Fund Life policies.” 


E. J. BERLET’S TALK 

The good feeling manifest between 
general agents and managers of life 
Companies in Philadelphia again took 
form on Saturday morning when E. J. 
Berlet, manager of the Guardian Life, 
delivered an address on “The Tragedy of 
the Lump Sum” to the agents connected 


with the local agency of the Mutual Lif 
of New York. aiid r 





GOULDEN, COOK & GUDEON, Managers 


Connecticut General Life Insurance Company 





Salary Savings Insurance. 


Substandard policies. 
Five per cent interest. 


SOME SPECIALTIES 


Nonparticipating and Participating. 


Complete disability protection with term insurance. 


Monthly premiums acceptable. 
Noncancelable Accident and Health. 


This is the only general agency in the entire insurance world doing busi- 
ness without an agency organization. The original broker is always the 
agent of record. He is protected—renewals guaranteed to his estate. 
business written by this office direc 


No 





Telephone John 2800 








130 William Street, New York 











REPORTS GOOD YEAR 





Arnold Harmelin, New York Manager 
For Columbian National Doubles 
Production in 1924 
Arnold Harmelin, general agent for 
the Columbian National Life in New 
York, reports that his agency paid for 
$3,439,000 in 1924, as compared with $1,- 
OUL,O00 for the first ten months of the 
agency in 1923. Mr. Harmelin has now 
161 agents reporting to ‘this office and 


has set a goal for them of $6,000,000 
paid for in 1925. 
William Schlesinger and Adolph 


Sternberg, both graduates of the Harm 
elin office, have each received an ap 
pointment from the company as a gen 
eral agent in New York. 





John M. Fraser, of the P. M. Fraser 
agency of the Connecticut Mutual, re- 
cently closed an $800,000 ordinary life 
case for M. A. Schwartz, one of the 
leading producers of the company. 


WELLS AGENCY LUNCHEON 
Provident ied Predienn Given 
Sales Talk by Vice-president 
Linton at Get-together 


A luncheon conference of the Graham 
C. Wells Agency of the Provident Mu- 
tual in New York last week was attended 
by about forty producers of the agency, 
with Vice-president M. Albert Linton 
of the home office as a speaker. Mr. 
Linton addressed the men on the possi- 
bilities for new business this year, stress- 
ing the growing strength and progres- 
siveness of the company. He freely 
answered any questions the agents had 
to ask, making his answers clear by the 
us of graphic charts. 

A feature of the conference was a 
sales demonstration given by Agent La 
Roza. Mr. La Rosa used the sales ar- 
guments suggested by Oliver Thurman, 
head of the agency department of the 
Mutual Benefit, at the Life Underwrit- 
ers’ dinner last week. Agent Louis Or- 


cutt also spoke on the same subject. 


























which includes: 


to Policyholders. 












Shortening 
the Selling Process 


To aid the Agent in his field work, we have a 
very practical plan of Home Office Co-operation, 


An Agent’s Training Course—a complete and 
original course for new and old agents. 


A Prospect Bureau—that devops genuine dol- 
lars-and-cents prospects. 


Selling Helps— Advertising material to pras- 
pect and policyholder alike, holds business 
and creates good will. 


Policyholders Insurance Service— Embodying the 
ideals of true service to your client. 


Health Service of the Life Extension Institute 


Supplying you with such selling tools makes your 
success greater and more productive. For infor- 
mation concerning agency opportunities, address : 


T. LOUIS HANSEN, Vice-President 
THE GUARDIAN LIFE INSURANCE COMPANY 
OF AMERICA 


Established 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 











Frederic H. Rhodes 
Berkshire President 


FORMER GENERAL AGENT HERE 





Became Vice-President in 1923; Has 
Been Thirty-Two Years With Com- 
pany; Crane Resigns 





Frederick H. Rhodes, former general 
agent in New York for the Berkshire and 
since 1923 its vice-president, has been 
elected president of the company suc- 
ceeding Winthrop M. Crane. Mr. Crane, 
whose family had long been identified 
with the Berkshire Life and other in- 
terests, including the paper business in 
the Berkshire section, took the presi- 
dency on the sudden death of President 
Wyman. It was understood that he took 
the office only in the emergency and 
there was no surprise this week when 
news of Mr. Rhodes’ election reached 
New York. 

President Rhodes has been in the 
service of the Berkshire Life for thirty- 
tw@ years, starting as an office boy in 
the Pittsburgh agency. He later made 
such a fine record as a producer that he 
was given the important post of general 
agent in New York. At the time he was 
the youngest general agent in the Me- 
tropolis. For a number of years while 
still general agent here, Mr. Rhodes did 
field work for the company and was fre- 
quently consulted by President Wy- 
man on appointment and other field prob- 
lems. 





PLANNING SALES CONGRESS 





Dedicated to Every Day Producer and 
Policyholder; Expect 2,000 At- 
- tendance on March 10 


The New York Life Underwriters’ 
Association have dedicated their fifth 
annual one day sales congress on March 
10 at the Hotel Astor to the every day 
producer and the every day policyholder. 
While the definite program and speak- 
ers are yet to be announced, R. L. Jones, 
chairman of the general committee in 
charge, and J. Elliott Hall, chairman of 
the sales congress program committee, 
plan for many activities of interest. 
William G. Eisenhauer, is also arranging 
for an attractive entertainment. 

There are to be two sessions, the first 
in the morning to be presided over by 
President Harry E. Morrow, and the 
afternoon session by J. Elliott Hall, fol- 
lowed by a reception and dinner in the 
evening. An attendance of two thou- 
sand is expected. 





THE PRUDENTIAL CALENDAR 





Huge Job to Print Five Million Copies 
in Eight Colors; Work Started 
Year Ahead 

The calendar that The Prudential gets 
out each year is looked forward to by 
millions of persons; in fact the company 
prints five million copies which are dis- 
tributed by the agents of the company. 
The work is started a year ahead of the 
date of.the calendar. 

It is one of the largest printing jobs 
in the country. The calendar this year 
is in eight colors. The picture is selected 
about February 1. First proof is re- 
ceived about May 1 and printing is under 
way by July 1. Eighty tons of paper 
are used. 





PRUDENTIAL MEETING 

Managers and superintendents of The 
Prudential throughout the United States 
and Canada will come to the home of- 
fice for their annual conference on Janu- 
ary 28, 29 and 30. President Edward D. 
Duffield will make his usual annual re- 
view of the company’s business. 





Mrs. Cora Reynolds Anderson of 


L’Anse, the only woman ever elected to 
the lower house of the Michigan Legis- 
lature, was chosen a member of the in- 
surance committee of that branch by 
Speaker Fred Wells of Cassopolis. 
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‘Labor In Insurance 
(Continued from page 1) 


ican Federation of Labor as such act 
ually engaging in the insurance business. 


Suggests Plan of Organization 


Mr. Wood’s most optimistic recom 
niendations follow: 

“The opportunity presented to the 
American Federation of Labor is a 
most unusual one. Life insurance has 
been legalized; the legal reserve system 
has been tried and proven. ‘There is 


nothing occult or even vague about the 
business. It does not even require the 
analytical, discriminating judgment nec- 


essary to the conduct of the banking 
business. The laws governing life in 
surance are well defined. They have 


been established by many decisions in- 
terpreting them, and a new company 
could not easily be discriminated against. 
No investment in machinery or goods, or 
in credits is re quired; even the capital 
required to engage in the “ee wl may 
be retained and invested in income pro 
ducing securities. 

“The opportunity to quickly build a 
strong, safe company affording absolute 
protection to the working people, at 
cost, is here. 

“It is the unanimous opinion of a few 
experts to whom the idea has been pre 
sented that such a company would in 
a very few years become the best known 
of all legal reserve companies; that its 
growth would be phenomenal and that 
its power and influence for good can 
hardly be estimated. 

“It would quickly become a great and 
enduring monument to the sagacity and 
wisdom of its founders. 

“Suggestion—A capital stock company 
to operate on the legal reserve system 
and on the participating policy plan 
only—to write both ordinary and indus 
trial forms of policies—to be owned by 
the American Federation of Labor and 
its constitutent elements and their mem 
bers, and directed by the heads of those 
organizations. It should have a paid-in 
capital and surplus equal in amounts, of 
as much as can be quickly and inexpen 


sively secured, building its business 
among its own members and agencies 
by their own properly constituted local 
officials. ‘ 

“Such a company could be very 


quickly and inexpensively organized. It 
would quickly and inexpensively ac 
quire a very large volume of desirable 
business. Its growth in assets would 
probably be faster than that of any 
company ever formed. Its profits le 
gitimatized by custom and law would 
belong to its owners, while its growing 
accumulation of reserve would be avail 
able for any legitimate financing. 

“Its successful launching and opera 
tion would constitute an achievement 
such as has seldom been equalled.” 


“Knocks” 


Some idea of the general tenor of the 


Committee Companies 


committee’s report and the attitude as 
sumed by the Federation toward exist 
ing life insurance is shown in the fol 
lowing excerpt: 

The present day insurance company 
is surrounded by special laws which 
while they do not fully protect the in 
terests of the insured do practically pro 
tect the company against failure. Sci 
entific investigation has been made from 


the records of insurance companies 
which has made possible the establish- 
ment of insurance premium rates based 
upon the American [xperience Table 


of Mortality. This is so scientifically 
and accurately arranged that failure oi 
a properly conducted insurance company 


is impossible. The insurance laws pro 
vide that an insurance company shall 
maintain a legal reserve fund. This 
fund is obtained by exacting the pay 


a sufficiently large premium in 
advance. The money is then invested 
under the laws in approved securities 
at a rate of not less than three 
The insurance companies have a 
to invest at any rate they can safely 
The result is that while ostensibly 
rate of interest from the reserve 


ment of 


right 
get. 
the 
fund 


per cent. 
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is 3. per cent or 3% per cent or 4 per 
cent the companies often get 5 or some- 
times 6 per cent interest, which is the 
source of enormous profits. Many indi- 
viduals have become enormously rich 
and are still piling up great wealth out 
of this business. 

Reliable statistics show that profits 
on capital stock invested in life insur- 
ance companies range from 18 to 22 per 
cent on the average. The capital stock 
of insurance companies has frequently 
shown a hundred per cent increase in a 


single year, created by increase of cap- 
ital stock or payment of large dividends 
from surplus funds arising out of the 
profits of the business. 

The excessive expense attending the 
present conduct and management of 
life insurance in this country is one of 


its greatest evils. Few companies show 
an expense ratio of less than 20 cents 
out of each dollar of premium received 


and not a few companies show an ex- 
pense reaching the astonishing figure of 
an amount equal to 40 to 50 cents out 


of each dollar of premium received dur- 


ing the year. 
These insurance companies have be- 
come one of the most powerful eco- 


nomic, social and political factors in the 
United States. 

The insurance 
at an astonishingly enormous 
is said that there is a _ total 
billion dollars insurance in force in 
America, covering the lives of forty 
million people. In the value of its cash 
assets and the volume it is the second 
largest industry in the United States. 
It is second in value only to the farm 
products. Some statisticians have cal 
culated that at the present rate of in 
in fifty years the insurance com 
panies will be in a position to control 
practically all the industries in the 
United States. It is the safest and surest 
business in the whole world. It requires 
no great capital to start and having the 
American Experience Table of Mortality 
rate as a guide it cannot fail. There is 
no risk. It is much safer than banking 
and less intricate and much easier to 
control, 


increasing 
pace. It 
of sixty 


business is 


of 


crease, 


NEW ENGLAND MUTUAL 
CREASED LIMITS 


IN- 


Edward W. Allen, general agent in 
New York City for the New England 
Mutual Life has received word from 
the home office that the company has 


increased its limits of insurance for 
standard risks from $100,000 to $200,000 
for to 50, practically doubling 
the previously issued. Sub 
stantial advances have been made in the 
maximum limit for female risks, it now 
being $100,000 up to the age of fifty. 


ages 30 
amounts 














HOME LIFE 
INSURANCE COMPANY 
of NEW YORK 


ETHELBERT IDE LOW, President 


The 64th Annual Report shows: 
Premiums 
the year 1923......cccccccece 


received during 


$7,686,855 


Payments to  Policyholders 
their 
ath 


Dividends, etc....... 


and Beneficiaries in 
De 


ments, 


Claims, Endow- 


5,871,544 
2,401,507 


Increase in Assets......cccces 


Actual Mortality 56% of the 
amount expected. 


247,373,210 
48,655,222 


Insurance in Force 


Admitted 


Assets 


FCR AGENCY APPLY TO 


GEORGE W. MURRAY 


Superintendent of Agents 
256 ee New York 

















Increase 
Your Sales 
and Profits 


Investigation will prove to you that 
Accident Insurance is for the sales- 
man what the storekeeper would call 
a quick turnover article. It sells quick- 
ly and the sales resistance is usually 
low. The business renews readily and 
pays the same renewal < 


mission. 


Accident Insurance is an 


Interview-getter: 


Everyone needs it. 


Everyone 


Everyone is heir to accidental 


injury. 


Everyone knows accidents are on 


can afford it. 


the increase. 


More Business—that’s 


what you want 


Our standard and special contracts 
will convince you that the answer 
to your problem is found in: The 
writing of Accident Insurance. 


as initial 


com- 





If your company does not handle Accident 
Insurance, write us for complete information. 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. SINGLETON, 


President 


HOME OFFICE, ST. LOUIS 
ACCIDENT 


— 


LIFE 


— HEALTH 


GROUP 
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General Agent at 21; President of Life 
Insurance Company Before 30 


The Remarkable Rise of Philip Burnet, President and Organizer of the 
Continental Life of Wilmington, Del. 


A seventeen-year-old boy walked into 
the Wilmington agency office of one of 
the larger mutual life insurance com- 
panies and asked for work—anything 
He impressed the office manager and 
was told to report as a clerk. 

But that clerk was plagued with the 
gad-fly of ambition. He resolved to 
master life insurance, to find out the 
facts, not the Gradgrind facts, but the 
verifiable, workable facts. 

In a little over three years, just at his 
majority, he had been appointed genera! 
agent and manager for one of the best 
known New England mutual companies, 
with Delaware and the Eastern Shore of 
Maryland for his territory. 

As he worked and succeeded, he still 
strove for more thorough mastery of life 
insurance. The agency prospered, but 
this young man was too much afire to re- 
main an agency manager. He would 
master life insurance. He had delved 
into much, but there was much more 
he wished to prove. 

He decided to organize a company of 
his own. At 29 he became president and 
almost the complete working force of the 
Continental Life Insurance Co., probably 
the youngest life insurance president 
America has known. The Continental 
was born. in September, 1907. 

Its growth and success, when one con- 
siders all the attending factors, have been 
phenomenal. Today the company has 
assets of $7,000,000 and insurance in force 
in the amount of $50,000,000. 


Wrote First Policies in Longhand 

Philip Burnet is the president of this 
company and during its baby and 
adolescent years, was almost the whole 
company. ‘The offices at the start were 
two rooms. The higher officers drew no 
salaries, but depended upon commissions 
on contracts written by them, and their 
renewal commissions from companies by 
which they were formerly employed. 
The early policies of the Continental 
were written by Mr. Burne: himself in 
lond-hand. 

But the company paid its way from 
the start and made a profit the first year. 
Nearly every man and woman in the 
office, many of the solicitors were under 
the direct and immediate supervision of 
Mr. Burnet. Himself a tireless worker 
he was not satisfied with anything else 
from an employe. It was hard to follow 
his pace, but his inspiration helped. His 
was a skilled hand in separating the 
primes from the culls among his helpers. 
The ability to pick ripe instead of green 
workers proved one of the young presi- 
dent’s chief assets. 


Work Out President Burnet’s Ideas 


It was not that Mr. Burnet applied 
new methods in writing life insurance, 
but that he applied old means in novel 
ways. First of all he decided that his 
company should exploit only a restricted 
field. During the early years business 
was sought only in Delaware and in the 
Maryland counties east of Chesapeake 


Bay, the Eastern Shore. Then the 
solicitors jumped into Baltimore and 


Western Maryland. More recently the 
company’s territory has included the 
eastern portion of Pennsylvania, until 
today the Continental is writing more 
business in the Keystone State than in 
Delaware, notwithstanding the fact that 
it writes more business in the Diamond 
State than any other company. 

The practise of offering an option to 
purchase the company’s stock to newly 
insured risks was one that had been 
abused so often that it was discredited 


By Clarence C. Killen 
Of the Wilmington Evening Journal 


in many sections of the country. Mr. 
Burnet believed that it could be used 
honestly and attractively. He proved his 
theory. The stock option plan of the 
Continental proved a drawing card, and 
won business because it was applied in 
a thoroughly equitable manner. 

The wisdom of having so many policy- 
holders also stockholders recently proved 
itself aptly when an unsuccessful attempt 
was made by other interests to gain con- 
trol of the company. There appeared in 
the daily newspapers in the territory in 
which the company operates display ad- 
vertisements containing an offer to pur- 
chase Continental stock at seven dollars 
a share more than the market price. 
The ads specified that a majority 
of the stock outstanding must be offered 
for purchase or the offer did not hold. 
On the surface it looked as though sub- 
stantial interests were willing to pay a 
premium for Continental in order to con- 
trol the company. 


President Burnet and his associates 
had already submitted to stockholders a 
plan to establish a voting trust with 
the Wilmington Trust Company as trus- 
tee. Thousands of these policy-holding 
stockholders saw that the voting trust 
would continue the same management. 
They rallied and ratified the trust agree- 
ment. The holders of larger blocks of 
stocks acted even more quickly. In a 
few weeks the trust company had in 
its possession more than fifty per cent 
of the outstanding company stock, and 
continuance of the Burnet administration 
was assured for at least five years. The 
flurry was short-lived, it proved vex- 
atious but not serious. 


A Man of Quiet Force 


What manner of man is Philip Burnet? 
Quiet, reserved, modest, shy at times 
even with his few intimate friends. But 
one does not talk with him many minutes 
before one realizes that one is not talk- 
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GAS is a frequent 








time of the year. 


gasoline engines. 





Knowing this, it is 


are closed. 


ample ventilation. 


y, as ours. 


Over Sixty Years in 
Business. Now In- 
) suring Over Two 
| Billion Dollars in 

Policies on 3,500,000 
Lives. 
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CARBON MONOXIDE GAS 


Is there a duty for insurance men? 


You and we, as fellow underwriters, 
CARBON MONOXIDE 


We are reminded of it especially at this 


R) This gas is a product of combustion 
irom either stationary or automotive 
It is invisible, odor- 
less, tasteless, and non-irritant. 
hale a seemingly negligible quantity 
means almost immediate loss of life. 


warn the owners of cars not to run their 
engines when garage doors or windows 


Join us in this work of safeguarding 
life. ‘Vell every insured that the only 
sure protection against CARBON 
MONOXIDE GAS is fresh air and 


This is a duty, and it is yours as well 


This appeal is for the furtherance of the CARBON MON 
WARNING, verbally or otherwise, to the General Publee 





LIFE INSURANCE COMPA 


oF BOSTON, MASSACHUSETTS 


cause of fatalities. 


To in- 


clearly our duty to 











PHILIP BURNET 


ing with an ordinary man. A stranger 
who is all primed on his conversational 
pet will find to his grief that Burnet can 
use the Socratic method tantalizingly. 
One will learn that one is dealing with 
a man who always holds something in re- 
serve. 

He has had little class-room schooling, 
but he is self-educated in the strictest 
sense of that term. Mr. Burnet does 
not read, he tears the vitals out of a 
book. Just as when he has a problem 
he locks himself in a closet, for one hour 
or ten days, but comes out with a solu- 
tion,.so he either masters a book or is 
mastered by it. 

The way he reads is characteristic. 
He digs in one field of knowledge at a 
time. A few years ago he determined to 
find out what there is to learn about 
sociology. He read practically every- 
thing the local library contains under 
that heading. He consulted with teaching 
professors, he corresponded with ama- 
teurs like himself. He submitted his 
problems to them and harassed them 
with fresh ones. Professor Charles 
Sumner’s “Folkways” and the conclusions 
reached therein gripped him as few books 
have. And one can detect a trace of 
Sumner in Mr. Burnet’s writing and 
reasoning since that time. Witness the 
conclusions he reaches in a recent paper: 

“And so we find that the secret of our 
rise from barbarism, the moving force at 
the core of civilization, is neither more 
nor less than the division of labor, the 
exchange of services between man and 
man. We discover, perhaps to our sur- 
prise, that the much abused word “ser- 
vice” is not, after all, mere sentimental 
slush as we are inclined to suspect every 
now and then, but on the contrary, is, 
in fact, the moving principle of our 
civilization; and that in so far as we 
serve our fellow men we sweep onward 
with the rising tide, but in so tar as we 
injure them or fail to serve them, we op- 
pose ourselves to that mighty force 
which, despite our puny interference, 
continues its steadily irresistible move- 
ment in raising our civilization to an ever 
higher plane.” 

And again in summary: 

If the great moving principle at the 
core of civilization is the exchange of 
services between man and man, then it 
would follow that the more we strive to 
serve our fellow men, the more do we 
work with that great fundamental power 
and the less does it oppose our efforts. 

He Studies Intensively 


To master thoroughly a subject, that 
is his lodestar. A short while back there 
was much heard of vocational psychology. 
Extravagant claims were made for it by 
its devotees. For a few dollars there 
were “Doctors” who would train any 
executive to select just the right man or 
woman for a particular position. The 
color of the eyes and hair played a lead- 
ing part in such selection. If all this 
prove true then the main problem of a 
life insurance executive—that of finding 
men and women who can write insurance 


(Continued on page 12) 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 




















Not being satisfied 
Keeping with the results he 
Books On was getting, W. C. 
Himself Robinson, of the Des 


Moines agency of the 
Bankers Life, decided to “keep books on 
himself” with some very interesting re- 
sults. 
He worked 231 hours which is 9 hours 
a day. He made 461 calls or the equiva- 
lent of one for every 30 minutes. He 
secured 35 honest-to-goodness interviews 
and wrote six applications for $25,000 
for a total premium of $1,067.62 which 
was all L. P. 70. 
He says it was hard work, plus the 
continuous inventory of hours worked, 
ete., which earned him $2.00 an hour and 


$14.68 for every interview. 
es i 
The glaring fault 
Some Faults in the process oi 
in Making most imsurance men, 
Approach as | have observed 


them, is that they are 
dominated entirely by their interest in 
delivering the contract, securing the 
mutial deposit and getting out before 
their client changes his mind or in 
clines to some other agent or company, 
says RK. P. Bagley, of the 
agency of the Penn 
serving this interest 
secondarily—I have 
profitable. 

The psychology of this | believe to 
be that the client convinces himself 
“this agent isn’t so feverish to get my 
business as insurance agents are gen 
erally supposed to be. L[ither he repre 
sents an unusually good company or he 
has so much business that mine isn't 
going to make so much difference. In 
either event I believe he is a good man 
to tie to.” 

You have not only sold your prospect 
by this process but you have added dig 
nity to our profession, established your 
self as a business insurance man of a 
little different sort and, what is far more 
important than all else, the circumstance 
has bred conversation on some subjects 
other than the actual details of your 
transaction and out of this conversation 


Rocheste: 
Mutual. Sub 
treating it merely 
always found to be 





CROSS WORD PUZZLE ANSWERS 

Following are the answers to the cross 
word puzzle printed in Tue Eastern 
UNDERWRITER last week, which was com- 
piled by Miss Katherine Logan of the 
actuarial department of the Penn Mu 
tual Life. The answers are printed after 
each synonym: 

ACROSS 

1—Maintain; Claim 

4— Estimate; Value 

7—Conviction; Assurance 
(abbr.) 
(abbr;) ;.L..4, 


s5—Company 
9—Life Income 
11—Hinge; Joint 
13—Recipient of Charity; Beneficiar 
lo—Lends; Loans 

l Term Insurance (abbr.); T. I. 


/ 
20—Ordinary Life (abbr.); O. L. 


21—Modityving Circumstance; Condi 
tion 

22—Subsistence; Lives 

23—Valuable Attribute; Asset 
DOWN 

I1—Annul; Cancel 

2—Insured (abbr.); Insd. 

3—Sharing; Participating 

5—Accumulations (abbr.); Accs. 

6—Breathe Out; Expire 

10—Stop; Check 

12—Nativity; Birth 

14—Pertaining to both of two; Mu 


tual 
15 Choose; Select 
18—Brief letter; Note 
19—Damage; Loss 


is certain to come something useful to 
you providing you handle your end of 
your talk artfully. 

Another very fruitful process is to con- 
stantly think of one’s self as a typical 
prospect and do the thing that would 
be profitable to any agent who practised 


it on you. 
And why not? We are all very much 
alike. Here we are, all in this room, 


relatively few in number, yet it is true 
that we are fairly representative of the 
112,000,000. Average us and create the 
composite man and we would have the 
individual who has touched life from 
every side; we would have the man who 
knows the joy of labor with his hands; 
the man who knows the arduousness of 
working with his brain; the man who 
knows both poverty and luxury, the man 
who has trained with the rich and the 
poor, the intelligentsia and the non-in 
tellectuals. In other words we would 
have the man who could meet all situa 
tions with skill, force and complete un 
derstanding 

Now has more or less of 
all these component parts. Why then, 
hould not each of us choose himself as 
the typical candidate ? 


each of us 


kok Ok 
Roswell P. Bagley, 
Getting of — the Rochester 
Tips From agency of the Penn 
Clients Mutual Life tells in 
the following how he 
came to write his easiest case. “The 


easiest case | have ever written came as 
the result of what was almost a casual! 
call. | had considered a young man as 
a likely prospect for a few thousand. I 
called on him and sold him a $3,000 Or- 
dinary Life. There was nothing un- 
usual in the circumstance, but before I 
left | reminded him that if among his 
friends there were any he might consider 
as being in need of insurance to kindly 
tell me. He thought for a moment and 
then mentioned a young man but re- 
cently come to the city. The new comer 


and my chent had been talking insur- 
ance in its varying aspects only a few 
nights previous, 


“T called on the man in yuestion, then 
a total stranger to me. We had some 
friends in common and had had similar 
expericnces and talked pleasantly for a 
very few minutes. In much less than an 
hour | walked out of his office with an 
application and a check for my _ first 
$50,000 case. Then and there I was sold 


on the general proposition of utilizing 
the information of my clients. 
kK ok 
The following was 
Illustration written for the en- 
of a Good couragement of new 
Day’s Work = agents by W. E. Nich- 


__ ols, past president of 
the New York Life $200,000 Club, but it 
will also repay the study of old agents. 


Mr. Nichols recommends every man_ to 
start each day with a bunch of prospect 
cards in his pocket. He advises agents in 
cities to take at least twenty cards, because 


so many “out.” 


\ sample day’s work of a good agent: 


prospects are 


Card No. 1. Out of city. Return in 
six months. File card six months ahead. 

No. 2. Dandy interview. This man 
knows a lot about insurance. Find I can 
get a great deal of information from a 
prospect. Ile had never seen our new 
policy. I got his date of birth and he 


will consider taking a policy when his age 
changes. 

No. 3. Too old and’ no member of 
family able to carry insurance. 

No. 4. Died a few weeks ago but got 


name of son twenty-two years old. 
Company. 


No. 5. Does not like the 





NEW POLICY 
Disability Benefits of $15.00 per $1,000.00 


Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE 
Loans at end of 2nd year 


The Manhattan Life Insurance Co. of New York 

















have given it a high r 
Has always rendered the 


to develop and hold their business. 
John Barker, Vice-President 





Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 
WINTHROP M. CRANE, JR., President 


— in the conduct of its business that 

ity and fair dealing. 

ighest grade of service to its policyholders. 

Its licy contracts give to each individual insurer full protection, safeguarding, at 
te same time, the ioterest of all its policyholders. 

Has always extended reasonable assistance and encouragement to its representatives 


This Company has always pursued those 
utation for stab 


Frederic H. Rhodes, Vice-President 








Once had a policy and got into a con- 
troversy with some man. I told him he 
ought not to blame the Company—seemed 
more favorably disposed before I left. 
Will call again when age changes. 

No. 6. A plumber who had done some 
work for my father. Turned down by 
some company over a year ago, heart 
trouble. Told him our Company does what 
all fire insurance companies do—i. e., makes 
the rate to suit the hazard. Could not 
tell him how much it would cost but of 
fered to have him examined. Wrote his 
application for $2,000 and later received a 
policy rated up ten years. -Explained that 
higher premium carried with it dividends 
at the rated-up age, and bigger cash values. 
Pointed out that he was merely saving 
money that otherwise he might spend. He 
accepted the policy and paid for it at once. 

Ile stated he might take $2,000 more in 
lcbruary, so | put a memorandum on the 
card and filed it ina box I call my “‘tickler,”’ 
under date of February 5. He gave me 
the names of five other plumbers. I made 
cards for them. 


No. 7. Has all insurance he can afford. 
Destroy card. 
No. 8 Meanest cuss [ ever met. Good 


thing to meet a man like this once in a 
while. Makes you realize you are a pretty 
decent chap yourself. 


No. 9. Said he could beat any life in 
surance company investing his money. 
Asked him in what kind of property he 
could invest $100 per year for twenty 


vears and be sure not to lose the interest 
or principal. le couldn’t answer the ques 
tion. Then | went at him. If he had a 
premium falling due once a year, I told 
him, he would save the money to pay it. 
He certainly wouldn’t put it in a bank 
every year for 20 years. No one ever 
really had done that. 1 wrote his applica- 
tion for $3,000 20-Payment Life. Got $10 


in cash and made the balance easy for 
him to save at $30 each month for 3 
months. 

No. 10. Friend of myself and® wife. 


‘Took my wife with me in the evening and 
had a good interview which will lead to 
closing an application later in the month. 











DES MOINES 





Six Years of Marching On 


We now announce 1924 as the sixth successive 
year in which the Bankers Life Company has 
shown a gain in new business production as 
compared with the preceding year. The total 
for 1924 will reach $150,000,000. 


BANKERS LIFE COMPANY 


GEO. KUHNS, President 


IOWA 

















Life agents makes it pay to 


NEW JUVENILE POLICY 


Written by The Lincoln National Life Insurance Company on the 
lives of children from one day old up to 14 years. 

Issued as Terminal Endowments, maturing at ages 16 to 20, inclu- 
sive, or as a Twenty Pay Life or Twenty Year Endowment. 

The full face value of the policy is reached on the anniversary of the 
policy on which the insurance age of the child is five years. 

Waiver of further premiums in event of the death or disability of the 
father may be provided by the Payor Insurance feature. 
In the event of the death of the child the policy is payable to the father. 
This new JUVENILE POLICY completing the kit of service tools for Lincoln National 











(LINK UP (wit THE) LINCOLN) 





Lincoln Life Building 








The Lincoln National Life Insurance Company 


“Its Name Indicates Its Character’ 


Now More Than $345,000,000 in Force 


Fort Wayne, Indiana 
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Creation of Estate 
By Income Contract 


ILLUSTRATION SHOWS RESULTS 





Ceases to Be Liability in Sixth Year; 
Accident and Disability Protection; 
Other Features 





Illustration of results under a particu- 
lar kind of coverage are always a strong 
selling feature. The Aetna Life agency 
at Topeka has been using an _ illustra- 
tion of a life income contract maturing 
at age 60, with premium payable during 
twenty years, which has been very 
effective in producing results. Its use is 
described in “The Aetna-izer” by As- 
sistant Manager S. W. Adams, of the 


Tope ‘ka agency. 

The Creation of estate 
$10,000 at premature 
disability. 


of $13,800 at age 60; 
death; $100 per month at 





Ages 25-22 
ee Be 
33 7. 
ae vs at) 
= a > © Zac 
A aA fa $a 
a“ — —e ~ as 
1 $356 $356 $None $None $356 $35.60 
2 356 712 440 440 272 13.60 
5 356 1068 300 740 328 10.93 
4 356 1424 300 1040 384 9.60 
5 356 1780 320 1360 420 8.40 
6 356 2136 340 1700 436 7.27 
7 356 2492 360 2060 432 6.17 
8 356 2848 370 2430 418 5.23 
9 356 3204 380 2810 394 4.38 
10 356 3560 400 3210 350 3.50 
11 356 3916 420 3630 286 2.60 
12 356 4272 440 4070 202 1.69 
13 356 4628 460 4530 98 75 
14 356 4984 480 5010 Profit 26 
15 356 5340 510 5520 “* 180 
16 356 5696 510 6030 “ 334 
17 356 6052 530 6560 ‘* 508 
18 356 6408 550 7110 ~** 702 
19 356 6764 570 7680 “* 916 
20 356 7120 600 8280 “* 1160 
25 1500 9780 ** 2666 
30 1840 11620 ** 4500 
35 2180 = =13800 = ** 6680 


Features 

Ceases to be a liability the 6th year 
as more money is placed to your yearly 
cash credit than you deposit annually 
thereafter. 

Should accident or disease cause total 
disability, ne further deposits will be 
required and you will receive $100 per 
month for life and the policy will ma- 
ture in full the same as if all deposits 
had been made while in good health. 

Should you so desire, you may cease 
making deposits the 10th year, receive 
full protection the next 25 years and 
then draw back $4,630 cash or $1,070 
more than your total deposits and 35 
years of death insurance free. 

At age 60 you have created a non- 
taxable cash estate of $13,800 by simply 
paying a small rate of interest on $10,- 
000 for 20 years and you can cash your 
interest receipts at any time after the 
2d year for from 60 per cent to 193 per 
cent of what you paid for them. 

Should you so desire, you may now 
elect to take an old age income of $100 
per month. It would require $24,000 
safely invested at 5 per cent net to yield 
the same income. You have invested 
here only $7,120. Or. you may leave 
the $13,800 with the company under 
special agreement at 4144%=$621 per 
annum (342% being guaranteed.) 

Your expectancy at age 60 is 14 


SVGars: TAROZE = iii c ccceadacus $8,694 
Your wife’s expectancy then is 8 
Meats: GNOGE—— cde casceveweses 4,968 
and pass principal to posterity... 13,800 
Total interest and principal...... 27,462 
Motal investment. ....<<.s0seten0s ; 
PRONG), {cn ao cien ei doe Dae, dia 20,342 


= 


A $2 2. ts 

1. A guarantee cash estate from the 
start of $10,000. 

2. In case of total Disability $100 per 
month for life plus the guaranteed 
estate. 

3. A guaranteed income for life for 
your dependent ones in case of your 
premature death. 

4. A safe and sure plan of income for 
vour old age. 

5. A will no lawyer can break. 

6. Absolutely no cost for adminis- 
tration or supervision. 








HOME LIFE AGENTS ELECT 





President Low Toastmaster at Conven- 
tion Dinner; New Officers of 
Agents Organization 


The banquet which President Ethel- 
bert I. Low of the Home Life of New 
York gave to the conferring general 
agents of the company in New York last 
week, was one of the most enjoyable 
feature s of their seventeenth annual con- 
vention. At the Waldorf-Astoria, gen- 
eral agents, officers and a few directors, 
accompanied by their wives in most 
cases, gathered. Francis L. Hine, chair- 
man of the board of the First National 
Bank of New York; E. Le Grande Beers, 
and E. L. Hopkins, directors of the com- 
pany, as well as Mrs. George E. Ives, 
widow of the late president of the com- 
pany, were among the guests. President 
Low acted as toastmaster. 

Officers of the Home Life agency asso- 
ciation for 1925 were elected as follows 
at the last session of the conference: 
C. F. Sheady, of Pittsburgh, president; 
S. R. Whitten, Jr., of Jackson, Miss., 
vice-president; J. R. R. Martin, of 
Peoria, Ill., secretary-treasurer, and re- 
tiring president; C. A. La Croix, of 
Portland, Me., was made chairman of 
the executive committee. 





BANKERS RESERVE IN EAST 





Omaha Company Making Progress and 
Also Has Openings for Managers 
in Several States 
The Bankers Reserve Life of Omaha, 
of which R. L. Robison is president, and 
which has $94,000,000 of insurance in force 
and assets of $15,000,000, has been meet- 
ing with success in an expansion drive it 
has made in New England and Eastern 
States. It has openings for managers in 
New Jersey, Maryland, West Virginia, 

Maine, Delaware and Vermont. 





Edward Marshall, actuary of the Prov- 
ident Mutual, was in New York last 
week and talked on Monday to pro- 
ducers of the Graham C. Wells agency 
of the company, his topic being the ad- 
vantages of the Provident’s total disa- 
bility clause. 


FRANKLIN LIFE CONFERENCE 

The Franklin Life of Springfield, IIL, 
held a conference of its general agents 
at the home office this week. More than 
fifty general agents and supervisors at- 
tended. 





FRANK J. HAIGHT 


CONSULTING ACTUARY 
Hume-Mansur Building 
Indianapolis, Ind. 
Hubbell Building 
Des Moines, Iowa 














SMITH, Vice-President 
. Secretar, 








The Colonial Life Insurance Co. of America 


Whole Life, Limited Payment and Endowment SOLD 


NEW A THROUGH 

orpinary 4 High Value ITS OWN 

POLICIES | Attractive and Novel Features AGENCY 
Low Cost STAFF ONLY 


Which, with especially favorable Industrial Gree. 
give Agents unsurpassed money-making 


E. J. HEPPENSE. P 


DUNBAR JOHNSTON y 
il HOME OFFICE, JERSEY CITY, N. J. 


resident 
CHAS. F. NETTLESHIP, 2nd Vice-President 
S. R. DROWN, Asst. See’y and Asst. Treasurer 








OKLAHOMA SALES CONGRESS 

The Oklahoma Life Underwriters As- 
sociation has prepared a live program with 
a number of star speakers for its sixth 
Sales Congress to be held in the Shrine 
Auditorium, Oklahoma City, January 31. 
Among the speakers are Dr. S. S. Hueb- 
ner of the University of Pennsylvania; 
Vice-President John Fields, of the Farmers 
National Bank, for twenty years editor of 
a prominent farm journal; Insurance Com- 
missioner Jesse G. Read and William A. 
Searle, assistant to President Clegg of the 
National Association. 








CAPABLE POLICY- 
PLACERS 


Can always find a satisfactory opportunity 
for work with this Compeee in gocd ter- 
titory—men who can ect the prem: 

as well as write the applications. 

not make inquiry now? 


Union Mutual Life 


Insurance Company 


PORTLAND, MAINE 
Address: 
ALBERT E.AWDE, Supt. of 4 gencle 




















— lf 
Insurance Record, 1923 
New Insurance. . . $ 96,148,025 
Insurance in Force . . 419,421,634 
Increase of $58,623,876 which is 
61% of the New Business 
New England Mutual Life Insurance Co., 
Boston, Mass. 























INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 








RICHMOND, VIRGINIA 


Issues the most libera] forms of ORDINARY Policies from $1,000.00 to $50,000.00, 
with premiums payable eee semi-annually or quarterly, 


INDUSTRIAL Policies from $12.50 to “51,000.00, with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1923 


MED ick cagdeausedadacecdavsectes ahevetadekus cocece édawedencteucadavecsds - Sane 

PR iicvcanssxvonsevianandsacsatbiabanandiininas ssscceneesevene *: “Qsaan 
NN TNE OI Riindnceas \ccctcnsascnidccacenedasa pasccdededesscasesaate eeveden 255,168,568.00 
Oe WINS: coccca ccuncucccacncecacecece ‘eene ébedenseseuces eos =2,696,034.43 
Total Payments to Policyholders since Organization...............0.sesee08 eoee 32,747,685.35 





JOHN G. WALKER, President 
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il 34 Nassau Street 





THE MUTUAL LIFE 


The Mutual Life Insurance Company of New York has 
a record of EIGHTY-ONE YEARS of prosperous and suc- 
It has passed through panics, pestilence 
and wars unharmed, and to-day, as a result of eight decades 


of endeavor, offers financial strength, reputation, magni- 


Those considering life insurance as 


a profession are invited to apply to 


| The Mutual Life Insurance Company 
of New York 













tude, leadership, and life insurance service. 
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New York 
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Only $1,700 Cover 
On Average Person 
IN SPITE OF GREAT VOLUME 








Henry Moir, President of United States 
Life, Reviews Growth of Insurance 
in Greatest Year 
The outstanding legal reserve life in- 
surance in force in this country, estimated 
to be in round numbers $64,000,000,000, is 
more than the value of all the railroads, 
said Henry Moir, president of the United 
States Life, in an article on life insurance 
developments of the year in the annual 
insurance review of the “Journal of Com- 
merce.” Yet this great sum represents 
only about $1,700 protection for the aver- 
age person, omitting children and others 
not self-supporting. Other of Mr. Moir’s 

comments follow. 

One phase of life insurance received 
great impetus during 1924, namely, the 
benefit of this form of protection and in- 
vestment for wealthy men. This impetus 
came from the Frick tax decision, under 
which it was held (in the lower courts 
and now on appeal) that life insurance in 
any amount if payable to a named bene- 
ficiary goes direct to that beneficiary with- 
out passing through the estate of the in- 
sured, and is therefore not subject to in- 
heritance tax. Since the inheritance tax 
is a tax upon estates, the decision of the 
lower Federal Court seems to be logical, 
and wealthy men are quick to see the 
benefit of life insurance payable to widow, 
child or other beneficiary without deduc- 
tion for taxes, and payable also without 
delay and without those complications in 
proving a will which often arise when 
large estates have to be distributed under 
testamentary provisions. 

Group Insurance 

One of the great economic develop- 
ments of the year which has shown more 
than average expansion is that of group 
insurance. 
form of life insurance is very great. Em- 
ployees in large corporations are pro- 
tected not only against the hazards of 
their occupation, but also against pre- 
mature death arising from any cause. The 
breadth of coverage is great; the cost of 
administration is reduced to a minimum; 
technicalities disappear, and the public 
benefit is enhanced and brought very close 
to bed rock outlay—or prime cost. This 
development in life insurance only started 
a few years ago, and it is now being more 
and more appreciated by the thoughful 
class of philanthropists who are striving 
to do what is best for the people as a 
whole. Until the plan had been in opera- 
tion for several years the benefits did not 
appeal much to the employees themselves ; 
but now the frequency of claim payments 
has brought this phase of the business to 
the direct attention of the people, and its 
value is being properly assessed by the 
beneficiaries. 

The profits of life insurance mostly ac- 
crue to the policyholders, and there are 
three great elements whence such profits 
are derived. The first of these is the inter- 
est earned in excess of the legal standard; 
the second is the experience of lower death 
rates than the tables provide, and the third 
is the saving in expense as compared with 
provisions made in the premiums. It is 
too early yet to speak of the third ele- 
ment, as compared with previous years, 
and there is not likely to be any appreci- 
able reduction; but as regards the other 
two, the year 1924 has been a prosperous 
one. 


High Interest; Low Mortality 

The interest profits have been large and 
they have been enhanced by the increased 
values of all marketable securities. 

One of the chief sources of profit in the 
last twenty years has been the steadily 
improving mortality rate on the part of 
those covered by insurance policies. The 
year 1924 would seem to be even more 
favorable than 1923 in the case of many 
companies, and as 1923 was one of the 
best years in the history of life insurance, 
it is apparent that the surplus earnings of 
life insurance companies during 1924 have 
again been highly satisfactory. This will 
have its effect in the dividends to policy- 


The economic influence of this ' 











Office for information. 


since 1878. 








Fidelity is a low-net-cost company operating in 40 
~states. Full level net premium reserve basis. Over Quarter 
i of a Billion insurance in force. Faithfully serving insurers 


| THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 


A few agency openings for the right men. 


MORE THAN 50% 


of the business written by some of our larger agencies is a 
direct result of the Fidelity lead service. Our agents interview 
interested prospects—people who have written the Head 








holders and reduced cost in future. More- 
over, there is in this direction both action 
and reaction as between life insurance and 
the public health—for the former is a great 
educative factor for aiding the health and 
longevity of the people, while progress in 
better public health adds greatly to the 
profits of life insurance, reduces its cost 
and reacts by making the coverage more 
popular than ever, thus eompleting the cir- 
cle by improving the educational forces. 
We are therefore now entering on 1925 
with prospects for an ever growing busi- 
ness, and another record year in produc- 
tion. 


LINCOLN NATIONAL MEETINGS 


Fort Wayne Company Starts Sectional 
Gatherings For This Year With 
Convention at Cleveland 
The Lincoln National Life of Fort 
Wayne, Ind., held the first of its sec- 
tional meetings for this year last week 
at Cleveland. Eighty-five agents from 
the eastern territory attended. The 
meetings, lasting three days, were pre- 
sided over by Vice-President and Man- 
ager of Agencies Walter T. Shepard. 
Some of the speakers in addition to 
Mr. Shepard were A. L. Dern, superin- 
tendent of agencies; V. J. Harrold, as- 
sistant superintendent of agencies; Dr. 
W. FE. Thornton, medical director, and 

J. J. Klingenberger, auditor. 

The first day was given over to ex- 
plaining the intimate tie-ups between the 
Home Office and the men in the field and 
pointing out ways and means by which 
the field mén can aid in realizing the Lin- 
coln National Life ambition “To issue 
protection of unquestioned security to the 
ereatest possible proportion of applicants 
at the lowest possible cost.” 

Vice-President and Managers of Agen- 
cies Walter T. Shepard opened the meet- 


ing by an address on “Lincoln National 
Life Ideals,” pointing out the plans of the 
company and urging the field men to 
parallel those plans in their local work. 
Superintendent of Agencies A. L. Dern 
gave “some concrete examples of co-op- 
eration between the Home Office and the 
field.’ Dr. W. E. Thornton, Medical Di- 
rector, spoke on “Some Accomplishments 
in Underwriting Revisions.” J. J. Kling- 
enberger, Auditor, gave “Some Results of 
Co-operation with the Auditing Depart- 
ment.” V. J. Harrold, Assistant Superin- 
tendent of Agencies, reported “Some Re- 
sults on Circularizing.” 

The second day of the meeting was 
given over entirely to the field men for a 
discussion of their soliciting problems. 

Rev. W. W. Bustard, pastor of the First 
Baptist Church of Cleveland, delivered the 
principal address at the banquet held on 
Wednesday evening. He brought out in a 
forceful way the worth of high and cour- 
ageous ideals in every line of business. 

Other speakers at the banquet were C. 
I’. Criswell, secretary of the Cleveland 
Underwriters’ Association, and V. J. Har- 
rold, assistant superintendent of agencies. 





AETNA LIFE UPTOWN OFFICE 





Hart & Eubank Appoint L. W. Secht- 
man Manager of New Office at 
149th Street 


Louis W. Sechtman who has been se- 
lected to manage the new branch office 
at 149th St., of Hart & Eubank, Aetna 
Life managers for Greater New York, 
assumes his post February 1. Mr. Secht- 
man has been with the Aetna Life since 
1916, and was located at the home office 
until 1920, except for a brief war period. 
He was in charge of group lines at the 
Newark office for a time, and in 1923 
was transferred to the New York office, 
managing the service department. 
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Make This Comparison 


THE UNITED LIFE POLICY 


is a combination of life and accident insurance united in one 


policy contract. 


Not only are the Accident Benefits a fea- 


ture of this contract, but Double and TRIPLE Indemnities 


are also included. 


These distinctive features make the 


“United” one of the fastest selling policies in the Country. 
Compare the cost (see premium below). 








Tllustration 


Ordinary Life, Class I, Age 35, with Triple 
Indemnity, Waiver of Premium and non-can- 
cellable Accident Insurance yielding $10 per 
WEEK, annual premium only $27.06. 








United Life and Accident Insurance Co. 


Concord 


New Hampshire 





Address all inquiries to EUGENE E. REED, Vice-President 





President Before 30 


(Continued from page 9) 
—is solved happily. Mr. Burnet de- 
termined to find ‘out what there is to 
learn about vocational psychology, at 
least as it applies to his business. But 
he did not go to the fakirs and whirling 
Dervishes. Instead he went to Dr. John 
B. Watson, formerly a teaching and re- 
search professor in Johns Hopkins Uni- 
versity. Together for three years they 
experimented to establish just how far 
this branch of psychology can be made of 
use in selecting insurance salesmen. 
While the writer has not had an oppor- 
tunity to quiz Dr. Watson recently he 
will wager more than that red apple that 
the Professor will admit that he learned 
as much about the application of certain 
principles and theories, at least within 
the narrow scope investigated, as Mr. 
Burnet learned of those principles and 
theories. And seven years ago the term 
“vocational psychology” was _ probably 
new to Mr. Burnet. 
Has Wide Field of Interests 


While modesty becomes Mr. Burnet, 
he has been drawn out of his cloister a 
few times. While his papers and ad- 
dresses have been largely technical about 
life insurance they are so buoyant with 
a vivaciousness that comes from wide 
and exhaustive reading that they are 
palatable even for the layman. 

Some of his better known papers in- 
clude: 

“The Probable Trend of Life Insurance 
Production in the Immediate Future ;” a 
paper presented at the annual meeting of 
the Association of Life Agency Officers 
in 1919, 

“Commodity Prices and Life Insurance 
in the United States, 1860-1920;” a de- 
tailed study of the relation between com- 
modity prices and the volume of new 
life insurance. 

“Some Factors Governing the Pro- 
ductivity of the Life Insurance Sales- 
man;” a preliminary study intended to 
stimulate a similar investigation on a 
larger scale, which is now being carried 
out, under his direction, by the Life In- 
surance Sales Research Bureau. Mr. 
Burnet was a moving spirit in the or- 
ganization of this bureau. 

“What Is Your Importance;” part of 
an address delivered at various times be- 
fore various Life Underwriters’ Associa- 
tions and to the life insurance classes at 
the Carnegie Institute of Technology. 

“A Plan of Work for the Life Insur- 
ance Man;” part of an address delivered 
before the Canadian Association of Life 
Underwriters. 

“The Value of a Human Life;” an ad- 
dress delivered before the insurance of- 
ficers of the army in 1919. 

He is a member of the American 
Academy of Political and Social Science, 
of the American Sociological Society, of 
the Wilmington Club and the Wilming- 
ton Country Club. Prior to his election 
to the Cosmos Club he submitted as his 
two original contributions to insurance 
economics the following: 

1. The discovery of a relation be- 
tween commodity prices in this country 
and the volume of new life insurance. 

2. The discovery of a relation be- 
tween the atained age of a life insurance 
solicitor and the amount of life insurance 
which he is able to write. 

He concludes: 

“There has been nothing particularly 
original in my other work, which has 
consisted chiefly of the application to life 
insurance and to life insurance work of 
certain principles of biology, psychology, 
sociology and economics.” 

But permit it to be predicted that the 
end is not yet. 





CAPITOL LIFE MEETING 

The Capitol Life of Denver held its 
annual convention of its field representa- 
tives at the new home office last week. 
President Clarence J. Daly presided, 
complimented all for their splendid work 
and then each head of the various depart- 
ments addressed the assembly with the 
end in view of a better understanding be- 
tween all, 
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JACKSON MALONEY 
Vice-President 








PHILADELPHIA LIFE INSURANCE CO. 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 
President, CLIFTON MALONEY 
ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CONTRACT 
TO REPRESENT THIS COMPANY. 
FOR SALESMEN AND SALESWOMEN OF SUCH TYPE WE HAVE 
AN INTERESTING CONTRACT TO OFFER, BACKED BY 

REAL CO-OPERATION. 


A. MOSELEY HOPKINS 
Manager of Agencies 











birthday. 
are up-to-date in ev 
ORDINARY POLICI 


are guaranteed by State Endorsement. 


BASIL S. WALSH, President 
JOSEPH L. DURKIN, 


INDEPENDENCE SQUARE 








HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 


PROTECTS THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from BIRTH to 6@ years next 


INDUSTRIAL POLICIES are fn FULL IMMEDIATE BENEFIT from date of issue and 


respect. 
contain valuable SPECIAL DI AND 
PERMANENT DISABILITY CLAUSES ‘al INDEMNIG PEATURE 


A HOME LIFE POLICY BRINGS 
PEACE OF MIND TO THE 
MAN WHO LOVES HIS FAMILY 


DR. E. BRYAN KYLE, Medical Director 


DOUBLE INDEMNITY F' » and 


P. J. CUNNINGHAM, Vice-President 
JOHN J. GALLAGHER, Treasurer 





PHILADELPHIA, PA. 








Paid For Business In 
1924 Sets New Peak 


THIRTEEN AND HALF BILLION 





Association of Life Insurance Presi- 
dents Estimates Volume; Amount 
of Group Insurance 





The records of new life insurance paid 
for during last year as compiled by the 
Association of Life Insurance Presi- 
dents and reported to the Department 
of Commerce, show an increase of 8.2 
per cent for the year. George T. Wight, 
manager of the association, estimates 
that the total of new insurance, includ- 
ing revivals, increases and dividend ad- 
ditions, produced by all of the legal re- 
serve companies in the United States in 
1924 was $13,514,000,000, an increase of 
$1,024,000,000 over the new business pro- 
duction of 1923. 

The report shows that the new life 
insurance actually paid for in the 45 
companies contributing to the associa- 
tion’s records, exclusive of revivals, in- 
creases and dividend additions, was 
$9,109,074,000, as against $8,418,946,000 
in 1923 and $6,844,670,000 in 1922. 

New ordinary life insurance business 
during 1924 totaled $6,548,000,000, as 
against $6,179,000,000 in 1923, a gain of 
$369,000,000, or 6 per cent. New indus- 
trial business for 1924 amounted to 
$1,963,000,000, as against $1,720,000,000 
in 1923, a gain of $243,000,000, or 14.2 
per cent. New group insurance busi- 
ness aggregated $598,000,000 as against 
$520,000,000 in 1923, a gain of $78,000,000, 
or 14.9 per cent. 

The year 1924 closed with the largest 
monthly production ever made in life 
insurance, the figures of the 45 com- 
panies for December amounting to $1,- 
086,000,000, beating the former record, 
made in December of 1923, by $74,000,- 
000, or 7.3 per cent. Viewing the 
monthly production during the last three 
years a steady growth is evident. The 
new paid-for business written during 
each month of 1923 materially exceeded 
that written in the corresponding month 
of 1922 and the amount written in each 
month, except June, of 1924, in turn ex- 
ceeded that written in its corresponding 
month of 1923, but on the whole by rel- 
atively smaller increases. 





SUPERVISOR AT SYRACUSE 

The Aetna Life has appointed as field 
supervisor for the Syracuse _ office 
Charles H. Maynard, who will have 
charge of development work in that 
field. Mr. Maynard joined the Herrick 
& Churchell agency several months ago 
as a full-time agent, after selling life 
insurance since his graduation from Col- 
gate in 1922. 


New Paid-For Life Insurance, Exclusive of Revivals, Increases and Dividend 
Additions, of 45 United States Companies, By Years 

(The total business outstanding in these companies at the close of 1923 was 

81 per cent of the total business of all United States Legal Reserve Life Insur- 


ance Companies.) 


Years Ordinary Industrial Group Total 
ROE “caaweencon $1.721.636,249 $622.909.438 $20,828,069 $2,365,373,756 
BUEG sas ceccnsaie 1,662.231.235 662.600.330 45,539,795 2,370,371,360 
BOO care cc biawe 1,762,535,863 697,532,423 47,288,708 2,507,356,994 
BOGE cv cpewanewds 2,178,826.685 703,743,469 78,783,526 2,961 353,680 
LC) 7 eer 2,558,311,925 737,809,829 178,471,988 3,474,593,742 
| 1 | SERRE peer 2,663,279 ,337 793,187,041 246,981,237 3,703,447,615 
NUE ooo arorancres 4,659,123,949 934,807,480 425,847,968 6,019,779,397 
T9ZD cccceseerss JOSH OUAOE 1,116,521,618 425,874,046 7,223,404,721 
BOAE civewecwens 4,707 ,784,887 1,257,759,353 111,371,991 6,076,916,231 
WUE iccwustncues 5,149,351,508 1,418,802,550 276,516,086 6,844,670,144 
TOA sivtnvecaues 6,178,604,047 1,720,054,891 520,287,193 8,418,946,131 
GR? aknduecsnes 6,547,595,666 1,963,552,570 597,926,225 


9,109,074,461 








WRITE LINES FOR SICK AGENT 





Richmond Life Underwriters Put Busi- 
ness Through to Help J. G. Gwatkin, 
Ill in Hospital 

Richmond friends of James G. Gwat- 
kin, agent in that city for the New York 
Life, are voluntarily taking out insur- 
ance in this company to help him. Mr. 
Gwatkin has been ill in a Richmond 
hospital for some weeks with what is 
believed to be a chronic ailment. One 
of his friends is reported to have re- 
cently taken out a $10,000 policy so that 
he could get the premium. Mr. Gwat- 
kin has been in the service of the New 
York for many years and was a con- 
sistent and steady producer while he 
was in active service. 





STONE & YOUNGS LEAD 


Stone & Youngs, a team of English- 
men who have made a fine success in 
New York, led the Perez F. Huff 
agency of the Travelers in 1924, David 
M. Bressler, formerly active in the field 
of philanthrophy in this city, was sec- 
ond; L. B. Bloom, third; H. L. Regen- 
stein, of the university alumni under- 
writers, fourth; A. S. Kornheiser, 
fifth; A. W. Stebbins, sixth; H. von 
Ost, seventh; A. G. Joseph, eighth; A. 
B. Bing, ninth, and Miss Sara Flock, 
tenth. 


TO TRY NOVEL SALES IDEA 





J. Elliott Hall Producers 
William Maxwell’s Novel 
Bank Selling Stunt 


Producers of the J. Elliott Hall 
Agency of the Penn Mutual in New 
York, listened to a talk by William 
Maxwell of the William Maxwell In- 
stitute on January 12. Mr. Maxwell, 
formerly vice president of the Thomas 
A. Edison, Inc., is a consulting sales 
manager who has been retained by 
American Safety Razor Company. 

His talk to the Hall agents was to de- 
velop the possibility of using a safety 
razor bank combination in selling life 
insurance. Mr. Maxwell brought out 
the uses for the bank in selling life in- 
surance in a very vivid way, showing 
how it can be used to strengthen the 
approach and overcome indifference to 
insurance. 


Receive 
Razor 


ROY HEARTMAN SETS NEW MARK 


The Roy H. Heartman agency of the 
Equitable Life Assurance Society of 
New York at Des Moines, broke all rec- 
ords for monthly production in Decem- 
ber for the Society’s Iowa agency, with 
a production of $1,087,000. Total busi- 
ness for the year amounted to approxi- 
mately $9,000,000. 











Guarantee Fund Life Association 
OMAHA, NEB. 


ORGANIZED 1901 
Pure Protection Life Insurance 


Splendid Agency Openings in West Virginia, 
North Carolina and Florida 


WRITE F. A. HICKS, SUPT. OF AGENTS, FOR PARTICULARS. 

















Annual Dinner of 
Johnston & Collins 


USE SALARY ALLOTMENT PLAN 





New York Agency of Travelers Plans 
for 1925 and Pledges $9,000,000 
in Three Months 





An enthusiastic dinner was held last 
Thursday evening at the Drug and Chem- 
ical Club by the Johnston & Collins agency 
of the Travelers in New York and was 
attended by fifty members of the agency. 
H. H. Armstrong, superintendent of agen- 
cies at the home office; Arthur J. Frith, 
assistant superintendent of agencies at the 
New York office of the company; G. A. 
Martin and O. S. Girard, also of the New 
York office, were guests. It was an- 
nounced that the total paid for production 
in 1924 was $14,540,000, and the agency 
has pledged $9,000,000 new business from 
January 15 to April 16 this year. 

Much interest was manifested in the re- 
sults of an agency contest held during 
November and December between the 
“Ins” and the “Outs, the “Ins” winning. 
The largest producers were W. R. Col- 
lins of the “Ins” and Louis May of the 
“Outs.” W. G. T. Shedd was announced 
as the leader in production for 1924. 

A feature of the dinner was the discus- 
sion of the new salary allotment plan, and 
how it will help the agents realize a 
greater volume this year. Stoddard P. 
Johnston, manager of this department, 
gave a talk on this subject, as did Mr. 
Martin, Travelers’ official in charge of 
this work. 





Aetna Life Manager of Hart & Eubank, 
New York, to Talk at Denver 
and Detroit 
“Our Problem and How to Solve It” 
will be the topic of the talk by Hugh 
D. Hart of Hart & Eubank, Aetna Life 
managers in New York, on February 2, 
before the Detroit Underwriters’ Asso- 
ciation. Mr. Hart will tell how insur- 
ance men throughout the country can 
more adequately insure their policy- 
holders and prospects. On February 2 
Mr. Hart has been invited to address 
the Sales Congress of the Colorado As- 
sociation of Life Underwriters, and at 
least five hundred are expected to at- 
tend. The following day he will speak 
at the annual agent’s conference of the 

Aetna’s Denver agency. 
ALLOW FULL RESERVE VALUE 
The New England Mutual Life direc- 
tors have passed a resolution to the ef- 
fect that all policies issued on the 4 per 
cent and 3% per cent reserve basis shall 
receive their full reserve value when sur- 
rendered for cash, or when paid up or 
extended insurance is taken and that 
no surrender charge be deducted. 











proposition. 
Address, 





PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest te investigate our 


PERMANENT, 


Care of The Eastern Underwriter, 86 Fulton Street, New York City 





The Columbian National Life Insurance Company 


Boston, Massachusvtts 
ARTHUR E. CHILDS, President 
Columbian National Agents are in a position to offer the best forms of 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Policies backed by one of the strongest companies in the country, having 
ample capital, surplus and highest standard of reserves. 











Page 14 


! acne oro) 


= eee Oat 
UNDERWRITER 2 ste DQ. 


— 
N 











— 





January 23, 1925 








THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpor- 
of business 86 
Fulton Street, New York City. Clarence 
and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin N. Associate Editor; 
Jerome Philp, Associate Editor. The ad- 
dress of the officers is the office of this 





ation, office and place 


President 


Axman, 


Eager, 


newspaper. Telephone number: Beek- 
man 2076. 
Subscription Price $3.00 a year. Single 


copies 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
Canada $1.50 for 
postage should be added. 


countries outside of 


Entered as second-class matter April 
5, 1907, at the Post Office of New York 
under the actof March 3, 1879. 
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THE “COST” CONFERENCE 
It developed in private conversation 
at the Acquisition Cost conference with 
Superintendent Beha that the agreement 
insurance companics 


so far ha saved 


about $4,000,000 in their cost of produc 


tion in. two years 

That is one of the reasons why the 
majority of those present desire the 
superintendent to continue giving the 
situation his attention. While most of 
the companies represented cast their 


vote in favor of continuing the agree- 
ment there are some strong companies 
in opposition, this opposition being based 
on a variety of objections, one, of course, 
that the 
sions should be outside of the jurisdic- 


being regulation of commis- 
tion of a State department as it tends 
One 


tirely in accord with a definite maximum 


towards paternalism. faction, en- 
production cost, objects to control by the 
state of agency limitation, or control of 
limitation other 
than its own, and it has to back it up, 
the court decision in the state of Wash- 
ington overturning the ruling of Com 
missioner Fishback as to the number of 
agencies a company can have in a city, 
his action being based upon a legislative 
statute. 
However, 


through any channel 


the could not 


amass enough votes to change the situa- 


opposition 


tion, which is the same now as it was 
two weeks ago. The superintendent has 
not yet made up his mind what he will 
do. He may even back out of the pic- 
ture entirely, but despite what action he 
may eventually take, he is convinced, as 
was Superintendent Stoddard, that the 
companies should first be given every 
opportunity to settle the matter them- 
selves. : 





THE- BEST SENTENCE OF 
USED BY A PRODUCER 


A new agent in 


1924 


Salt Lake ( ity was the 
author of a bit of advice last year which 
it would be difficult to equal for short 
sentence, 

J. Will Gray of the Penn Mutual Agen- 
cy, in that city was asked to address a 


meeting of agents of the company. Look- 
ing a little embarrassed, hesitating a mo- 
ment, he finally said: 

Look your client in the eye; frank and 
friendly, and tell him the truth. Just 
imagine that the president of the Penn 
Mutual Life is standing behind you listen- 
ing to every word you are saying, and 
you will talk less and say more; make 
fewer promises and get further. 

Is there any better advice that can be 
given to the salesmen of any company? 
PROTEST AGAINST AN UNAMER- 

ICAN PROPOSITION 

A committee of nine of the most prom- 
inent men in the insurance business, ap- 
pointed to study financial responsibility 
for motor accidents, takes the position 
that compulsory insurance will not de- 
crease accidents and has many unfair 
that it is un- 
and obnoxious 


aspects. Furthermore, 


American, unreasonable 


not to give each motor vehicle owner 
wide freedom of choice as to the kind 


of security to be furnished. 
WHO OWNS THE GOODS AND 
WHAT INSURANCE PAYS 
THE LOSS? 

A woolen mill sold through its sales 
representative certain worsteds and this 
commission agent at the request of the 
purchaser delivers the goods to a spon- 
ger. In finishing and examining these 
goods the sponger called the purchaser’s 
attention to the fact that the cloth was 
defective and he in turn reported this 
to the mill. The mill representative ad- 
mitted the damage and agreed to take 
the matter up at once with his principal 
and to advise the purchaser. At this 
point fire destroyed these woolens. 

Who is the owner of the goods and 
by what insurance is the loss to be paid; 
that of the purchaser, the sponger or the 
mill? 

Strange to say this is not such an un- 
usual case in New York City. 





B. T. BULLION RESIGNS 


Arkansas Commissioner, Who Was One 
of Leaders in Attack on Fire 
Companies, Quits Office 

Bruce T. Bullion, insurance commis- 
sioner of Arkansas, and also state fire 
marshal, has resigned, and been suc- 
ceeded by M. J. Harrison, assistant com- 
missioner. Mr. Bullion’s term did not 
end until 1929 but as he has been en- 
gaged in state work for fifteen years 
he wants to get out and open his own 
law office. He had been insurance com- 
missioner since 1917. 

Mr. Bullion was one of the so-called 
radical group of commissioners, closely 
allied with Hyde of Missouri, McMahon 
of South Carolina, and others who 
thought the fire companies were making 
entirely too much money. Last year he 
participated in an attack on the fire un- 
derwriting profit formula of the Na- 
tional Convention of Insurance Commis- 
sioners but his group did not succeed 
in getting far. He was also second 
vice-president of the commissioners’ 
convention and a member of the follow- 
ing committees: Fire Insurance, Actu- 
arial Bureau, chairman, and Rates of 
Mortality and Interest. 


U. S. F. & G. SHOWS GAINS 

The United States Fidelity & Guaranty 
during 1924 wrote gross premiums of 
$37,975,733. The total new premiums 
written was over $3,000,000 more than in 
1923. This was disclosed at the annual 
mecting of the directors this week at 
directors were reelected and 
Cottman, Joseph F. Matthai 
ind W. A. Adgar were elected as addi- 
tional vice-presidents, 


























C. R. MILLER 








C. R. Miller, the new president of the 
Fidelity and Deposit Company, has the 
affection, and loyalty of the 
that company to an 
An estimate of him by 
of the leading representatives of 
the company, Guy LeRoy Stevick, who 
is in charge of the F. & D. on the Pa- 
cific coast, is typical of the attitude of 
almost all the field force: “My long ser- 
vice with and friendship for Mr. Miller 
makes it a great pleasure to help him 
realize the things he has dreamed of for 
our company. No other president of 
any other company of any kind will 
command greater loyalty and affection 
than Mr. Miller, and there is a peculiar 
character to the love of F. & D. rep- 
resentatives for Mr. Miller which will 
count for a lot in team work with him. 
It is a big thing to have the best surety 
man in the world as our president— and 


add to it the best beloved—and there 
you have it.” 


respect 
agency force of 
amazing degree. 
one 


- 

Robert Lynn Cox, second vice-presi- 
dent of the Metropolitan Life has been 
made president of the New Jersey State 
Board of Education. Mr. Cox’s home is 
in Montclair. 


Herman M. Sessberg was given a 
dinner at the Unity Club, Brooklyn, last 
week as an indication of the esteem of 
three hundred members of the club 
present. For the past four years Mr. 
Hessberg has produced an average of a 
million dollars a year in the Brooklyn 
territory of the Peter M. Fraser Agency 
of the Connecticut Mutual Life. 

At the dinner tribute was paid to Mr. 
Hessberg by several Brooklyn men high 
in public life. He was commended for 
his interest in many charities, including 
the life insurance policy he recently took 
out for the benefit of orphan asylum 
children. 

x oe x 


Frank M. Cox, well-known insurance 
lawyer of Chicago, has retired and will 
make his future home in San Diego. He 
has practiced in Illinois for forty-two 
years, thirty-one years of that time at 
the Chicago bar. He has represented a 
number of insurance companies and par- 
ticularly the Travelers. It is announced 
in Chicago newspapers that hereafter 
McCormick, Kirkland, Patterson & 
Fleming will handle the law work of 
the Travelers in Chicago. 


* * * 


Charles E. Townsend, general agent of 
the Equitable in Boston, is regarded as 
one of the most courageous men in the 
insurance business inasmuch as eye trouble 
makes him live for hours at a time in a 
darkened room and yet he is always 
sunny in disposition and an inspiration 
to his agency. He was in New York a 
few days ago with some of his represen- 
tatives. In 1924 the Charles E. Town- 
send agency paid for nearly $9,000,000, 
going 8 per cent ahead of its 1923 rec- 
ord. Its goal for 1925 is $10,000,000. 

¢* * 


H. C. Brunquill, for the past ten years 
actuary in the Wisconsin Insurance De- 
partment, has been promoted to the po- 
sition of Deputy Insurance Commis- 
sioner by Insurance Commissioner W. 
Stanley Smith. The position of deputy 
insurance commissioner has been held 
by O. H. Johnson, a state senator from 
lowa county. Mr. Johnson presented 
his resignation to Commissioner Smith 
so that he might resume his duties in 
the state legslature which has just con- 
vened. The appointment of Mr. Brun- 
quill is temporary and Mr. Johnson will 
resume his position when the present 
session of the legislature is over. 








Insurance Men in Cathedral Drive 


Insurance men are prominent in the 
campaign to raise funds for the com- 
pletion of the Cathedral of St. John the 
Divine in the city and many of them at- 
tended the big mass meeting at Madison 
Square Garden on Sunday night, which 
turned out to be one of the most im- 
pressive spiritual demonstrations ever 
seen in New York City. Many insur- 
ance men are contributing funds, the 
close of the intensive period of the cam- 
paign being January 29. Franklin D. 
Roosevelt, New York State vice-presi- 
dent of the Fidelity & Deposit, is chair- 
man of the committee for completing 
the Cathedral. He called the Sunday 
night meeting to order. Haley Fiske, 
president of the Metropolitan Life, who 
has been one of the important figures 
in the campaign, had a box as did Dar- 
win P. Kingsley, president of the New 
York Life, who is chairman of the in- 
surance committee in the campaign or- 
ganization outside the church. 

Among those on the insurance com- 


mittee are Whitney Palache, United 
States manager of the Commercial Union 
group of fire insurance companies; Per- 
cival Beresford, United States manager 
of the Phoenix and president of several 
of the insurance companies; William H. 
Koop, vice-president of the Great Ameri- 
can, and William Quaid, vice-president © 
the Continental, Fidelity-Phoenix and the 
American Eagle. Others on the insur- 
ance committee are: William H. Cobb, 
Harvey Dunlap, Frank Lantrey, David 
Lurie and William Stokum. : 

The plan is to raise $15,000,000 in this 
campaign and already more than $5,- 
000,000 has been pledged. Side by side 
with large contributions have been mites 
from people whose thoughts will be 


woven into the cold stone fabric of the 
Cathedral. For instance a small boy sent 
three cents and a traffic policeman, ten 
dollars. 
All of New York is interested in this 
movement as the entire city is anxious 
to see the Cathedral drive succeed. 
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FIRE INSURANCE 








The Most Interesting 
Losses of 1924 and Why 


LIBBY-OWENS SHEET GLASS CO. 





Nearly $4,000,000 Insurance On West 
Virginia Risk; Profits Policy Also 
Attracted Attention 





THe EASTERN UNDERWRITER asked the 
writer of this article if he would discuss 
for readers of Tut EASTERN UNDERWRITER 
a few of the important losses which com- 
panies sustained during 1924. 


By W. J. Barton 


General Adjuster, North British & Mer- 


cantile and Associated Companies 


“Probably the most interesting tech- 
nical question presented to the com- 
panies for consideration during the past 
year was in connection with a use and 
occupancy loss in a West Virginia 
tannery. 

A West Virginia Loss 


“During 1924 The Libby-Owens Sheet 
Glass Company case, which involved a 
rather substantial sum of money, was 
closed. The interesting features of that 
case may be summarized as follows: 

“There was nearly $4,000,000 of insur- 
ance on the Libby-Owens Sheet Glass 
Company plant at Kanawha City, W. Va. 
While there is practically no woodwork 
in these modern glass making plants, the 
risks frequently present considerably 
more hazard than the rate would indi- 
cate. The furnaces are made of large 
blocks of German clay. There is no 
cement or binder between them. The 
materials which go to make the glass 
form a binder between the blocks be- 
cause at the walls of the tank the 
melted material is of heavy, sticky con- 
sistency, although toward the centre 
and away from the walls it is more fluid 
and flows more freely. The outside of 
the tanks is kept cool by fans. A break- 
down in any part of the equipment which 
stops one or more fans, may result in 
a breakdown of a tank, so that when 
Insurance is issued to cover one of these 
plants the companies are practically in- 
suring the integrity of the operating 
equipment and conditions. The story oi 
this particular loss is this: 

“Tank or furnace No. 9 had just been 
rebuilt. It had been in operation nine- 
teen days. No glass is drawn off from 
a furnace until it has been in operation 
twenty-one days, so that none of the 
glass had been drawn off from this par- 
ticular furnace. Something happened 
to one of the blocks of the tank. The 
employee whose job it is to supervise 
the furnaces noticed a red spot on the 
side of the tank. Ordinarily the tanks 
are white. When he saw this red spot 
he rushed to the tank and saw that one 
of the blocks had cracked and was stick- 
ing out. He immediately got a bar or 
hook and tried to push it back. His ef- 
forts resulted in increasing the size of 
the opening, and the glass spouted out in 
a stream and rose around tank No. 9, 
extended above the cement protection, 
which rises about eighteen inches from 
the floor, and attacked the iron supports 
which are above the cement protection. 
The iron itself became overheated and 


buckled, resulting in the breakdown of 
that tank, 


What Collapse of a Tank Meant 


“Up to that point there clearly was 
no fire damage, and nothing that could 
be Claimed for under a fire insurance 
Policy, but an adjacent tank, No. 7, also 
collapsed, and with respect to that tank 
the facts seem to be that the bottom of 
the tank was thin. Auxiliary fans had 

een in operation to keep the bottom of 
that tank cool; those fans stopped, and 
it was claimed that they were stopped 


because of a fire in a fuse box. There 
was no question that the severe heat 
from the glass charred or burned the in- 
sulation on some electric wire, and there 
was a possibility that this fuse box was 
on fire and that the burning of the 
fuse box was the cause of the stoppage 
of the fans. It is not certain that the 
fans were connected up with this par- 
ticular fuse box, and there was a pos- 
sible technical question that a distinc- 
tion might be drawn between fire or 
other positive elements in a chain of 
causation and the facts in this case 
which were rather negative elements in 
a chain of causation. The companies 
would be liable if an unbroken chain of 
events starting with a fire had caused 
this loss. If not so clear that they 
would be liable when the fire, instead of 
causing a loss, stopped a part of a man- 
ufacturing equipment which resulted in, 
but did not of itself, cause a loss. The 
most the fire did in this case was to 
stop certain cooling apparatus. The re- 
sult was, however, that when this cool- 
ing apparatus was withdrawn from tank 
No. 7, that tank broke down and the 
glass flowed about the floor. 

“This would have been an extremely 
interesting case to try, but it was com- 
promised before trial. 


A Profits Policy 


“Another loss of some interest was 
under a profits policy. The form at- 
tached to the policy read as follows: 

“Profits and/or commissions on mer- 
chandise, sold but not delivered or sold 
under contract for future delivery, while 
contained in 2 

“If during the term of this policy, the 
said merchandise or any portion thereof 
shall be destroyed or damaged by fire, 
this Company shall be liable for its pro 
rata share of any ascertained loss of 
profits and/or commissions on the said 
merchandise which may result from such 
fire, not exceeding its pro rata share of 
an amount equal to the profits and/or 
commissions on said merchandise which 
would have been receivable by the in- 
sured if the said merchandise had been 
sold in an undamaged condition on the 
date of the fire at the insured’s usual 
rate of profits and/or commissions. 

“Where the word ‘property’ is used 
in this policy or clause attached hereto 
it is understood to mean commissions 
and/or profits on the merchandise de- 
scribed. 

“The insurance was in the name of 
the Select Furniture Corporation, and 
you will note the form covers only 
profits on goods sold. These goods were 
in warehouse awaiting delivery. There 
was a fire in February and under this 
form the adjuster allowed for the profits 
on all of the furniture involved without 
regard to whether or not the furniture 
could be repurchased without loss to the 
insured in time to fill future deliveries. 
That an adjustment of this kind had 
been made did not come to my atten- 
tion until the occurrence of a subsequent 
loss about two months later, when it de- 
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reat American 
Insurance Company 


New Pork 


INCORPORATED « 1872 


STATEMENT JANUARY 1, 1924 
CAPITAL 


$12,500.00 


RESERVE FOR ALL OTHER LIABILITIES 


NET SURPLUS 


12,465,360.86 
46,282,041.02 


LOSSES PAID POLICY HOLDERS 


$154,469,515.82 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$24,965,360.86 


Home Ojffice, One Liberty Street 
New York City 


BOSTON OFFICE 
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veloped that a large part of the furni- 
ture on which allowances had been made 
in the original profits adjustment had 
been replaced with new purchases and 
we were asked to pay for two profits 
on merchandise intended to fill the same 
orders. That is, in a great many cases 
an order for merchandise had been 
given. This merchandise was _ stored 
in the warehouse in February. We 
allowed a_ profit on that merchan- 
dise. The insured was able to replace 
the merchandise and did replace it and 
had it on storage when the second fire 
occurred, and we were asked to pay the 
profit on this second lot of furniture 
As to many of these articles it was un- 
doubtedly true that the insured could 
again purchase them in time for delivery 
to the customer, so that the profit which 
would have been made in the ordinary 
course of business if there had been no 
fire, would be collected from the cus- 
tomer and in addition claims were being 
made on us for two profits on the same 
order. 

“The companies took the position 
that having paid one profit on merchan- 





- © « $6,217,482.66 
1,275,981.53 
531,624.00 


4,409,877.13 


G. Z. DAY, Asst. Gen. Agent 







dise intended to fill an order, they could 
not be called upon to pay a second profit 
on merchandise intended to fill the same 
order and that as to any orders which 
could be filled before delivery date, thev 
should not be called upon to make any 
profit at all, it being admitted at the 
same time that any expense which the 
insured might have to incur in order to 
obtain the merchandise to fill these or- 
ders might properly. be considered as 
a basis for claim. The insured’s posi- 
tion was that having invested the funds 
in the merchandise, the profits were pay- 
able on the merchandise actually in the 
premises regardless of the orders to be 
filled by certain merchandise. 

“This case was not litigated, settle- 
ment being reached. 


Many Vendor and Vendee Cases 

“We have also had the usual run of 
vendor and vendee cases. In one par- 
ticular case the circumstances of the loss 
and the knowledge of our agent con- 
cerning certain features of the case in- 
dicated the advisability of our ac- 
knowledging liability under our policy, 
although we were strictly not liable for 
the loss, our policy being issued to the 
vendor whereas there was other insur- 
ance in the- name of the vendee in pos- 
session, and we offered to pay and did 
pay on the basis of all policies contribu- 
ting to the loss. For some reason which 
we could never understand, the company 
having insured the vendee in posses- 
sion, which company was strictly liable 
for considerably more than it was being 
called upon to pay, denied liability for 
any part of the loss, evidently not recog- 
nizing the fact that we had gone beyond 
our policy obligations in paying a pro- 


,portion of the loss based on contribu- 


tion from all policies. The vendee in 
possession had a good claim against its 
insurer for nearly three times the 
amount claimed, and the suggestion that 
suit would be brought for the full 
amount evidently caused the vendee’s 
(Continued on page 16) 
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What Authors Said 
In “J. of C.” Review 


MUCH SPACE ‘TO INVESTMENTS 


Comment, Too, on Gut of Groups; 
Heavy Losses in South and on 


Coast Discussed 


Among the fire and marine insurance 
men who wrote articles in the very interest- 
ing Annual Insurance Review of the Jour- 


nal of Commerce were Howard P. Moore. 
general manager, American Foreign In- 
surance Association; S. Y. Tupper, South- 


ern manager of Queen; Franklin H. 
Wentworth, secretary National Fire Pro- 


tection Association; John B. Laidlaw, 
manager, Norwich Union in Canada; 
Walter HH. Bennett, secretary-counsel, 
National Association Insurance Agents; 


T. Alfred Fleming, supervisor, conserva- 
tion department, National Board; McClure 
Kelly, Pacific coast manager, Insurance 
Company of North America; F. J. Mc 


Fadden, secretary, Rain Insurance Asso- 

ciation; George B. Muldaur, general 
J yriters’ Lal ies: Geors 

agent, Underwriters’ Laboratories; George 


W. Booth, chief engineer, National Board 
of Fire Underwriters; Chauncey S. S. 
Miller, advertising manager, North Brit- 
ish & Mercantile; C. M. Martindale, as- 
sistant secretary, Home. 

Probably as interesting as anything else 
in the paper was the large amount of space 
devoted to the investment side of the busi 
ness. R. C. Rice, of J. K. Rice, Jr. & 
Co., explained why there has "been such 
a marked advance in insurance stock, and 
W. S. Crawford compiled a list of the 
companies which have added to their 
capital during the past year. Both Mr. 
Rice and Mr. Crawford discussed the 
growth of groups in fire insurance. 
Pessimistic View of Last Year in Canada 


Mr. Moore in his article explained im- 
portant events in insurance in foreign 
lands in 1924. He gave as the most im- 
portant merger the purchase by the Royal 


Exchange of the State Assurance of 
Liverpool. 

Mr. Tupper said that in 1924 the South 
was comparatively free from new legisla- 
tion of an adverse nature. Fire losses 
far exceeded expectations. Automobile 
business was good. 

A pessimistic view of 
Canada was taken by Mr. 
for the future he said that the general 
feeling throughout the Dominion seems to 
be that the worst has been passed. 

Mr. Bennett said that over 100 local 
boards and state associations have en- 
dorsed the Milwaukee loyalty resolution 
of the local agents. He said agents all 
over the country are aroused as never be- 
fore and that they proposed “to practice 
the doctrine of reciprocity” set forth in 
the now famous Milwaukee Resolution. 

Mr. Kelly discussed the high loss ratio 
on the coast and declared that fire and 
marine underwriting must in the near 
future come to a better understanding of 
the insurance requirements of the com- 
mercial world or drift farther apart until 
an open break comes. 


conditions in 
Laidlaw, but as 


Needed 


Mr. McFadden said higher rates are 
necessary for rain insurance. The need 
for this cover is becoming more generally 
recognized. 

Mr. Booth saw a growing interest all 
over the country in a need of action in a 
prevention of fire waste. 

Mr. Miller discussed the insurance ad- 
vertising conference, its practical aspects, 
and told why it has been so successful. 

Mr. Muldaur told of the valuable re- 
search work of the Underwriters’ Labora- 
tories. 


Higher Rain Insurance Rates 


PECK ASST. CHIEF ENGINEER 
Ralph H. Peck, of the America Fore 
group of companies, has been made as- 
sistant chief engineer at the home office. 
He is one of the original three who 
comprised the engineering departments 
of these companies in 1908. Mr. Peck 
attended the Stevens Institute of Tech- 
nology. 
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$1,000,000 Capital 





Fifty-three Yeuo~Ttes Tested 


SUPERIOR 
FIRE INSURANCE COMPANY, PITTSBURGH 


An American Company 
that, by friendly co-operation and consistent and dependable 
service, has won a high place in the agency field. 


Total Assets $4,543,938 
Policyholders Surplus $1,752,289 


1924 











INCORPORATE®S 1868 | 


The Stodard Fire Inemee Co. 


OF NEW JERGEY 
TRENTON, N. J. 


O. J. PRIOR, President 
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PHILADELPHIA CHANGES 
The Philadelphia Fire Underwriters’ 
Association announces the following 
agency changes: 
Appointed—Beidler & Bookmyer, Inc., 


for the Alliance; Hoskins & Howell 
Company, for the National Security; 
Harry A. Rosenfeld, for the Lafayette. 


Discontinued—Hoskins & Howell Com- 
pany, for the Alliance; Philadelphia 
General Insurance Agency, Inc., for the 
National Security. 


APPOINTS. FIRST FIRE AGENT 


The Independent Fire of Philadel- 
phia* has appointed Stokes, Packard, 
Haughton & Smith, of the same city, as 
its first agents. Their territory will be 
in Philadelphia and the suburban coun- 
ties. 


1924 Losses 


(Continued from page 15) 
to reconsider its denial, and it 
eventually paid the loss on the basis of 
the proofs originally filed. 

“During the past year we seem to 
have had more than the usual number of 
these vendor and vendee cases, and it is 
becoming more widely known that the 
vendee in possession under an executory 
contract of purchase, although often 
having only a small money interest and 
no title, is the equitable owner and _ in- 
surace written to him is good, and that 
a vendor’s insurance is voided when he 
executes a contract of this kind and 
gives up possession of the property.” 


insurer 
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FIREMEN’S 


INSURANCE CO. 
ef Newark, N. J. 


Orgemised 1855 


Statement January 1, 1924 
ASSETS AND LIABILITIES 
Capital .......*§$8,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. 


Net Surplus... 


6,181,979.10 
*3,601,619.22 


Total .........$14,683,598.22 


Policyholders’ Surplus, 
$6,501,619.22 


“As changed April, 1824. 





Vice-Pres. and Weet. Mgr. 
Davis o Vaughan, 


A. H. ’ 
Wells T. Bassett, Secretary 


THE 
GirardF.«M. 


INSURANCE CO. 


of Philadelphia 


Organised 1853 
Statement January 1, 1924 
ASSETS AND LIABILITIES 
Capital ........$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities.. 2.9409,354.30 


Net Surplus.... 1,075,257.03 
Total .........$5,025,111.42 


Policyholders’ Surplus, 
$2,075,257.03 











President 
= am Saat, Viee-Pres. and Treas. 
a ee and West. Mgr. 
John s Seria 


MECHANICS 


INSURANCE CO. 


of Philadelphia 


Organised 1854 
Statement January 1, 1924 
ASSETS AND LIABILITIES 
Capital ........$ 600,000.00 


Reserve Reinsur- 
ance Fumd and 
Reserve for all 
other liabilities... 


Net Surplus.... 


2,208,445 09 
865,373.90 
Total .........$3,678,818.99 


Policyholders’ Surplus, 
$1,465,373.90 











Pres. 
» Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and Weet. Mgr. 


— * i 
_— a ay og 


Wells Baseett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 


Organised 1866 
Statement January 1, 1834 
ASSETS AND LIABILITIES 
Capital ........$1,000,000.00 


Reserve Rednser- 
ance Fund aud 
all other Habili- 
ties 2,938,245 34 


Net Surplus ....1,819,295.35 


Total .........$4,757,541.29 


Surplus to Policyholders, 
$1,819,295.35 
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New Jersey and New York 
Co-Insurance Clauses 


What Is Difference in Application Between Them; Is 
Either One More Favorable to the Assured; 
Description of New Jersey Clauses 


Co-insurance is always an interesting subjects for discussion especially among agents 


of states which adjoin each other. 


It is a subject which is frequently productive of 


differences of opinion in the interpretative aspects of the clauses. ; All of which was in 

the mind of a prominent New aie —_ when he asked THE EASTERN UNDERWRITER 

a days ago these apparently simple questions: ‘ 

; What ts the yo aE in application between the Co-insurance Clause; New York 

form, and the New Jersey form? Which is the more favorable to the assured? : 
The questions were put up to Expert Leon A. Watson, of the Schedule oo Office 

of New Jersey and the accompanying observations will interest the agents of both states. 


By Leon A. Watson, Newark 


The phrase “co-insurance clause” is 
applied in a general way to several dif- 
ferent clauses, but regardless of phrase- 
ology all co-insurance clauses provide, 
with little variation, that the assured 
shall maintain the specified percentage 
of insurance to actual cash value; or, 
failing so to do, shall, to the extent of 
the deficit, bear their proportion of any 
loss. Its intent is to restrict the liability 
of an insurance company to that pro- 
portion of the loss as its amount at risk 
bears to a given percentage of the value 
of the property at the time of the fire. 

Of course, many articles have been 
written with regard to co-insurance 
clauses and their application, and much 
has been said about the necessity of 
using co-insurance and compelling a 
specified amount of insurance to be car- 
ried to value in order that all assureds 
may obtain equitable rates, always with 
the fact in mind that if co-insurance 
clause is not used, naturally the assured 
is only going to carry that amount of 
insurance to value that he thinks might 
cover the total amount of loss or damage 
possible in any one fire. It will not, 
therefore, be necessary for me to go 
into any detail with regard to this phase 
of the situation. 


The More Familiar Clauses 

There are three clauses with which 
we are more generally familiar: i. e., 
the reduced rate co-insurance clause, 
the co-insurance clause, and the average 
clause. 

The reduced rate co-insurance clause, 
and the co-insurance clause are usually 
about the same except that the reduced 
rate co-insurance clause has a preamble 
setting forth the fact that co-insurance 
clause is attached in consideration of a 
reduced rate. The average clause, like 
the co-insurance clause in this respect, 
does not have such a preamble. New 
Jersey has the reduced rate co-insur- 
ance clause while New York has the 
average clause. 


Provision of New York State Statute 


The New Jersey statutes under Sec- 
tion 78 of the General Insurance Laws, 
provides that: 

No fire insurance company doing 
business in this state may issue any 
policy or contract of insurance cover- 
ing property in this state which shall 
contain any clause or provision re- 
quiring the insured to take out or 
Maintain a larger amount of insur- 
ance than that expressed in such pol- 
icy, nor in any way providing that the 
insured shall be liable as coinsurer 
with the company issuing the policy 

for any part of the loss or damage 
which may be caused by fire or light- 
ning to the property described in such 
policy, and any such clause or pro- 
vision shall be null and voil and of no 
effect ; provided, that it may be op- 
Uonal with the insured to accept a 


con- 
pro- 


policy or contract of insurance 
taining co-insurance clause or 
vision when a reduction in the rate 
for insurance, on the property des- 
cribed in such policy is the considera- 
tion named in such clause, and when 
so accepted the co-insurance clause or 
provision shall be binding on the in- 
sured. 

and in compliance with this statutory 
requirement, the following «wording is 
used as the preamble to the co-insurance 
clause : 


“In consideration of the reduced rate 
of premium at which this policy is 
written, the standard % co- 
insurance clause of the State of New 
Jersey is attached to and made a part 
of this policy.” 

In compliance with this provision of 
the law wherever we provide a co-in- 
surance rate, a rate without co-insur- 
ance is-also provided, though this act 
does not make it mandatory that where 
a rate without co-insurance is made a 
co-insurance rate shall be made, and 
therefore in certain cases, principally 
non-fire resistive risks outside of recog- 
nized public protection, we only publish 
a rate without co-insurance. 


A Mandatory Requirement 


In compliance with Section 77 of the 
Insurance Laws of New Jersey, the 
Commissioner of Banking and Insurance 
filed with the Secretary of State a stand- 
ard fire insurance policy and a number 
of provisions, agreements, or conditions, 
such as mortgagee clauses, lightning 
clauses, etc., and included with these 
were nine different co-insurance clauses, 
and consequently when a co-insurance 
clause is used in the State of New Jersey, 
it is mandatory under the law that one 
of these filed clauses be used. New York 
State apparently has no such statutory 
requirements as New Jersey, and con- 
sequently the “average clause” seems to 
be the only clause necessary or manda- 
tory where the rate requires a certain 
amount of insurance to value (eighty, 
ninety or one hundred per cent.) 
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fi Uncle Sam and President Coolidge 
Ry Keep Budgets—Why Not You? 

“) : icant 

rs) Vice-President Elect Charles G. Dawes earned 
i, national acclaim by working out a budget for 
Ke the United States Government. This was 
Ine adopted as the only practical plan of reducing 
1, unnecessary Federal expenditures and of know- 
aN 


to do so. 


you particularly. 








Budget. 


be sent on request. 


ing the financial status of the nation. 


President Calvin Coolidge says that he keeps a 
personal budget and runs his home on that basis. 
He believes in it for himself and for others. 


Business men and practical women (of large as 
well as of small income) have put their homes 
on the budget basis, or believe it a good thing 


If you have found the budget system easy to 
operate at home, we believe a copy of the JOHN 
HANCOCK BUDGET SHEETS would interest 
If, like some others, you 
believe a budget is too much trouble, then we 
want you to see how simple is the John Hancock 


This would help you to start 1925 along the right 
lines. Without charge or obligation a copy will 
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Over Sixty Years in Business. Now Insuring Over Two 
Billion Dollars in Policies on 3,500,000 Lives. 
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The New York State average clause 
has a condition which the New Jersey 
clause does not have, and which is, of 
course, of value to the assured, and that 
is that “in the event that the aggregate 
claim for any loss is both less than 
$10,000 and less than 5% of the total 
amount of insurance upon the property 
described herein at the time such loss 
occurs, no special inventory or appraise- 
ment of the undamaged property shall 
be required.” 

The above quoted provision seems to 
me to be about the only advantage that 
the New York State assured has over a 
New Jersey assured, but to my mind this 
advantage is somewhat offset by the re- 
duced rate conditions mandatory in the 
State of New Jersey, which are not pro- 
vided in New York, 

I would add that there has recently 
been promulgated in New York State a 
new co-insurance clause for a floating 
policy which is quite different from the 
clause used in New Jersey, and which 
seems to give certain advantages to the 
assured which are not given in the New 
Jersey clause. 





Text of Co-Insurance 
Clauses Used by N. J. 
Schedule Rating Office 


There are nine clauses used in New 
Jersey having to do with co-insurance. 
Ihe clauses are printed herewith, fol- 
lowed by a succinct explanation of them 
furnished to THe Eastern UNDERWRITER 
by Leon A, Watson, expert: 


No. 1 
New Jersey Standard, Percentage Co- 


Insurance Clause 


If at the time of fire the whole amount 
of insurance on the property covered by 
this policy shall be less than.......... 
per cent of the actual cash value thereof, 
this company shall, in case of loss or 
damage, be liable for only such portion 
of such loss or damage as the amount 
insured by this policy shall bear to the 


Said..... 200. per cent of the actual cash 
value of such property. 
No.2 
New Jersey Standard, Co-Insurance 
Clause 
(for application to specific items of 
policy) 


If at the time of fire the whole amount 
of insurance on the property covered by 
SNG@rs << ic CeO Secene: of this policy on 
seaacdusastunnecte shall be less than the 
actual cash value thereof, this company 
shall in case of loss or damage, be liable 
for only such portion of such loss or 
damage as the amount insured under 
SENG ROMS i cccnccaccads shall bear to the 
actual cash value of property covered by 
Such item...ccsie 


No. 3 


New Jersey Standard, Co-Insurance 
Clause. 


If at the time of fire the whole amount 
of insurance on the property covered by 
this policy shall be less than the actual 
cash value thereof, this company shall, in 
case of loss or damage, be liable for such 
portion only of the loss or damage as 
the amount insured by this policy shail 
bear to the actual cash value of such 
pioperty. 

No. 4 


New Jersey Standard, Percentage Co- 
Insurance Clause 


(for application to specific items of 
policy) 


If at the time of fire the whole amount 
of insurance on the property covered 
by the ......item......of this Policy on 
saa cuaat shall be less than...... per cent 
of the actual cash value thereof, this 
company shall, in case of loss or damage, 
be liable for only such portion of such 
loss or damage as the amount insured 
under said item........shall bear to the 

(Continued on page 26) 
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‘Keeping Lace with NATIONAL Lndustves 





| 
AST studios—gigantic “sets”—a whole city The National proportions of the Liverpool & | 
or a medieval castle rebuilt for the camera’s London & Globe are again brought home by its | 
eye—these are things that make motion pictures many transactions in this field. The large num- 
a tremendous factor in our commercial life. ber of motion picture theatres alone that are 
These are the things, too, that make the motion covered by L.& L. &G. policies indicates the ex- , 
picture business dependent, above all, on the tent of its operations. Thousands of “movie” | | 
safeguard of Insurance. Securing investments audiences enjoy to the utmost the wide benefits 
of millions upon millions of dollars from the in which the L. & L. & G. is privileged to co- 
menace of flame has enabled it to broaden into operate with the motion picture industry of 
one of the Nation’s greatest industries. America. 
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Kirkland Agency Has 
Dinner; Gives Prizes 


FINE AFFAIR IN ELIZABETH 
An Agency Which, Stasting on Nothing, 
Builds Up $150,000 Premium Income 


in Decade 


of the livest agencies in the country in 
Elizabeth, N. J. It is that of R. J. Kirk- 
land & Son, agents of a number of fire 
msurance companies and general agent of 
the Maryland Casualty. The agency gave 
a dinner at the Elks’ Club, Elizabeth, Jan. 
15, attended by representatives of companies, 
including special agents and home office 
people; by district agents and by brokers. 
It was in celebration of the agency’s tenth 
year of existence and went over with a 
bang, a number of new ideas being 
flashed. 

Seated at the speakers’ table at the 
dinner were R. Mason Kirkland, son ot 
the late R. J. Kirkland, who died about a 
year ago, and Hugh Nelson, of the Kirk- 
land agency, hosts of the pleasant affair. 
Seated with them were G. Murray Seal, 
auditor at the home office of the Mary 
land Casualty; Edward Irelen, assistant 
auditor; Chauncey S. S. Miller, adver- 
tising manager of the North British & 
Mercantile; Edward Miles, of Miles & 
Nevill, of Carteret, N. J., winners of the 
first prize for volume of net premiums 
written during 1924 in a contest conducted 
by the agency; and E. C. Bird, of Plain- 
field, N. J.. who won the second prize in 
the same contest. 

I’. Highland Burns, president of the 
Maryland Casualty, had expected to attend 
the affair but was unavoidably detained 
by an important engagement on that even- 
ing with the Secretary of War at Wash- 
ington. 

Music was furnished during the evening 
by a local orchestra and the beautiful 
lodge room of the club was_ festively 
arrayed. 

Mr. Kirkland made an address dwelling 
upon the fact that ten years ago his father 
started in the insurance business with no 
knowledge of the line and that in his 
diary he stated that the receipts for the 
first month were nil and the expenses $70; 
and at the end of the year the net receipts 
amounted to about $1,500. During 1924 
the agency he stated wrote a net business 
or about $150,000 in premiums. 

This agency represents the Maryland 
Casualty in the counties of Union, Mid- 
dlesex, Monmouth, Somerset and Hunter- 
don. In addition to the Maryland Cas- 
ualty the firm represents the North Brit- 
ish & Mercantile, Firemen’s Fund, Star, 
Security of New Haven, Mechanics, 
Scottish Union & National, Pacific, 
Stuyvesant and the Insurance Under- 
writers of Philadelphia. 


Cash Prizes Awarded 


A feature of the evening was the 
awarding of cash prizes to the winners of 
the production contest, Mr. Kirkland 
making the presentations as he thanked 
all for their hearty co-operation during 
the Past year. The first prize for the pro- 
duction of the largest volume of premiums 
in excess of $5,000 was won by Miles & 
Nevill, of Carteret. The second prize was 
won by E. H. Bird, of Plainfield. The 
first prize awarded for volume of pre- 
miums less than $5,000 went to Coleridge 
Hutson & Son, of Westfield, N. J. Louis 

Mest, of Elizabeth, won second prize in 
this contest. 

Following the presentation of the prizes 
Chauncey S. S. Miller gave a short but 
interesting talk on “The Agent as a Self 
Starter.” G. M. Seals followed Mr. Mil- 
«t with a talk on “The Necessity of the 
~O-Operative Spirit in Agency Work.” 

mong the special agents who attended 
were: C. B. Cleaves, North British & 
Mercantile rank G. Voorhies, Firemans 
und ; Mr. Lueks, Pacific; Walter S. 
eny, Insurance Underwriters; George C. 


Oniface, Mechanics, and A, MacKechnie, 
(Continued on page 30) 
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Dollars 


—and Sense! 


Insurance is not merely a matter of dollars 
and cents in premiums, from the standpoint 
of the well protected policyholder, it is a 
matter of sound Common Sense! 


In business, insurance is imperative because 


of its economic importance. 


In personal 


life, insurance is necessary because of its 
power to protect home and family against 
the inevitable losses occasioned by the 


ravages of fate. 


Insurance is valuable to 


all—and is in season at all times. 


Agents who keep incessantly after good 
business in 1925 will have made their hopes 
for a prosperous New Year materialize. 


VORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 


Hart Darlington, Manager J. FP. Van Riper, Branch Secretary 


EAGLE FIRE COMPANY 


of New York 
Incorporated 1806 


Hart Darlington, President J. F. Van Riper, Secretary 
75 Maiden Lane, New York 


The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


W. G. Falconer, Pre 


sident HW. P. Jackson, Vice-President 


The Agent Who Seeks to Give Service 
Must Himself be Well Served 





COMPANIES 








T. F. Appleby Heads 
Asbury Park Agency 


FOUNDED BY HIS FATHER 





Active Also in Banking and Financial 
Circles in New Jersey 
City 
At the annual meeting of the T. Frank 
Appleby Co., of Asbury Park, N. J., 
Theodore F. Appleby, youngest son of 
the late T. Frank Appleby, was elected 
president to fill the vacancy caused by the 











THEODORE F. APPLEBY 


death of his father. He has served as 
secretary of the agency for the last nine 
years and stands well in the community. 

He is a director of the Asbury Park 
and Ocean Grove Bank, director of the 
Asbury Park Building and Loan Associa- 
tion, vice-president of the Asbury Park 
Real Estate Board, director of the Ber- 
keley-Carteret Hotel Company, treasurer 
of the Reliance Realty Company, vice- 
president of the Asbury Park Golf and 
Country Club, and a member of the Deal 
Golf Club, Rotary Club, Wheelmen Club, 
Asbury Park Fishing Club, Y. M. C. A., 
Amherst Alumni Association, Chi Phi 
Fraternity. 

The officers of the T. Frank Appleby 
Company are as follows: President, Theo- 
dore F. Appleby; vice-president, Stewart 
Hi. Appleby; John H. Dewis, treasurer ; 
Richard H. Appleby, secretary; Mildred 
Weber, assistant secretary. 


GOES TO NEWARK 

J. R. Maltbie, who for many years 
served the New York office of the Auto- 
mobile Insurance Company as superin- 
tendent of its New York City Fire De- 
partment, has been promoted and made 
manager of the local fire department at 
the company’s Newark branch office. 
Mr. Maltbie is well and favorably known 
in local fire insurance circles, particular- 
ly by many New York brokers who have 
transacted fire business with the local 
office of the Automobile, and carries 
with him the best wishes of these busi- 
ness friends and of his former office as- 
sociates. 


WITH INDEPENDENCE FIRE 

Walter H. Evert has been appointed 
agency superintendent of the Independ- 
ence Fire of Philadelphia by Vice-presi- 
dent A. B. Roome, effective February 1. 
He has been Pennsylvania state agent 
for the London Assurance for the last 
eleven years and before that was with 
the Underwriters’ Association of the 
Middle Department. He has served on 
all the important committees of the 
Middle Department and as president of 
the Underwriters’ Club. 


chemi At 
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Brooklyn Brokers 
Have Large Turn-Out 


POLITICAL LEADERS PRESENT 





Supt. Beha, Senators ‘Walker and Love, 
Two Court Judges and Organiza- 
tion Heads at Banquet 





“Standing room only” is the cry sig- 
nalizing the opening of the annual ban- 
quet of the Brooklyn Insurance Brok- 
ers’ Association each year. The grand 
ball room of the Hotel Bossert in 
Brooklyn holds over 400 persons with 
the tables jammed one against another, 
but each year dozens of late applicants 
for tickets to this affair have to be dis- 
appointed. There is no question of the 
success of this annual turnout; it is 
about the biggest thing in the insurance 
life of Brooklyn. 

Not alone do the Brooklyn insurance 
brokers flock to the banquet each Janu- 
ary by the hundreds but it serves to 
bring together the leading lights in the 
Kings County political world. Demo- 
cratic and Republican office holders and 
organization leaders bury the hatchet 
for the night and sit side by side at the 
speakers’ table. More than that, they 
even praise their opponents’ work in of- 
fice. State Treasurer Lewis M. Pounds, 
Republican, formerly borough presi- 
dent of Brooklyn, who went into office 
January 1, declared at the banquet last 
Thursday that in going over the work 
of his Democratic predecessor he found 
that the office could not have been more 
efficiently administered. How is that 
for good fellowship, with the Brooklyn 
insurance brokers as hosts. 

The list of speakers at the banquet 
this year vied with the best all-star at- 
traction on Broadway. President John 
J. Canning, who could be nominated for 
mayor by Kings County voters by merely 
giving the sign, and who is one of the 
most popular men in Brooklyn, did him- 
self proud. Nearly every speaker was 2 
public officeholder. Two who were not 
hold important executive positions in 
insurance. 


Beha Guest of Honor 


Insurance Superintendent James A. 
Beha was guest of honor. John L. Mee, 
vice-president of the National Surety, 
and Leonard L. Saunders, executive 
secretary of the New York Insurance 
Federation, were the other speakers 
drawn from the field of insurance. Now 
watch this imposing list drawn from the 
political arena: Supreme Court Justice 
William B. Carswell, Senator James 
Walker, Democratic leader of the state 
senate at Albany, a man who wields an 
immense amount of power in the leg- 
islature; Dr. William L. Love, state 
senator from Brooklyn; W. Bernard 
Vause, county judge, and Lewis M. 
Pounds, state treasurer. 

John H. McCooey, Democratic leader 
in Brooklyn, and Jacob A. Livingston, 
Republican leader, were among the in- 
vited guests, and also Louis Goldstein, 
assistant district attorney, Kings county, 


and counsel for the brokers’ association. 

President Canning took little part in 
the after dinner speaking. However, 
he did receive a handsome watch from 
the members in recognition of their ap- 
preciation of his services as president. 
Secretary John E. Watson was honored 
by being presented with a diamond scarf 
pin for his good work with the associa- 
tion. Julian Lucas, president of Davis, 
Dorland & Co., made the presentation. 

John Egan was chairman of the meet- 
ing, but he turned the leadership over 
to Joseph J. Healy as toastmaster. 

Superintendent Beha had been busy 
all day with the casualty acquisition 
cost conference and had just time to 
rush over to Brooklyn without chang- 
ing into his evening clothes. He said 
little about that subject but threw some 
light on the results of his questionnaire 
to brokers about business placed by 
them with unadmitted insurers. His 
attitude was that of former superin- 
tendents, namely, a_ definite stand 
against Lloyd’s. 

Calls Lloyd’s Outcasts 


Mr. Beha said Lloyd’s underwriters 
should be treated as outcasts and could 
be if the brokers would only cooperate 
to keep risks in this country. Answers 
given in the questionnaires had failed 
to supply him with any reasons why the 
state should adopt a lenient attitude 
towards Lloyd’s. There is no real de- 
mand for insurance protection which 
cannot be secured right in this country. 
Brokers should support American insur- 
ance and help that business to prosper 
here, he stated. 

Reminding the brokers that placing 
insurance abroad was in violation of 
their licenses and also of the state laws, 
Mr. Beha declared he had conducted the 
interrogation of the brokerage field not 
for purposes of persecution and prose- 
cution, but to seek to correct an evil 
which has developed. He urged those 
at the banquet to be mindful of their ob- 
ligations to the business. 

Justice Carswell of the State Supreme 
Court avoided insurance and confined 
his talk to an expose of the over- 
crowded conditions of the trial term 
court calendars in Brooklyn. He told 
how in December, 1918, there were 3,700 
cases awaiting trial. Three years later 
that figure was 5,691 and at the close 
of last year there were 10,344 cases on 
the calendar. 

Such a _ condition precludes justice 
being given, Delays are traditionally 
harmful to those prosecuting cases, as 
witnesses disappear, their memories are 
dulled, etc. To remedy this situation 
Justice Carswell recommended the ad- 
dition of at least three judges to the 
Supreme Court. 


‘ Walker Hands Out Compliment 


Senator Walker’s name was not on 
the program, but he was prevailed upon 
to speak briefly. Evidently the majority 
of the members of the brokers’ associa- 
tion are Democratic, judging from the 
welcome accorded the state senator. 
He was chairman of the Assembly In- 
surance Committee several years ago 





" AUG. J, LUEOKE. vice-pacs, 
R. E. BRANDENBURG, sec. © TREAS. 





A Sign of Good Protection 





Writing: 
Fire Use. and Occupancy 
Lightning Rents 
Windstorm Sprinkler Leakage 
Tornado Explosion 


Riot and Civil Commotion 
We. E. WOLLAEGER, presipent 


Gro, P. MAYER. ane vice-pres, 
Rosert H. MOORE, asset sec. 


CASH CAPITAL: ONE MILLION DOLLARS 


HERMAN AMBOS, one vice: ont6, 
A.C, MEEKER, aset seer, 








and was associated with the passage of 
an important workmen’s compensation 
law. 

Senator Walker paid a high compli- 
ment to insurance when he said insur- 
ance policies were the only contracts 
persons took for granted. Commercial, 
real estate and other contracts are scru- 
tinized most carefully and even exam- 
ined by paid experts, but the average 
person takes his insurance policy and 
locks it up without further ado, trust- 
ing implicitly in the honesty of his 
agent. And insurance has not done any- 
thing to forfeit that trust, Senator 
Walker concluded. 

Secretary Saunders of the New York 
Insurance Federation described the op- 
erations of that organization, and plead 
for support for those legislators friendly 
to insurance. 

Vice-President Mee of the National 
Surety drew applause when he said that 
the brokers of New York and Chicago 
had contributed more to the uplift of 
the business and more new ideas than 
brokers from any other centers in the 
country. 

Senator Love, who has been one of 
the few Democratic senators from New 
York City to vote consistently in oppo- 
sition to the monopolistic state fund 
workmen’s compensation insurance, and 
who, therefore, has been blacklisted by 
the labor organizations, declared he 
stood firmly for fair play and fair com- 
petition in the insurance business. 


CHARTERS TWO AGENCIES 


Two insurance agencies were chartered 
at Albany last week, one located in EI- 
mira and the other in New York City. 
The Elmira agency is capitalized at $25,- 
000. R. Jacobs, B. F. Woodhouse and 
L. E. Sindlinger, Elmira, are directors 
and subscribers. ‘Titus, Guilfoyle & 
Conor, Inc., New York City, is capital- 
ized at 300 shares non par value. A. 
Titus, Manhattan Beach; J. W. Guil- 
foyle, Richmond Hill, and A. R. Conor, 
Ridgefield, N. Y., are directors and 
subscribers. 








OBTAINS CHARTER 
The Louis May Brokerage Co., Inc., 


New York City, has been chartered at. 


Albany with $50,000 capital to deal in in- 
surance. L. May, C. Farber, H. Wilson 
and M. Kerbel are the directors and sub- 
scribers. 











INSURANCE If 


a I 
LOGUE BROS. & CO., Ine. 





Many of the Leading 
Agencies in the United 
States now Represent 


The 


WORLD 


Fire and Marine Insurance Co. 
HARTFORD, CONN. 





Capital, $1,000,000 Surplus, $1,000,000 





RALPH B. Ives, President 





Why Not You? 


Fire 

Automobile 

Inland Marine and Coastwise 
Tornado 

Rain, Hail 

Rent, Rental Value 
Leasehold 

Use and Occupancy 
Profits 

Sprinkler Leakage 
Registered Mail 

Parcel Post 

Tourists’ Baggage 
Salesmen’s Samples 
Transit Floaters 
Automobile Truck Transit 
Explosion 

Riot and Civil Commotion 








“* Then give to THE WORLD the 
best that you have and the best 
will come back to you.”’ 











37 FOURTH AVENUB PITTSBURGH 

















A Company With a Continuous and 
Unblemished Record of Over a Century 


Agents Wanted Where Not Represented 


A. R. MONROR, President 


OS NR ED SE: 


Chartered 1811 


NEWARK 


FIRE INSURANCE COMPANY 


Newark, N. J. 


ASSETS 
$5,207,441 


SURPLUS TO POLICY HOLDERS 
$1,921,968 


T. L. FARQUHAR, Vice-President & Secretary 
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Explains Purpose of 
Use and Occupancy 


LOSSES 





INTENDED TO COVER 





L. E. Falls, of American of Newark, 
Explains Salient Points to 
Examining Underwriters 





Use and occupancy insurance, one of the 
most complicated of the important forms 
of fire insurance, was discussed Tuesday 
evening at the meeting of the Examining 
Underwriters’ Association by Laurence E. 
Falls, superintendent of agencies of the 
American of Newark. Mr. Falls is con- 
sidered an authority on use and occupancy 
and has devoted several years to the study 
of this subject. 

On use and occupancy insurance, Mr. 
Falls spoke, in part, as follows: 

Policies to provide indemnity for in- 
terruption of production were first writ- 
ten, so far as we can learn, about 
twenty-five yeas ago in New England 
upon a few textile workers, but the de- 
velopment of the present form of cov- 
erage and theories of underwriting date 
back not more than fifteen years. In 
this latter period we have learned much 
from experience as to the requirements 
of the insuring public, the circumstances 
through which losses may lead us, and 
the extent of protection which we may 
contract under certain bases of rating. 
Our limited time will not permit extend- 
ed consideration of the steps through 
which Use and Occupancy insurance has 
passed, so we shall deal with an expo- 
sition of the present methods, with pos- 
sibly a prognostication as to the future 
of this class of business. 

U. & O. May Be Largest Loss 

Business interruption indemnity— 
another and more descriptive name for 
use and occupancy—is becoming increas- 
ingly popular with insurance buyers, 
and will be more widely sold when we 
of the insurance fraternity better under- 
stand its intricate operation in general, 
and is specific application to various 
businesses and business conditions. Fre- 
quently the value to be insured—net 
profits and fixed expenses—greatly ex- 
ceeds the value of the real property in 
which the insured’s business is housed, 
and the insured stands to lose a larger 
sum by his interrupted business than 
from the destruction of his buildings 
and their contents, during the period re- 
quired for replacement. The manufac- 
turer may do a hundred thousand dol- 
lars in business in a building worth ten 
thousand with equipment valued at five 
thousand, and if only twenty thousand of 
this gross income is expenses avoidable 
during a period of shut-down, then 
eighty thousand dollars represents his 
insurable interest under a Use and Oc- 
cupancy policy. 

This brings us to the basis for such 
policies.’ We insure the actual loss of 
net profits and fixed expenses until such 
time as the property damaged or de- 
stroyed may with reasonable diligence 
be replaced or repaired. This replace- 
ment may be in a separate location and 
the insured is required to avail himself, 
in event of loss, of other suitable quar- 
ters in which to conduct his interrupted 
business in whole or in part, using such 
reserve equipment and supplies as he 
may have or can obtain. 

In other words the policy contract re- 
quires, and very necessarily so, that the 
insured shall proceed at the time of the 
loss to rehabilitate his business with 
every honorable means at his disposal, 
and in the same manner and with the 
same diligence ‘as if the insurance policy 
did not exist, relying upon his insurance 
only to cover the unavoidable loss 
which he ultimately suffers by reason 
of the occurrence insured against, and 
as provided in the policy, there shall be 
no abandonment of the business by the 
assured. Net profits is a fairly definite 
term and readily agreed upon in nearly 
every instance, but the subject of fixed 
expenses and the items to be  in- 
cluded under this heading are as 


variable as the number of risks we 





mensurate with results. 





WANTED 


ASSISTANT TO EXECUTIVE OF ESTAB- 
LISHED GENERAL INSURANCE BROKER’S 
OFFICE IN NEW YORK CITY 


His work will consist of organizing staff of general insur- 
ance solicitors on commission basis. 


inspire present solicitors, procure and develop new ones. 


Salary nominal at start but eventual remuneration com- 


State full particulars. Confidential. Address 


“New York General Insurance Broker” 
Care The Eastern Underwriter, 86 Fulton Street, New York, N. Y. 


He will help and 











put on our books. If we attempt to 
list the total of these fixed expenses we 
shall find the following items, or some 
of them, in each instance: Rents, taxes, 
salaries, heating and lighting, prepaid 
insurance, advertising, retainer fees, 
royalties, interest on business and in- 
debtedness. 
What Fixed Items Include 

In advising with the prospective policy 
holder, the well informed salesman an- 
alyzes each of these headings as it may 
apply to the case in hand. If the in- 
sured owns the building which houses 
his business or plant, rented value is a 
proper value subject for inclusion; if 
he has a lease no cancellable by fire, 
rental payments are fixed expenses in 
his case; if his lease provides that ren- 
tal payments cease on destruction of the 
occupied premises by the insured hazard, 
then rent is not a fixed expense. Taxes 
should not include federal income tax, 
as this is a disbursement by the insured 
whether his net income is derived from 
business operations or received through 
indemnity for interrupted operations. 
Salaries represent probably the most 
moot question in the entire list, and it 
rests with each insurer to determine 
which of his salaried employees are 
necessary to the earliest resumption of 
full business operations. 


There is another, and to me a more 
reasonable method of computing the 
total of net profits and fixed expenses. 
If we deduct from the total gross in- 
come, those items of expense which can 
be avoided during the period of inter- 
rupted business, the residue is then the 
proper amount of use and occupancy 
insurance to carry, and most manufac- 
turers are better prepared, from their 
existing books and accounts, to segre- 
gate the avoidable expenses rather than 
enumerate the numerous items which 
are fixed. This latter method has the 
added advantage of seldom resulting in 
under-insurance. 

This logically brings us to considering 
one highly important feature of Use and 
Occupancy policies—that they are actual 
loss contracts, and the insured must es- 
tablish the amount of his loss to collect 
from the company. Valued policies are 
to be avoided, and so far have been al- 
most entirely kept out of stock com- 
panies’ writings, although we learn that 
some of our optimistic friends among 
the mutuals are not of this opinion. A 
merchant or manufacturer holding a 
valued use and occupancy policy has no 
more incentive to protect his property 
from loss during a period of depressed 
business than has the proverbial rich 
man’s son to struggle for a livelihood. 


In use and occupancy insurance, more 
than in most forms of insurance pro- 
tection, moral hazard plays a large part 
in the desirability of risks. Valued pol- 
icies would make poor risks out of many 
otherwise desirable ones. 

Forms Include Two Classés 


Our present policy forms may be di- 
vided into two classes: one covering 
constant earnings or operations, and the 
other covering seasonal business, and 
each of these two classifications is again 
divided between manufacturing risks 
and non-manufacturing or mercantile 
risks. The forms for constant earnings 
provide a limit of indemnity for one 
day’s interruption of one three-hun- 
dreth of the total of the policy, if 
the insured business operates three 
hundred days a_ year. If  opera- 
tions continue Sundays and _ holidays, 
this limit is one three hundred sixty- 
fifth of the amount of insurance, and 
risks may be found under this constant 
earnings form, which operate a lesser 
number of days than three hundred, in 
which cases the fraction would be in- 
creased accordingly. 

The term fluctuating earnings is a 
misnomer as applied to our present form, 
since it is required under both the con- 
stant and the seasonal earnings form 
that the insured nominate at the time 
of issue and fixed limit of indemnity for 
any day or week in the ensuing year 
covered by the policy. We have no 
fluctuating earnings form, but in my 
opinion one is needed and entirely prac- 
tical. We find a typical example of 
fluctuating expenses of operation of the 
seasonal type in retail mercantile risks 
selling clothing. The months of Octo- 
ber, November, December and either 
March or April (depending upon the 
date of Easter Sunday) show the largest 
net profits in this business, and the 
merchant operates at a net loss in most 
cases during the months of June, July 
and August. In these latter months his 
gross income is less than his fixed ex- 
penses, and the daily or weekly indem- 
nity provided in the seasonal form for 
use and occupancy insurance must not 
exceed that portion of his expense which 
he earns by gross income, as the re- 
mainder of his daily or weekly loss is 
due to the ebb of his particular business 
and is not occasioned by the occurrence 
insured against. 























CARROLL L. DE WITT 








UNITED STATES 
#124 WILLIAM STREET, NEV YORK. 


Assistant United States Managers” 


Co; 


MANAGERS | 





U. F.VALLIN | 








GENERAL 




















URBAINE FIRE 


1819 


FIRE ASSURANCE COMPANY 


of Paris, France 


1838 
INSURANCE 


of Paris, France 


1807 


EAGLE, STAR & BRITISH DOMINIONS INSURANCE CO., Ltd. 


of London, England 


COMPANY 









































G WESTERN DEPARTMENT 2. 
175 West Jackson Boulevard , Chicago. / 

















OAL AL 
f 

















4 ‘ 


emia Ti LN eS 











of +——_ti r« ~ Sir we 
Page 22 AS Soomro UNDERWRITER | Y AERTS Ki 





January 23, 1925 














After the Battle ° 





is Oer, 


Write 


1 OSS my § 


C UNDERWOOD & UNDERWOOD 


Collision and Property Damage 


Two Fords may meet in deadly combat and afterward 
arise and go about their business. But as a result, you can 
more easily sell Collision and Property Damage insurance to 
owners of other cars. 


It is a good plan, though, to sell the coverage before an 
accident rather than afterward. Then your client receives a 
check in settlement of the loss instead of a bill for the 
premium. 


Write Collision and Property Damage in the Ohio 
Farmers. The policies are well arranged and easy to make 


out; the premiums can be quickly and surely quoted; losses 


are cheerfully and liberally adjusted. 


Selling literature, handsomely lithographed in three colors, freely 
illustrated, and imprinted with your name and address, will be supplied 
free of charge if you represent the Ohio Farmers. 


Ohio Farmers Insurance Company 
Organized 1848 - - Le Roy, Ohio 


E. K. Schultz & Company 
GENERAL AGENTS 
4th and Walnut Streets 
PHILADELPHIA, PA. 


W. L. Perrin & Son 
METROPOLITAN AGENTS 
75 Maiden Lane 
NEW YORK, N. Y. 


H. M. Dinsmore & Company 
GENERAL AGENTS 
22 Leidesdorff Street 
SAN FRANCISCO, CALIF. 


FIRE 

HAIL 

LIGHTNING 

MOTOR CARGO 

TORNADO 

PARCEL POST 

GAS EXPLOSION 

TOURIST BAGGAGE 
SPRINKLER LEAKAGE 
RENT AND RENTAL VALUE. 


USE AND OCCUPANCY 
OR 


BUSINESS INTERRUPTION 
AUTOMOBILE: 


FIRE 

THEFT 

COLLISION 
WINDSTORM 
PROPERTY DAMAGE. 
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Snider Suggests Hoover 
As “Separation” Judge 


THINKS QUARREL SHOULD END 





Des Moines Editor Sees No Good Re- 
sulting From Continuance of Con- 
troversy in West 





Jerry Snider, associate publisher of 
the “Underwriters Review,” Des 
Moines,: is right in the thick of the 
Union-Bureau “separation” — situation, 
which makes his views of unusual in- 
terest. In a statement to THE EASTERN 
UNDERWRITER, in response to a request 
for one from this paper, he said: 

“The present condition of uncertainty 
and inaction is having an unhealthy ef- 
fect upon both Union and _ Bureau 
agents and company representatives in 
this territory. 

“This certainly is not stimulating 
business and there is a feeling that the 
two forces are merely ‘marking time’ 
and that the present ‘calm’ is to be fol- 
lowed by ‘storm,’ 

“With our law-making bodies spring- 
ing into action it would seem that the 
present moment is a splendid time for 
arbitration. There is no doubt but that 
the present disagreement between the 
two company organization forces is de- 
veloping a decided movement on _ the 
part of state authorities and lawmak- 
ers to inject themselves into the intri- 
cate problems of rate making and com- 
pany management. 


Favors Conciliatory Attitude 


“A conciliatory attitude at the pres- 
ent time on the part of the Union- 
Bureau factions would do much to in- 
fluence the actions of the law-making 
bodies and we heartily endorse your ef- 
fort to bring about arbitration. 

“Insurance circles know Charles R. 
Street to be a man of high personal in- 
tegrity, with a thorough understanding 
of the questions that form the issues 
of the present disagreement. 

“There is, however, a feeling on the 
part of many people interested in the 
business that some nationally known 
business man, possessing no direct con- 
nection with the fire insurance business, 
such as Herbert Hoover, might, acting 
as arbitrator, influence both factions 
towards a more conciliatory attitude 
which would seem to be the first step 
toward a solution of the problems in- 
volved.” 


What Armstrong Thinks 


Frank L. Armstrong, Editor of “The 
Insurance Age,” said this week: 

‘IT have your letter advising that by 
way of finding a solution for the Union- 
Bureau disagreement in the Western 
field, you are making the suggestion 
that the matter be referred to arbitra- 
tion; and further suggesting that the 
services of Charles R. Street, vice- 
president of the Great American be 
sought as arbitrator. ; 

“Heartily concurring with your esti- 
mate of Mr. Street’s abilities, impar- 
tiality and influence in all circles of the 
fire insurance business, I fear that be- 
cause of his affiliation with the Union, 
it would be impossible to secure unan- 
imous approval of his selection from 
the Bureau interests. 

“If, on the contrary, he is acceptable 
to the latter and there is a whole- 
hearted disposition on the part of all 
the parties to the dispute to heal the 
existing differences, I feel sure Mr. 
Street’s services and judicial tempera- 
ment would be valuable.” 





C. J. AYRES ANNIVERSARY 


Clinton J. Ayres, one of the _livest 
agents in this state, and who does a 
large business in Northern New York, 
from Saranac Lake, is celebrating on 
March Sth the tenth anniversary as 
president of Clinton J. Ayres, Inc., an 
agency which is forty years old. It will 


be quite an affair with company men, 
Special agents and others in attendance. 


CAN’T HELP PROMOTIONS 


District of Columbia Commissioner's 
Inhibitions Outlined in Blanton’s 
New Code in Congress 


In the insurance code introduced in 
Congress by Representative Blanton on 
January 19th appears this section rela- 
tive to the District of Columbia super- 
intendent of insurance: 

“The supervising and directing head 
of the Insurance Department shall be 
known and designated as ‘superintendent 
of insurance.’ He shall be appointed by 
the President of the United States. He 
shall not be employed by, connected 
with, or except as an insured, interested 
in any company, interinsurance ex- 
change, underwriter or organizing com- 
pany, or in the promotion or organiza- 
tion thereof; and it shall be unlawful tor 
him to aid in any manner whatever in 
the promotion or organization thereof, 
or to recommend placing business with 
any particular concern.” 








KENNEDY TALKS IN BUFFALO 

Sidney R. Kennedy, president of the 
Buffalo Insurance Co., Buffalo, N. Y. 
addressed the Buffalo Association of 
Fire Underwriters yesterday taking as 
his text: “The Importance of Courage 
in the Fire Insurance Business.” 


a 


JOINS TRAVELERS FIRE 
A. L. DeRossett, one of the best known 
underwriters handling southeastern ter- 
ritory, will join the staff of the Travel- 
ers Fire on February 1. Mr. DeRossett 
has had long experience, having entered 
the business through the local agency 
route at Wilmington, N. C. In 1910 
he was appointed special agent of the 
Liverpool and London and Globe for the 
States of North and South Carolina, 
which position he held until 1918, when 
he was called to the eastern headquar- 
ters of that company as underwriter in 

charge of the southern department. 





216TH YEAR 


SUN 
INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH 
55 Fifth Ave. - New York 
WESTERN DEPARTMENT: 
Wrigley Bldg., 410 N. Michigan Ave. 
Chicago 
PACIFIC DEPARTMENT: 


N. W. Cor. Sansome and Sacramento Sts. 
San Francisco, Cal. 











E. C. IRVIN TO RESIGN 
President E. C. Irvin, of the Fire As- 
sociation, the Reliance and the Victory, 
who has been chief executive of the 
first named company for many years, 
will retire from the presidency of all 
three on April 1. 


THE HANOVER 


FIRE INSURANCE COMPANY 


Continuously in business since 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
afement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


CHARLES W. HIGLEY, President 


MONTGOMERY Sere Vice-President 
G. HOLLMAN, Secy. 
7. GIBERSON. reasurer 
F E. SAMMONS, Asst. Secy. 
A. E. GILBERT, Asst. Secy. 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


Howle, Jarvis & Wright, Ine., General Agents 
Metropolitan District 
81 JOHN STREET 





















NEW YORK 











NEW YORK 





state of business. 


ERNEST STURM 
CHAIRMAN OF THE BOARD 


CHICAGO 


Today—not tomorrow 


The following, we believe, is worthy of serious attention: 


“We believe there is a strong prob- 
ability that the present upward move- 
ment of business will be characterized 


more by its sharpness than by its 
length.” 


If there be truth in this statement, we cannot afford to 
lose the advantages to be gained from the present good 


And in any event, whatever the future 
may hold, now is the time to make hay. 


The CONTINENTAL 


INSURANCE COMPANY 
EIGHTY MAIDEN LANE , NEW YORK.N.Y. 


CASH CAPITAL 
TEN MILLION DOLLARS 


MONTREAL 


(Brookmire Service Report) 


PAUL L. HAID 
PRESIDENT 


SAN FRANCISCO 
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C. H. Post, Manager of APPRENTICES ’ 
The Caledonian, Dies Latest Pronunciamento of Insurance 


LONG CAREER IN INSURANCE 





Thirty-Three Years U. S. Head of One 
Company; Kind and Lovable 
Character 





Charles H. Post, United States mana- 
ger of the Caledonian and president of 
the Caledonian-American, and one of 
the most lovable characters in fire in- 
surance, died early Friday morning, 
January 16, at his home in Hartford. 
He was sixty-eight years of age and 
had been ill for several weeks when a 
heart attack carried him away. 

The funeral was held from his home 
Saturday afternoon with a large group 
of company officials and friends from 
New York present. Among those were 
W. E. Mallalieu, general manager of 
the National Board; Otto E. Schaefer, 
president of the Westchester; C. Wes- 
ton Bailey, president of the American 
of Newark; Wallace Reid, agent; John 
Kenlon, chief of the New York Fire 
Department; James O. Schwank; su- 
perintendent of the New York Fire Pa- 
trol and the Brooklyn Salvage Corps, 
and others, 

Mr. Post is survived by Mrs. Post, 
two daughters, Mrs. C. F. Shallcross, 
wife of the U. S. manager of the North 
British & Mercantile, and Miss Kath- 
erine Post, and two grandchildren. 

When the Niagara in 1888 reinsured 
the business of the Washington Mr. 
Post went with the former company as 
agency manager and later secretary. 
In 1892 the Caledonia entered the Nia- 
gara office through Mr. Posts’s influ- 
ence and he took charge of its United 
States business. Two years afterwards 
the Caledonian opened an American 
branch of its own with Mr. Post as 
manager. He organized the American 
running-mate and became its president. 
Until 1921 the two companies were 
housed in their own building on Pine 
Street in this city. At that time the 
building was sold and ‘the two Caledo- 
nians moved to Hartford. 

Mr. Post was a great traveler and 
sought to know his agents well. He 
made several trips through this country 
and Canada in addition to seventeen 
trips to the home office of the Caledo- 
nian. He had been to the Pacific Coast 
and was on his way home when his last 
illness was discovered. 

A strict manager and closely ad- 
dicted to his work, Mr. Post possessed 
a warm and kind heart which gained 
him the affection of a host of friends. 
He was one of the most hospitable of 
men and after his hours at the office, 
wholly devoted to work, he thoroughly 
enjoyed being host to guests. 





Philadelphia Society 
Holds Annual Banquet 


Nearly 400 members of the Fire In- 
surance Society of Philadelphia, attend- 
ed the twenty-forth anniversary ban- 
quet held last week at the Bellevue- 
Stratford. Retiring President J. San- 
derson Trump presided. Harold V. 
Smith, secretary of the Franklin Fire, 
who will be the next president, spoke 
briefly on the educational work con- 
templated during the coming year. C. I. 
Hitchcock, editor of the “Insurance 
Field,” was one of the speakers and 
made a big hit. 





North America Made Over 
$3,430,000 Profits in 1924 


The Insurance Company of North 
America made a splendid record during 
1924, according to the annual report. 
Profits were $3,434,907, and in addition 
the market value of securities owned 
increased $1,031,699 since a year ago. 
After paying dividends and adding $1,- 
000,000 to the conflagration fund, there 
was $2,000,000 added to surplus. 


Advisory Board of Fayette 
County, Pa. 


The Insurance Advisory Board of 
Fayette County, Pa. (Uniontown), 
Joseph L. Moore, chairman, has passed 
the {following resolution: 

“That from today no person shall be 
granted a license to write insurance 
without first having served as an ap- 
prentice in an insurance office for at 
least three months or unless they have 
attending a training school or its equiva- 
lent for the same period.” 





ONE COMPANY GETS ENTIRE LINE 


Wanamaker Stores Business Goes to In- 
surance Company of North America 
At Request of Assured 


At the request of the John Wana- 
maker establishment the Insurance Com- 
pany of North America will in future 
handle the entire line of the Wanamaker 
stores, including floater 
policies—everything but life insurance. 
About one hundred companies handled 
the business heretofore, the brokers be- 
ing Robert M. Coyle & Co., Philadelphia. 

The company has issued a statement 
reading: 


automobiles, 


“On January 9 we were notified that after due 
consideration we have decided to ask you to un- 
dertake the handling of our insurance business 
from this date. 

“Rodman Wanamaker is not a_ stockholder 
in any of our companies, and no effort nor influ- 
ence whatever, direct or indirect, so far as we 
have been able to ascertain, has been exerted 
by this company to bring this business to us. 
We regret its loss to the broker who for so long 
placed the insurance. There is no present inten- 
tion whatever to depart from our custom of en- 
couraging the insured to place his business and 
consult with competent agents and brokers, but 
in this instance we felt compelled to take the 
position that we cannot decline to accept business 
offered under such circumstances. The business 
will be well distributed, and no important change 
in the handling of the line is contemplated.’’ 





PENNSYLVANIA STATE ELECTS 

At the annual meeting of the stock- 
holders of the Insurance Company of 
the State of Pennsylvania, held on Jan- 
uary 19, the officers of the company 
were named as follows: President, Gus- 
tavus Remak, Jr.: vice-president and 
treasurer, John J. P. Rodgers; vice-presi- 
dent, Samuel P. Rodgers; secretary, J. 
H. Gifford; assistant treasurer, James D. 
Gerhardt; assistant secretary, E. W. Dre- 
her; assistant secretary, John P. Frazier. 





R. R. MARTIN HEADS ALBANY 


Ronald R. Martin, United States man- 
ager of the Atlas, has been elected pres- 
ident of the Albany Insurance Company 
to succeed the late Oswald G. Boyle. 
Charles H. Hahn, vice-president, and 
George C. Wallingford, secretary, were 
re-elected by the board of directors. 





HEADS NEW YORK FIELD CLUB 


Neal C. Rowland was elected presi- 
dent of the Western New York Field 
Club at the annual meeting in Rochester 
last Saturday. Robert T. Stewart, vice- 
president; Arthur J. Hughes, secretary- 
treasurer, and J. G. Currie, chairman of 
the executive committee, are the other 
officers. 


ALBANY FIELD CLUB MEETS 


About twenty-six attended the “free-for- 
all, home-week talk-feast” meeting of the 
Albany Field Club that was held at the 
Hampton Hotel, Albany, N. Y., on January 
16. The chairman of the entertainment 
committee was B. M. Caruth. Talks were 
made by C. H. Duclos, of the Great Ameri- 
can; F. F, Buel, of the Agricultural; Harry 
Nugent, of the Aetna; George Brinley, of 
the Hartford and Fred Peters, of the 
Albany. 
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Eacu month a color page 
about them reaches practically 
all the worth while property 
owners in their home cities. 
Perhaps there is a chance for 
you in the widely diversified 
service of the Hartford. Why not 


write in and see? 


HARTFORD FIRE 
INSURANCE COMPANY 


Hartford, Conn. 


The Hartford Fire Insurance Company and the 
Hartford Accident and Indemnity Company write 
practically every form of insurance except life 
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Blaming Insurance 

For Airplane Failures 
DEBATE ON RESPONSIBILITY 
E. Stockton Martin, Former Vice-Presi- 


dent of Airplane Underwriters’ 
Association, Replies to Mfrs. 








An interview in the New York 
“Times” with George C. Loening, pres- 
ident of the Loening Aeronautical En- 
gineering Corporation, saying that it is 
impossible for aeroplane manufacturers 
to get insurance “because of exhorbi- 


tant rates,” and recommending as a so- 
lution government insurance of com- 
mercial planes, drew some _ pertinent 
comments this week from E. Stockton 
Martin, formerly manager of the air- 
craft department of the Home Insur- 
ance Company and vice-president and 
treasurer of the National Aircraft Un- 
derwriters’ Association of blessed mem- 
ory. Mr. Martin, who is now a member 
of the brokerage firm of Lunham & 
Martin Co., 110 William Street, said 
that this attempt to make insurance the 
goat as an excuse for failure of the 
commercial aeroplane industry to de- 
velop was all wrong. 


Only One Airplane Company Gave 
Information 


Mr. Martin said that while serving the 
Aircraft Underwriters’ Association he 
had sent a letter to all aircraft manu- 
facturers, seeking their co-operation in 
the establishment of reasonable rates 
and for the adoption of legislation for 
the regulation of aircraft manufacture 
and operation. He said that but one 
company sent a reply, the Atlantic Air- 
craft Corporation. Mr. Martin de- 
clared that many planes sold to individ- 
uals since the war were unfit for service, 
and he added that insurance companies 
could not be expected to risk their 
funds on such planes. 

The first demand for airplane insur- 
ance came shortly after the Armistice, 
when many planes were sold to the 
public. 

“Several large insurance companies 
ventured into the field at that time and 
were immediately confronted with a loss 
on nearly every policy that was issued.” 
said Mr. Martin. “Instead of immedi- 
ately withdrawing, a group of under- 
writers, known as the National Aircraft 
Underwriters’ Association, was organ- 
ized at the expense of the insurance 
companies to investigate the cause of 
the very heavy loss ratio and cooperate 
with the aeronautical industry in an ef- 
fort to place it on a safe and business- 
like footing. 

“The investigation brought to light 
that the majority of the planes being 
flown were not only unfitted for com- 
mercial use, but were unsafe and sold 
without any inspection. All manufac- 
turers and aviation sales organizations 
were fully advised of these facts, but 
the market continued to be flooded with 
these planes and insurance rates neces- 
sarily began to soar. 

“Urgent efforts were made to interest 
the Government, including bills for es- 
tablishing a Bureau of Civil Aeronau- 
tics, but all were apparently lost in the 
Government machinery. 

“Despite the disappointment and con- 
tinued lack of cooperation, insurance 
companies continued to maintain avia- 
tion departments. All of the companies 
which entered the field lost thousands 
of dollars before they finally withdrew. 

“Until the aeronautical industry and 
the Government both show some spirit 
of cooperation it cannot be expected 
that the insurance companies will bear 
the entire brunt of development and ex- 
Perimentation.” 





GETS ALLIANCE 


J. William Crumley has been appointed 
Virginia special agent for the Alliance of 
Philadelphia. Mr. Crumley formerly 
traveled that field for the Scottish Union 
and National. 


SYRACUSE CHANGE 


W. H. A. Munns Joins Frederick V. 
Bruns and William E. Allis; Was 
With Warren E. Day 


An important agency change has been 
made in Syracuse, N. Y. The firm of 
Bruns & Allis, Inc., has changed its name 
to “Bruns, Allis & Munns, Inc.” It con- 
sists of Frederick V. Bruns, president and 
treasurer; William E. Allis, vice-presi- 
dent; William H. A. Munns, vice-presi- 
dent, and Mary E. Kelly, secretary. Mr. 
Munns was formerly associated with War- 
ren E. Day, the name of the corporation 
being Day & Munns, Inc. The change be- 
came effective January 1. 

Mr. Bruns is president of the Syracuse 
Chamber of Commerce. 





FARMERS’ OF IOWA PERSONNEL 





Sturm, Chairman; Haid, President; 
Donica, Vice-President; Other 
Officers of Company 


Ernest Sturm, chairman of the board 
of the Continental, Fidelity-Phenix and 
American Eagle, was also elected on Mon- 
day chairman of the board of Farmers 
of Iowa at a meeting of the stockholders 
and directors at Cedar Rapids, Ia. J. F. 
Donica, president of the Farmers, re- 
quested that in conformity with the plan 
for .joint official supervision of the 
America Fore Companies that Paul L. 
Haid, president of the other members of 
the group, be elected president of the 
Farmers and that he (Mr. Donica) be 


elected vice-president. This was done. 
Thus Mr. Haid again becomes president 
of the company which first marked his 
prominence in the America Fore group. 

The other officers in the group were 
also elected to similar positions in the 
Farmers. The list of officers of that com- 
pany is now as follows: 

Chairman of the Board of Directors, Ernest 
Sturm; President, Paul L. Haid; Vice-Presi- 
dents, J. F. Donica, James A. Swinnerton, J. R. 
Wilbur, William Quaid, H. E. Maxson, C. W. 
Pierce; Vice-President and Counsel, Lamar 
Hill; Secretaries, Frank R. Millard, Ernest A. 
Henne, George A. Clark, J. P. Breeden, O. F. 
Grover, Wm. F. Dooley, John W. Clarke, Wm. 
E. Lamm, Jr., Herbert W. Grindal, Vincent L. 
Gallagher, Vernon Hall, Frank Pirkel; 
Treasurer, Chas. E. Swan; Assistant Secretaries, 
M. E. Moriarty, E. W. Hotchkin, Fred D. 
Hougham, W. W. Grove, Olaf Nordeng, John 
G. Derby, Frank Christensen; Auditor, William 
Emes; Assistant Auditor, Bertram Jones. 
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Rafael Sabatini wrote The Sca Hawk—a thrilling tale of the sea and ships, 
of treachery and revenge, of pirates and galley slaves. Frank Lioyd trans- 
formed the story into a fascinating picture. The Fireman’s Fund contrib- 
uted to its production the protection of sound insurance. 











HE most interesting action in that romantic pic- 
"ae The Sea Hawk takes place in three vessels 
of 16th century design. One, a pirate ship, was once 
a sub chaser. An English frigate and a Spanish gal- 


leon are transformed schooners. 


The producers of the picture purchased these ves- 
sels in San Francisco with the assistance of a repre- 
sentative of the Fireman’s Fund Marine Department, 
and from the time of purchase, during the trans- 


FIREMAN’S FUND 


formation of the vessels and until the picture was 
completed, they were insured in the Fireman’s Fund. 

How many of the thousands who enjoy The Sea 
Hawk will realize that insurance played any part in 


its production? Probably no one outside the busi- 





ness. And yet so well has insurance adapted itself 
to the requirements of every modern enterprise that 
there is practically no field of human endeavor in 


SERVING A VITAL COMMERCIAL NEED HONESTLY, ADEQUATELY AND ECONOMICALLY 
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Co-Insurance 


Clauses 


(Continued from page 17) 


’ 

casil 
1 

sucn 


ictual 


covered by 


| es ere cent of the 
value of the property 
Wem... 


No. 
New Jersey Standard, ieaalinis Co- 
Insurance and Limitation Clause. 


If at the time of fire the whole amount 
of insurance on the property covered by 
this policy shall be less than ...... per 
cent of the actual cash value thereof, 


this company shall, in case of loss or 


damage, be liable for such portion only 


of the loss or damage as the amount in- 
ured by this policy shall bear to the 
aid......per cent of the actual cash 
value of such property; provided, that 


shall CX eed 
cash value 


insurance 
actual 


in case the whole 
per cent of the 


of the property covered by this policy, 
this company shall not be liable to pay 
more than its pro rata share of  satd 


per cent of the actual cash value of 
uch property; and should the whole in- 

irance at the time of fire exceed the 
said per cent a pro rata return of prem 
ium on such insurance from 
the time of the fire to the expiration of 
this policy shall be made on surrender 
of the poli y. 


excess ot 


No. 6 


New Jersey Standard, Percentage Co- 
Insurance and Limitation Clause 
(for application to specific items of 
policy). 

If at the time of fire the whole amount 
of insurance on the property covered by 
CNG sss 23 HOM: bss of this policy on....... 
shall be less than...... per cent of the 
actual cash value thereof, this company 
shall, in case of loss or damage, be 
liable for only such portion of such loss 
or damage as the amount insured under 


said item......shall bear to the said 
per cent of the actual cash value of 
property covered by such iteM.....se. > 
provided, that in case the whole insur- 
ance on the property covered by saic 
Tr) ee shall exceed....... per cent of 
the actual cash value of the same, this 
company shall not on said item...... be 
liable to pay more than its pro rata share 
ol said -per cent of the actual cash 
value of such property; and should the 
hole msurance on said item...... at the 
time of fire exceed the said..... per cent, 


pro rata return of premium on such 
ss of insurance from the time of the 

re to the expiration of this policy shall 
ye made on surrender of the policy. 


No. 7 


New Jersey Standard, Co-Insurance 
Clause for Floating Policy 


cxce 


It is hereby declared and agreed that 
im case the property aforesaid in all the 
buildings, places, or limits included in 
this insurance, shall at the breaking out 
of any fire or fires, be collectively of 


greater value than the sum insured, then 
this company shall pay and make good 
such a portion only of the loss or dam- 


age as the sum insured shall bear to the 
whole value of the property aforesaid, 
at the time when such fire or fires shall 
first happen. 

But it is at the same time declared and 
agreed, that if any specific parcel of 
goods included in the terms of this pol- 
icy, or such goods in any specified build- 


* 


buildings, place or places, within 
this insurance, shall at the 
fire be insured in this or 
any other office, this policy shall not ex- 
tend to cover the same, excepting only as 
far as relates to any excess of value be- 
yorrd the amount of such specific insur- 
ance or insurances, and shall not be 


ing or 
the limits of 
time of any 


liable for any loss, unless the amount of 
uch loss shall exceed the amount of 
such specific insurance or insurances, 
which said excess only is declared to be 


under the 
subject to average, as 

It being the true intent and meaning 
of this agreement that this company 
shall not be liable for any loss, unless the 


protection of this policy and 
aforesaid. 


amount of such loss shall exceed the 
amount of the specific insurance or in- 
surances, and then only for such ex- 
cess, which said excess shall be subject 
to average, as above. 
No. § 
New Jersey Standard, Percentage Value 
Clause 


If at the time of fire the whole amount 
of insurance on the property covered by 
this policy shall exceed...... per cent of 
the actual cash value thereof, this com- 
pany in case of loss or damage shall not 
he liable to pay more than its pro rata 
share of said...... per cent of the actual 
cash value of such property; and should 
the whole insurance at the time of fire 
exceed the said per cent, a pro rata re- 
turn of premium of such excess of in- 
surance from the time of the fire to the 
cxpiration of this policy shall be made 
on surrender of the policy. 


No. § 

New Jersey Standard, Percentage Value 
Clause 

(for application to specific item of policy) 


If at the time of fire the whole amount 
of insurance on the property covered by 


Hes ve anke OM c:..0000 of this policy on 
rete shall exceed......per cent of the 
actual cash value thereof, this company 
in case of loss or damage, shail net be 
liable to pay more than its pro rata 
share of said...... per cent of the actual 


and should 
item.... 
the said per 
return of premium on 
sich excess of insurance from the time 
of the fire to the expiration of this pol- 
icy shall be made on surrender of the 
policy 


cash value of such property; 
the whole insurance on 
time of fire 


at the 
cent, a pro rata 


said 
exceed 


Explanation by Mr. Watson 
briefly 
follows 
percentage 
clause 


The clauses are 
Mr. Watson as 
l. Is any 
co-insurance 


explained by 


(80, 90 or 100) 
for use on a policy 


containing one item or subject of in- 
surance. 

2. Is a 100% .co-insurance clause for 
use on a policy covering several spe- 
cific items or subjects. 


3. Is the 
a policy 
subject. 

4. Is any per cent (80, 90 or 100) co- 
insurance clause for application to spe 
cific items of the policy covering sev- 
eral items or subjects. 

5. Is a percentage 


limitation clause 


100% co-insurance clause for 
covering one specific item or 


co-insurance and 
being a combination of 


the any percent (80, 90 or 100) co-in- 
surance clause for a policy insuring only 
one item or subject in addition to which 
is the further provision that should there separate clause in conjunction with clause 
be an excess of insurance over and above Nos. 1 or 3. 

any stated per cent at the time of the 9. Is about the 
fire the company shall make a pro rata that its 
return of premium on such excess of use in 
insurance irom the time of the fire to 

the expiration of the policy, etc. 


is practically the same provision as is 
made in the latter part of clause No. 5, 
and would be permissible for use as a 


same as No. 8, except 
application would be limited to 
connection with clause Nos. 2 


6. Is the same as No. 5 except that it COMMENDS AGENTS’ COMMITTEE 
is for application to specific items of a The local board of St. Paul, Minn. 
policy covering several items or sub- which last October endorsed the Mil 
jects. waukee resolution of the National As- 

7. Is the co-insurance clause for use sociation of Insurance Agents, has now 


on floating policies; i. e., a policy cov- passed a resolution commending the ex- 





cring in several locations ecutive committee of the national body 
_ 8. Is the percentage value clause, and on the steps it has taken to carry 
is really not a co-insurance clause but the resolution into effect. 
° Fire, Marine, Windstorm, 
Automobile, Sprinkler Leak- 


age, Riot and Explosion In- 


of Wettertoro. WY. surance. 


W. P,. PHILLIPS, 1506 East 17th St., B’klyn, Executive Spl. Agt.. NEW YORK SUBURBAN 
oe a J. GARL AND, 514 —— Ave., Brooklyn, Special Agt., NORTHERN NEW JERSEY 




















F. F. BUELL, Troy, N. Y., General MOE: cccway issue aus cane taper eeaet NEW YORK STATE | 
E. i PARMELEE, ss Special PURE atcG pe Cres apunreni@yaceemertar ea NEW YORK STATE ! 
EL. Shy RADE A, OD COIAL MIG ania 0 4:< o:s:cad demision AGA ncoe<eawinn mec emaneRRaRee ROCHESTER, N.Y. | 
E. A. MORREL Ly 205 Walnut Place, Philadelphia, Special Agent............. MIDDLE DEP’T 
gr SHAW, 116 Milk St., Boston, General Agent...........ceeceeceees ‘NEW ENGLAND |} 
. H. LANDON, 374 Main St., Springfield, Mass., Special Agent......cccces NEW ENGLAND 
Organized 1859 
Ai 2 
Natio Ptherty 
Insurance Company 
of Americ. 
Head Office: 709 Sixth Avenue, N. Y. 
Western Dept.: 207 North Michigan Blvd., Chicago, Ul. 
STATEMENT JANUARY 1, 1924 
CRE a Ory Tener rer Pee Ryn mr eee eee neta Ree Teun Mere iere $ 1,500,000.00 
RPIEIOINN, SREOMOEU 5 6:6) diairicrs a: ccinicie's sin ce wieieis ealaule Cu eeue Hateaenicieinente ca auccmanseanwes 6,760,152.55 
MONEE LOL AIL CIIOT LAM MMNN RON S555 620'55 50:5 6 ica 6a Ro 5 00 50 CRONE eaves kR REDS ioentwe 1,255,470.97 
Dee PICEA cei erecais'c ie aie esis ate ware lawn ee Cane iren Oe Ren T ae Core Un aeT On ane 3,002,893.19 
ARM CRUMBLE! ocr hddeie musics care hows eat isto tak aa Ketae ea $12,518,516.71 
SURPLUS TO POLICYHOLDERS.............. seiiielcnhcateGeaniaacieiitieg a) $4,502,893.19 
FIRE - MARINE - AUTOMOBILE - WINDSTORM - TORNADO - SPRINKLER 
LEAKAGE - EXPLOSION - RENT and RENTAL VALUES - TOURIST BAGGAGE - 
RIOT and CIVIL COMMOTION - USE and OCCUPANCY 























CRUM AND FORSTER 
110 WILLIAM STREET—.NEW YORK CITY 


REPRESENTING 

The North River Insurance Ce. of United States Fire Insurance Co. of 
New York New York 

Richmond Insurance Company of British America Assurance Co. of 
New York Toronto, Canada 

United States Merchants & Shippers Western Assurance Company of 
Insurance Company Toronto, Canada 

New York State Fire Ins. Co. of Potomac Insurance Company of 


Albany, N. Y. 


Union Fire Insurance Co. of Buffalo, 
New York 


Washington, D. C. 


United States Underwriters’ 
of New York 


Policy 


F. M. Gund, Manager, Western Depart- 
ment, Freeport, Illinois 


Hines Brothers, Managers, Southern 
Department, Atlanta, Georgia 


W. S. Jackson, Manager, Pacific Coast 
Dept., San Francisco, California 
Cobb Glass & Co., Managers, Nerth 
Carolina Dept., Durham, North 
Carolina 











and 


Cash Capital 





CONNECTICUT 


Qa \ yyy Ul iy, 


WA 





osu 


$500,000.00 


Marine, Hail, Use and Occupancy, Sprinkler Leakage, Riot and Civil Commotion 


Tornado, Automobile 


1641 j 
| {Rsurance (0. 


FIRE 
New Haven, Conn. 
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Pennsylvania Fire Now 100 Years Old 


If there is any city in the United 
States where sentiment counts at its 
true worth it is Philadelphia. In win- 
ning sentiment there—and sentiment is 
another name for good will in the com- 
munity—many factors are taken into 
consideration, but chiefly they are those 
of tradition, history, character and 
building on sound foundations. There 
is a pride of sentiment in Philadelphia 
about the historical figures who once 
walked its streets—Benjamin Franklin 
and Stephen Girard as two exemplars. 
There is a pride of sentiment in its busi- 
ness institutions which have flourished 
for generations, and of which there are 
not so many left. And, there is an es- 
pecial spark of pride generated when 
one of these institutions reaches the 
century mark, because through the mind 
of the true Philadelphian passes im- 
averies of the creation of the institu- 
tion, of its early struggles, of arriving 
at the point where it stands on its own 
fect, and then of the various steps ot! 
progress until it reaches its present es- 
tate. It is intriguing to the imagination 
as so many tens of thousands of busi- 
ness concerns have fallen by the way 
during the progress of this hundred yea: 
period. 

Centenary Birthday on January 26th 

All of which leads up to the interest 
ing statement that on Monday one of the 
most. important of all the corporations 
which have had their birth in Philadel 
phia will reach the century mark; and 
that is the Pennsylvania Fire Insurance 
Company. 

While a company of great strength, 
with an unusually strong agency force, 
including many who have represented it 
for decades, the Pennsylvania Fire has 
won its position in the insurance com- 
inunity by sure and conservative admin- 
istration. Although a progressive com- 
pany, especially under the leadership oi 
President Cecil F. Shallcross, it has been 
content to reach its aim and goals in a 
straight and direct route, always 
maintaining the respect and loyalty of 
its production forces, a company it has 
been a pleasure to represent and one 
which stands unusually well with all of 
the insurance fraternity. It is perhaps 
not surprising then that the company’s 
one hundredth birthday is to be cele 
brated quietly, as just one more inci- 
dent in a long line of interesting events 
in the company’s history. There will be 
no anniversary celebration of any kind. 

The original capital stock of the Penn- 
sylvania Fire was $200,000 and was sub 
scribed for by 100 men of prominence 
in the city, each taking twenty shares. 
The office of the corporation was at 134 
Walnut Street, which was the dwelling 
house of Jonathan Smith, one of the 
incorporators, and the rent of which 
was $500 a year. 

The first policy of the company was 
dated February 18, 1825, issued to James 
Wood covering a general store. That 
policy was for $10,000, the premiums for 
one year being $41. The first loss cov- 
ered a stock of marble and a frame 
building in Market Street. The loss on 
the frames building was $350, on the 
marble $1,000. September 1, 1826, a loss 
was reported from Petersburg, Virginia. 
_The early records of the Pennsylvania 
Fire are unusually interesting. They 
also show how helpful to communities 
fire insurance companies were when 


called upon for aid when those munici- 
palities were in temporary financial dis- 
tress. As an illustration, the Pennsyl- 
vania Fire once made a loan to the city 
of Philadelphia of $20,000 with which to 
build a prison. It loaned some money 
to the Fire Department of York, Pa., to 
help buy some new _ apparatus. {t 
loaned $20,000 to relieve the poor of 
Philadelphia. In 1858 it aided the Phil- 
adelphia Hose Company in procuring 
steam fire apparatus, subscribing $250. 
In November, 1861, it subscribed $500 to 
the Committee on Public Safety. 


Some Items From Company’s Records 
Here are some other interesting items 
in the early history of the company: 





CECIL F. SHALLCROSS 


February 13, 1862—$100 appropriated 
to Gray Reserves. 

December 1, 1862—U. S. Stamp to be 
placed on policies without charge to the 
assured. 

July 6, 1863—President directed to 
subscribe to the amount of $1,000 to dif 
ferent organizations for military pur- 
poses. 

June 5, 1865—$100 appropriated to in- 
sure $5,000 on General U. S. Grant’s 
house, No. 2009 Chestnut Street. This 
was a perpetual policy. 

August 30, 1867—Officers directed to 
appoint an agent in New York City for 
the purpose of effecting insurance in the 
City of New York and Brooklyn. 

September 4, 1867—J. Montgomery 
Hare appointed lawyer for service of 
process in the State of New York. 

May 1, 1871—$150 donated to the Fire 
Patrol to procure gum coats for the 
men. 


Starts Appointing Agencies 

October 2, 1871—It was “Resolved, 
That the Officers of this Company be 
hereby authorized to form agencies 
wherever they may, in their judgment, 
approve.” 

November 6, 1871—Secretary reported 
to have visited and placed a large num- 
ber of agencies. 

April 1, 1872—J. F. Downing takes 
charge for the company in Ohio, Michi- 
gan, Missouri, Kentucky and Indiana. 

Septembér 21, 1872—Agency  estab- 
lished in Chicago and William H. Cun- 
ningham appointed agent. 

March 8, 1875—Dividend of 5 per cent 
declared, thereby resuming the payment 
of dividends that were suspended after 
the great fire in Boston in November, 
1872. 

January 1, 1895—New Western De- 
partment opened at Chicago under the 
management of Charles H. Barry and 
John H. Davis. 

The first regular established agency 
of the corporation was that of Frame 
& Hare in New York City on September 


2, 1867, brief mention of which was 
made above. 
Escaped Chicago Conflagration 

The Pennsylvania Fire was fortunate 
in not being represented in Chicago at 
the time of the great fire there, al- 
though Secretary William G. Crowell 
was looking over the field at the time 
with a view to establishing such an 
agency. 

The company was not so lucky in Bos- 
ton, a paragraph in the book published 
at the time the company was seventy 
five years old, saying: 

“The advance in rates after the great 
Chicago fire seemed to have prompted 
the Board of Directors to extensively 
branch out into the general agency 
business; and while that would seem, in 
every way, to have been warranted, the 
establishment of general and local agents 
Was just in time to enable the corpora 
tion to participate in the great fire in 
Boson in 1872, which marks the most 
serious and probably the only critical 
period in the history of the corpora 
tion. The fire occurred on November 
9th and 10th of that year. The loss was 
estimated at $75,000,000, and the insur 
ance $56,000,000. The amount paid was 
estimated at $37,000,000. This corpora 
tion had 77 losses, and a liability in the 
fire district of $550,880. The premium 
received on this liability was $3,600, an] 
the amount paid for losses was $480,785. 
This impaired the capital of the corpor- 
ation about $133,000. The liability was 
promptly met and largely paid by the 
succeeding February, with the prompt 
ness that has characterized this corpor 
ation during all the period of its exis- 
tence. The manner in which this lia 
bility was met has been given in the ab 
stract from the minutes, and it shows 
where the stockholders were assessed 
$50 per share, which was paid by the in 
dividual note of the stockholder, and 
this deposited in the Philadelphia Na 
tional Bank as collateral, the bank ad- 
vancing the money necessary, which was 
finally liquidated, as previously set 
forth. 

“The corporation rapidly recuperated 
its losses from the advance in rates, and 
at the end of a year from that date act 
ually exhibited a surplus on the basis 
of the market value of securities and 
reinsurance reserve for liability, based 
on the schedule required by law at that 
time.” 

In the next Boston conflagration in 
1873 the company had a loss of $30,000. 

The assets by 1875 had gone in ex 
cess of $1,500,000. 

The First Ad. 

The first advertisement of the Penn 
sylvania Fire Insurance Company was 
printed in April, 1825, and read as 
follows: 


Insurance From Loss By Fire. 


The Pesnssbveuia 


FIRE INSURANCE COMPANY, 





Capital $400,000, 
Charter Perpetual. 
Have Opened Their Office at 
No. 134 Walnut St., Between Fifth 
& Sixth Sts. 


Where they will make Insurance on 
the most moderate terms, on Houses, 
Manufactories, or other Buildings, and 
on Goods, Wares and Merchandise 
therein; and on Ships, or Vessels upon 
the stocks, building or repairing, or at 
moorings, or laying in port, and on 
Goods, Wares, Merchandise, and Effects 
therein, and on Hay, Grain and other 
Agricultural Products in barns, stacks 
or otherwise; and generally upon all 
kinds of buildings, and upon Goods, 
Wares and Merchandise, on the land or 
lying in port. As the charter of the 
Company is made perpetual, they wiil 
make either permanent or limited In 
surances on Houses or Barns and other 
Buildings of brick, or stone, as may be 
required. 

Orders for Insurance from any part 
of the United States, accompanied by 
an accurate description of the property, 
will be promptly attended to. 

JONATHAN SMITH, Secretary.” 


W. C. KIRKLAND APPOINTED 


Joins Newly Formed Travelers Fire; 
To Have Charge of Certain 
Western Territory 
William Clarke Kirkland, assistant sec- 
retary of the Continental Insurance Com- 
pany will join the newly formed Travelers 
lire on February 1. He will have a super- 
visory capacity with regard to a section of 

the western field. 

Mr. Kirkland entered the insurance busi- 
ness November, 1906, when he and P. A, 
Shelton, Jr., 


agency in ‘Tennessee, 


bought out the leading fire 
On August 1, 1914, 
he took a position in Tennessee as special 
agent of the Home of New York, resigning 
in September, 1917, when he was appointed 
tate agent for the Continental. In the 
fall of 1922 he was made assistant secretary 
of that company. 


Newman & MacBain Agents for 
Independence Fire of Phila. 
Newman & MacBain, Inc., one of the 
leading fire agencies in New York City, 
have been appointed metropolitan district 
agents for the Independence Fire of Phila 
delphia. A. B. Roome, vice-president in 
charge of fire underwriting, who went with 
the company recently from the Westches- 
ter, announced the appointment, which is 
the second made by the management. New- 
man & MacBain offer large facilities for 
fire lines and rank well up at the top 
among New York agents in premium in- 
come. Among the companies represented 
in the agency are the following: Fidelity- 
Phenix, Erie, Merchants Fire, Firemen’s of 
Washington, Importers & Exporters, Inter- 
national of New York, Peoples of Mary 
land and the New York State. 


INLAND VESSEL AGENTS 
Titus, Guilfoyle & Conor, Inc., have been 
appointed inland vessel agents for the 
\utomobile of Hartford. The Automobile 
also handles this line through its marine 
office at 82 Beaver Street and through 
Lethbridge & Cornwall. 











National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement, January 1, 1924 


CAPITAL PAID IN 


NET SURPLUS 


H. A. Smith, President 
F. D. Layton, Vice-President & 4 Roulet, 


RESERVE FOR ALL LIABILITIES... 


MII. ic kitcccerg tweancescsagcagnees 


S. T. Maxwell, Secretary R. M. Anderson, Ass’t Sec'y 
ss’t Secretary F. B. Seymour, Treasurer 
. F. Cowee, Ass’t Secretary 
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| MARINE & AUTOMOBILE DEPARTMENT 








“Ada” Case Appealed 
By Companies Here 


NINE INSURERS ARE INVOLVED 


Liability Denied me Several Counts, In- 
cluding Seizure, Deviation, and 
Insurable Interest 


Nine American marine writing com- 
panies have appealed the decisions against 
them in the well-known case of the 
steamer “Ada” which was sunk in the 
North Sea during the World War. These 
appeals were argued recently in the Ap- 
pellate Division of the New York Su- 
preme Court with an intention of having 
Justice Cohalan’s decision in the lower 
court reversed. 

The “Ada” was a Swedish steamer 
which secured war risk hull insurance in 
the New York market in 1916 prior to a 
contemplated journey to Gothenburg and 
return to New York. She made the trip 
to Sweden and was en route to the United 
States again when she was seized by a 
British warship and taken to an English 
port. The “Ada” was on the English 
blacklist. 

After several months during which the 
steamer was taken from port to port in 
Iengland,-but not permitted to continue 
the journey to America, the British 
authorities gave the “Ada” permission to 
engage in trade provided she carried cargo 
back and forth between England and 
Gothenburg, Sweden. This was agreed to 
by the steamer’s owners, although it is 
charged American underwriters were not 
notified nor was additional coverage se- 
cured here. 


Five Points Involved 


The “Ada” made the journey to Sweden 
and there secured a_ large additional 
amount of war risk hull coverage. On 
the return trip through the North Sea, a 
very perilous journey, she was torpedoed 
and sunk. The Swedish underwriters 
paid their war risk insurance, but Ameri- 
can underwriters have denied their liability 
on five important points. First, they 
question the insurable interest of the bank 
bringing suit as an assignee. Second, they 
claim full insurance was collected from 
the Swedish insurers. Third, they con- 
tend the seizure terminated the policy by 
virtue of the free of British capture 
clause. Jourth, they hold that the trip 
back to Sweden from England constituted 
a deviation, because the vessel had _ suffi- 
cient coal to have reached some American 
or Canadian port had she started directly 
across the Atlantic. And finally, the 
liability had ended because the vessel had 
been held for months in England and had 
discharged her cargo, consigned to the 
United States. 

In the case of the Aktiebolaget Malare- 
provinsernas' Bank,  plaintiff-respondent, 
against the Globe & Rutgers and four 
others, defendants-appellants, the actions 
were brought under assignments of poli- 
cies issued for the alleged protection of 
National Surety Company, surety on cer- 
tain attachment bonds, which policies pur- 
ported to cover the steamship “Ada” 
against war risks for a round voyage from 
New York to Gothenburg, Sweden, and 
return to United States Atlantic port or 
ports. 

Appellants contend that the risk, if’ not 
already terminated, was ended when the 
voyage was interrupted and broken up at 
Bristol by the discharge of the remaining 
cargo into warehouse and the chartering 
of the boat for Gothenburg. The risk 
had been derminated by the delay over 
four months at Bristol before the vessel 
was chartered for Sweden. The voyages 
between Bristol and Gothenburg and 
Gothenburg and Hull were voluntary 


voyages which discharged the risk. The 
proximate cause of this loss was the ex- 
posure of the vessel from the voyage 


from Gothenburg to Hull, and whether 
this exposure was by a voluntary act of 
the owners or by the seizure and restraint 
of the vessel by the British authorities, 
whtch was expressly excepted from the 
risk, the defendant is not liable. 

Neither at the time of the issuance of 
the policies nor at the time of the loss of 
the vessel had Ryberg any interest in the 
vessel. This claim is barred by the pre- 
vious collection by Rederi Aktie Bolaget 
Amie of the full vaule-of the vessel, 
$450,000. The judgments in this case in- 
clude amounts for which, under no cir- 
cumstances, could these companies be held 
liable. 

Contentions of Plaintiff 


Respondent contends that the National 
Surety Company and Henrik Ryberg had 
an insurable interest in the SS. “Ada” at 
the commencement of the risk and at 
the time of her loss. Mr. Ryberg’s in- 
terest was that of indemnitor, he having 
deposited with the National Surety Com- 
pany $140,000 as collateral on its bonds 
and also as indemnitor to the National 
Surety Company under an agreement; 
that of the surety company was as surety 
on bonds aggregating $366,200, on all 
of which the “Ada” was discharged from 
attachments; this is so stipulated. The 
insurance was taken out to insure the 
interests of Henrik Ryberg and National 
Surety Company. 

he interruption of the voyage by the 
British man-of-war and her detention at 
the English ports by Great Britain did 
not constitute a deviation. ‘The “Ada” 
was unable to continue her voyage to New 
York for lack of coal. The trip from 
Swansea to Gothenburg and return was 
made subordinate to and in furtherance 
of the insured voyage. ‘The ship was lost 
by a peril against which she was instred. 
lhe provision contained in the policy 
issued by the Aetna requiring prosecution 
of claim to be commenced in one year 
was waived. 

In the case against the American Mer- 
chant Marine and three other companies 
the actions were instituted on four sepa- 
rate policies of insurance issued by the 
several defendants in the City of New 
York in September, 1916, covering the 
steamship “Ada” against certain war risks. 
The policies are substantially similar in 
form. ‘The issues in all the actions are 
practically the same except that in the 
policy issued by the Aetna Insurance 
Company there was a provision requiring 
the action to be instituted within one 
year from the date of the happening of 
the loss, and that the policy of the Na- 
tional Fire & Marine Insurance Company 
contained no free of British capture war- 
ranty. 

Appellant contends that Ryberg, the 
alleged indemnitor, was not the owner of 
the “Ada,” and he suffered no loss by rea- 
son of her destruction. His contingent 
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liability to the National Surety Company 
was fully discharged by reimbursement 
made to that company by the owners of 
the vessel, and these defendants are en- 
titled to the benefit of this reimburse- 
ment. As to the National Surety Com- 
pany, it affirmatively appears that it was 
fully reimbursed and indemnified in re- 
spect of the liability which it had as- 
sumed. 

Accordingly, any money recovered from 
defendants will necessarily be the prop- 
erty of Ryberg’s principal, Rederiaktie- 
bolaget Amie, which has already col- 
lected from another set of underwriters 
the sum of $450,000 in respect of a vessel 
which was valued in the policies issued 
by these defendants at the sum of $175,- 
QUO. If the insurance taken out by 
Ryberg be deemed insurance of Rederiak- 
tiebolaget Amie, through Ryberg as agent, 
the payment made to Rederiaktiebolaget 
Amie by the Swedish War Risk Bureau 
constitutes a complete bar to any collec- 
tion under the policies here in suit. 

The deviation of the “Ada” from the 
voyage insured in defendants’ policies 
avoided this insurance, at least from the 
moment when the “Ada” sailed on the in- 
dependent voyage from Swansea to Goth- 
enburg. If the intermediate voyage to 
Sweden be regarded as compulsory, the 
warranty against British capture affords 
a complete defense under all of the poli- 
cies excepting that of the National Fire & 
Marine Insurance Company. The action 
brought on the policy issued by the Aetna 
Insurance Company was not commenced 
within the one-year period prescribed in 
the policy, hence this provision is a com- 
plete defense to the action brought upon 
said policy. Excepting as to the National 
Fire & Marine Insurance Company, the 
present suits are premature by reason of 
the fact that no proofs of loss were filed 
as required by the terms of the policies. 








APPLETON & COX, Inc. 


1 Seuth William Street, New York 


. 





AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $4,447,786.62 ‘ 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $6,054,621.08 
indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,325,877.59 
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NEW G. A. CLAUSE 





London Underwriters Provide Optional 
Clause Regarding Rules of 
Settlement 
On December 1 last year the Institute 
of London Underwriters issued a clause 
modifying the general average clause of 
the Institute Clauses so as to permit the 
adjustment of general average, by the 
York-Antwerp Rules of 1890 or 1924, 
in accordance with the contract of af- 
freightment. At the same time it was an- 
nounced that a permanent clause dealing 
with the matter was in course of prepara- 
tion. It has been issued and came into 
operation on January 6 as the accepted 
Institute Clause. ‘This new clause reads: 
General average and salvage to be 
adjusted according to the law and 
practice obtaining at the place where 
the adventure ends, as if the con- 
tract of affreightment contained no 
special terms upon the subject; but 
where the contract of affreightment so 
provides the adjustment shall be ac- 
cording to York-Antwerp rules, 1890 
(omitting in the case of wood car- 
goes the first word “no” of Rule 1), 

or York-Antwerp rules, 1924. 

It will be seen that the new clause 
leaves the shipowner and shipper to agree 
upon whether adjustment is to be accord- 
ing to the York-Antwerp rules or not, 
as before, and also allows them to elect 
whether the rules of 1890 or those ol 
1924 are to be used. Other than this it 
leaves no choice, the law and _ practice 
of the place where the adventure ends 
being the only alternative. The necessity 
for the limitation of this nature is appat- 
ent when it is remembered that some codes 
of gerferal average are distinctly unfav- 
orable to the interest of the assured. 





COX HEADS MARINE BOARD 





Other Officers Also Re-elected; Fifth 
Annual Meeting Devoted Mostly 
to Routine Matters 


The Board of Underwriters of New 
York, marine insurance, held its fifth 
annual meeting last week. President 
Douglas F. Cox presided. 

The officers were re-elected as fol- 
lows: President, Douglas F. Cox; vice 
president, Harry Bird; secretary, Henry 
H. Reed; treasurer, Frank H. Cauty. The 
terms of three directors having expired, 
C. R. Ebert, of the Automobile of Hart- 
ford, was re-elected as he had_ not 
served three years, and J. E. Hoffman, 
of the Royal, and G. C. House, of the 
Providence-Washington, were elected to 
succeed William H. McGee and S. D. 
McComb, who, having served three 
years, were ineligible to re-election until 
the lapse of a year. 

The holdover directors are Henry H. 
Reed, L. F. Burke, Charles R. Page, | 
H. Cauty, G. B. Ogden and Cornelius 
Eldert. 
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CASUALTY AND SURETY NEWS 











Speman mee me 


Executive Changes at 
Maryland Casualty Co. 


THOMPSON LEADS PRODUCTION 





F. L. Templeman Made Manager Acci- 
dent and Health; J. W. McGovern, 
Assistant Manager 
Richard H. Thompson, third vice-presi- 
dent of the Maryland Casualty Company, 
formerly manager of the accident and 
health department of that company, has 
been assigned as vice-president in charge 

of production. 

I, L. Templeman has been made man- 
ager of the accident and health depart- 
ment; J. . McGovern, assistant man- 
ager, and W. H. Wilbur, examiner of 
claims in the accident and health depart- 





RICHARD H. THOMPSON 


ment. Edwin C. Irelan, Alexander D. 
Cockey, Leslie S. Wilson, Frank J. Clunet 
and J. P. W. McNeal were elected assist- 
ant secretaries by the board of directors 
in addition to the present assistant secre- 
taries. 

Mr. Thompson was for four years with 
the United States F. & G., two years with 
the Maryland Assurance Corporation, and 
for about twenty years has been with 
the Maryland Casualty. He is one of the 
most popular men in the entire insurance 
business and has been chairman of the 
Bureau of Personal Accident and Health 
Underwriters and of the Insurance Fed- 
eration of Maryland, and was formerly 
president of the Burglar Insurance Under- 
org Association. 

F, Templeman, newly appointed man 
ager e the accident and health depart- 
ment of the Maryland Casualty, was born 
in 1879. He was educated in the public 
school of Baltimore, and at the Baltimore 
City College. He entered the service of 
the Maryland Casuz ilty Company one year 

after the company’s organization. His ex- 
perience has been in the claim division and 
underwriting of accident and health in- 
surance. He has been manager of the 
accident and health claim division for the 
past six years. Mr. Templeman is treas- 
urer of the International Claim Associa- 
tion, 


RALPH C. RICHARDS DEAD 
Ralph C. Richards, one of the organ- 
\zers and fifth president of the Na- 
tional Safety Council, died at his home 
in Geneva, Hl, January 3, after a long 
illness. Mr. Richards was sixty-nine 
years old and had retired from his po- 
sition as claim agent of the Chicago & 
North Western Railroad with which he 
had been associated for fifty-four years. 
He had much to do, during his railroad 
career, with the establishment of safety 
organizations on railroads both in the 
United States and Canada. 
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Columbia University 
Casualty Lectures 


WILL BEGIN FEBRUARY 4 





Every Wednesday Evening; G. F. Mich- 
elbacher, Chief Instructor; Co- 
Operation of Experts 





Columbia University announces de- 
tails of its course in casualty insurance, 
which begins Wednesday, February 4, 
and will continue every Wednesday be- 
tween 5:50 and 7:30 o'clock. 

The University sis fortunate in _ its 
choice of instructor and assistant in- 
structor. G. F. Michelbacher, secre- 
tary-treasurer of the National Bureau 
of Casualty and Surety Underwriters, 
is instructor in chief, and will have the 
co-operation of M. Acker, L. H. Carr, 
L. L. Hall, T. M. Nial and H. P. Stell- 
wagen. The course is devoted to an ex- 
planation of the principles and _ prac- 
tices of casualty insurance and their ap 
plication to the more important fields 
of that business. Subjects to be dis- 
cussed are these: 


Rate Making. 
Merit Rating. 
Shock Losses. 
Detailed .examination of coverage, and 
underwriting and rating procedure, for 
each of the following lines of casualty 
insurance: 
. Workmen’s Compensation. 
hb. Automobile. 
ce. Public Liability and Property Damage. 
d. Burglary. 
ce. Plate Glass. 
fi. Steam Boiler, Engine, Fly Wheel, 
Machinery, and Electrical Equipment. 
g. Personal and Group Accident and 
Health. 
- 


Students enroll at the office of the 
Registrar, Room 315 University Hall. 
There will be a University fee of $6 for 
the Spring session or any part thereof. 

The life insurance course’ which 
starts on February 10, is in charge of 
Valentine Howell. 


1. Underlying Principles. 

2. Carriers and their Organization 
3. State Regulation. 

4. Agency. 

5. Policy. 

6. 

7. 

&. 


A GOOD FOLLOW-UP 

An agency in the middle West took 
advantage of the popularity of a well 
known citizen and business man whose 
home was robbed while he and his wile 
were away. A letter, stating the facts 
and calling the gentleman by name, was 
sent to the agency’s customers and pros- 
pects. The amount of the loss—some 
$1,200—was mentioned and emphasis 
was placed upon the fact that the gen- 
tleman carried residence burglary in- 
surance with the agency and because ol 
his good business foresight would suf- 
fer no loss. In response to the letter 
some twenty odd burglary policies were 
sold. A number of the orders came in 
over the telephone. 
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Casualty Men Write 
For “J. of ce” Review 


WHAT THEY HAD TO SAY 
Forrest Says A. & H. Offers Opportunity 
for Part-Timers; Ryder Says Many 
Cars Are Uninsured 





‘Lhe writers on casualty insurance in the 
Journal of Commerce Annual Insurance 
Review, printed on January 19, were 
these: 

A. E. Forrest, vice-president of the 
North American Accident Insurance Com- 
pany; Ilrederick Richardson, United 
States manager of the General Accident ; 
H. P. Stellwagen, manager automobile 
department of the Bureau; Ambrose 
Kyder, manager of the automobile depart 
ment of the General Accident; I. 5S. 
Garrison, assistant secretary ‘of the 
Travelers’ Indemnity; G. I. Michel- 
bacher, secretary and treasurer of the 
National Bureau; Richard Fondiller, sec- 
retary-treasurer of the Casualty Actuarial 
Society; William Leslie, general manager, 
National Council of Compensation; Nel- 
son D. Sterling, vice- -president of the 
lidelity & Casualty; Charles Nelson, chief 
engineer of the Royal Indemnity; R. O 
Davidson, superintendent of the accident 
and health department of the Royal In- 
demnity; J. Scofield Rowe, president of 
the Metropolitan Casualty ; John E. 
Ahearn, secretary of the Travelers and 
chairman of the Bureau of Personal Ac 
cident and Health Underwriters; and 
John P. tlutchinson, secretary of Insur- 
ance lederation. 


No Improvement in Compensation 


Mr. Forrest said that not so many ac- 
cident policies are sold as should be, that 
about 6,000,000 policies are in force and 
that accident insurance furnishes a good 
field for the part-time agent, as it is too 
much neglected by the full-time agent. 

Mr. Richardson said that underwriting 
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OrRuGGISTS 


experience on compensation insurance has 
shown no marked improvement over that 
of 1923. He feels that the road to pros- 
perity for most of the companies trans- 
acting a large volume of business will be 
a long and painful one. He thinks there 
should be revisions calling for higher 
rates, and hopes that Clarence W. Hobbs, 
the insurance commissioners’ representa- 
tive to the National Council for Rate 
Making, will be able to convince the com- 
missioners of this fact. 

Mr. Stellwagen sees an improvement for 
the automobile business in the big street 
and highway safety movements that are 
now on. 

Mr. Ryder reviewed the automboile 
insurance situation. He sees high pres- 
sure sales methods growing among com- 
panies writing automobile insurance. How- 
ever, a great many cars in small towns 
are under-insured. He thinks this is a 
big field for the companies. The flat can- 
cellation evil is still a live question of the 
company. 

The situation in the burglary business 
was reviewed by Mr. Garrison. He began 
by commenting on the growing size of in- 
dividual losses. He sees a demand for 
increased limits commensurate with the 
value of the property exposed. 

Mr. Michelbacher described the de- 
velopments of the year with the National 
Bureau. One development of the year 
was the organization of a boiler and ma- 
chinery department which is now func- 
tioning. 

Mr. Fondiller discussed the growth of 
the Casualty Actuarial Society in the last 
ten years. 

Mr. Leslie gave an interesting table 
showing results of revised compensation 
rates as applied to the experience of 
policy year 1922. ‘This showed actual 
premiums collected of $114,000,000. ‘The 
actual incurred loss ratio was 66.1, Loss 
ratio upon present rates and present law 
would be 59.6. 

Nelson D. Sterling wrote an optimistic 
view of the plate glass situation. While 
there is no material growth in the pre- 
miums, he said, that there is no complaint 
of losses and. the price of glass was 
normal, 


Mr. Davidson said that the accident 
and health underwriters are working 
nearer to standard policies. He told of 
the improvements that have been made 
during the year on contracts. 

Mr. Rowe discussed forgery and check 
alteration cover, also discussing discounts 
from the base rates in proportion to the 
loss prevention efficiency of safety meas- 
ures employed. 

Lyle Sands, superintendent of the Bank- 
ers’ Bond Division of the National Surety, 
said that American bonds were supplant- 
ing those of Lloyds. 


ISSUES BOND GUIDE 


The Globe Indemnity has issued an 
“Agents’ Bonding Guide” for the use 
of its agents. It is a book of over 100 
pages bound in loose leaf form, deal- 
ing with each class of bonds separately. 
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to say: “Because a baby has been laid it now is. In other words, this country, DEVELOPING 


on the doorstep is no reason why it 
should: be kicked around by you.” 


Answers to Questionnaire 


fhe attitude of the Superintendent 
throughout was more that of a man 
wanting information rather than that of 
a judge. He had submitted a list of 
nearly thirty questions in the form of a 
ques@fonnaire and it is understood that 
by the time the meeting was called 
there had been answers to eighteen filed. 

The first question was this: “Do you 
consider the competitive situation such 
as to warrant or demand regulation?” 

fhe Eastern Underwriter understands 
that the vote on that question was: 
“VYes"—13; “No”—5. 

Question No. 2 was: “If. so, is the 
present plan practicable and based on 
ound principles?” Answers: “Yes” 
i$- “No’ 3. 

Question No. 5 was this: “Are you 
conforming to the present plan?” The 
answer were: “Yes’—15; “No” 


“We are 


endeavoring to’—l. 


am» 


View of An Executive Favorable to 


the Rule 


executives who attended 
the meeting and who believes that the 
rules are a salvation for the business 
aid to The astern Underwriter after 
the meeting: 


One of the 


“Ll feel that | am free to say to you 
that in my judgment the rules are work 
ing very nicely indeed. The situation 
continues in very good shape. With the 
exception of Chicago, the violations are 
comparatively few and far between, andl 
even the comparatively few companie 
that are not in sympathy with the rule 
are observing them quite generally. The 
vreat majority of the companies are liv 
ing strictly up to the rules and very ap 
preciable economies have been effected 
ince the rules were originally promul 
vated in February, 1923. 

“It would be a serious matter if the 
rules didn’t live, because legislation or 
Departmental regulation would proba 
bly follow if the rules ‘went by the 
board’ and, surely, it is better for the 
companies to regulate their own business 
than to have the State do so for them. 

“Superintendent Beha, like Superin 
tendent Stoddard, believes in a mini- 
mum of supervision and undoubtedly 
feels that the companies should regulate 
their own affairs, and he thinks that 
they should be able to reconcile their 
differences; differences based on dii- 
ferent classes of organization. The 
welding of such differences is, under 
the circumstances, a very difficult matter 
and can only be brought about through 
further sacrifices on the part of some 
companies. 

“One of the excellent things about the 
rules is that while standardization of 
commissions has been helpful to the old 
organization, the new organization has 
under the rules been able to develop an 
organization without being compelled to 
pay excessive commissions for their 
business, and the record of the newer 
companies the past two years would 
show that they have actually benefitted 
greatly in being able to develop an 
organization with standard commis- 
sions 

“The rules are not dead and it is my 
judgment that they are not going to 
die, but that they are going to get 
stronger instead of weaker.” 


The Other Side 


On the other side of the fence, an- 
other executive said: “I believe that 
the Superintendent is not after more 
power and appreciates that he has 
enough to do in the Department with- 
out trying to dictate commissions or 
number of agencies. I agree with Nor- 
man R. Moray whose theme is that we 
do not want any form of Government 
any deeper in ours or any business thau 


state and nation, has gone far enough 
in regulating business and industry. We 
want no paternalism. I also think that 
there is something in the position of 
E. M. Linville of the New York In- 
demnity that there should be a maximum 
production cost decided upon and that 
the companies should be called to ac- 
count only when they have exceeded 
this maximum, but that newer compan- 
ies in particular are handicapped in a 
limitation of producers, especially as 
older companies are all set and fixed 
in that direction with men who have 
represented them in the field for years.” 

The general impression of those who 
attended the meeting is that a way will 
be found to solve the troublesome ques 
tion of acquisition cost. 


INCREASES PRODUCTION 


The Continental Casualty reports that 
ince it adopted in connection with its 
non cancellable accident and health poli 
cies the hospital indemnity feature that 
the production of this business has in 
creased over 25 per cent and that its 
agents are greatly interested in this new 
feature. 


RUSKELL PROMOTED 


L.. C. Ruskell, field assistant for the 
compensation and liability department of 
the Travelers’ at Richmond, Va., has been 
promoted to assistant manager of the At- 
lanta branch handling these lines. He 
succeeds LeRoy Johnson, who has been 
made manager of the Jacksonville, [la., 
office. James White, another field assist 
ant with the Richmond office, has been 
promoted to assistant manager of that 
office. The changes are effectice Febru- 
ary 1. 
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Casualty Insurance 
Relative to Business 


PHILLIPS AT INDIANAPOLIS 
Insurance Builds Up Nation, Helps Cut 
Down Injuries; First Aid 

to Business * 

Jesse S. Phillips, general manager of 
the National Bureau of Casualty and 
Surety Underwriters, on the Indiana In- 
surance Day program, discussed the re- 
lation of casualty insurance to business 
and industry in a talk in Indianapolis 
this week. He said that sound business 
rests upon confidence and credit which 
can be maintained only with the aid of 
banking and insurance facilities. In- 
surance in all its forms has not only 
been an important factor in the develop 
ment but has added immensely to the 
comfort and happiness of our people. 
Sound business and insurance are in 
separable. One is closely related to the 


other. Its importance should not be 


overlooked. Something more than the 
mere replacement of property or pay 
ment of loss is involved. 

Casualty insurance is rapidly becom 
ing an indispensable element in the 
business and industrial affairs of the na 





SSS SSN 


Our agents 
know their 
assured 


will get a 
square 
deal 


AMNVWAT 





GEAD OFFICE, Chicago 


ZURICH 


General Accident & Liability 
Insurance Co., Ltd. 


EASTERN DEPT., New York 











tion. Its relationship to business and 
industry is so intimate that if the rela- 
tionship were terminated it would have a 
inost disastrous effect. It is almost cer- 
tain that business and industry could 
not long be conducted successfully with- 
Out it. 

Has it ever occurred to you that cas- 
ualty insurance, although of compara- 
tively recent origin, has borne a large 
share of the responsibility of providing 
indemnity against those hazards which 
have become important within the last 
few decades; that casualty insurance 
has doubled and trebled in volume within 
your lifetime and mine because of the 
rapidity with which these new hazards 
were produced by the development of 
our present plan of existence. 


Investments Build Up Nation 


The average person usually regards 
the payment of losses by casualty com 
panies as their only purpose. Impor 
tant as this function is it is not their 
only contribution to business and in 
dustry. The capital, surplus and other 
assets which they are required to main 
tain as security for the payment of 
losses, for unearned premiums, and for 
fulfillment of other insurance obliga 
tions, are carefully invested. These 
vast funds are constantly used for the 
establishment of business credit and 
for the encouragement of industry. The 
stock casualty companies operating in 
the State of New York at the close oi 
1923 had invested in stocks and bonds 
of various legitimate business enter- 
prises throughout the country, and in 
municipal and government bonds, nearly 
$450,000,000. The investments of all 
classes of insurance companies in this 
country employed in the various chan- 
nels of trade, and for the administra- 
tive affairs of government, will equal 
nearly $11,000,000. 

Casualty insurance has also contribu- 
ted to the public welfare in the field of 
prevention. It has always sought ia 
every practicable and reasonable man- 
ner to prevent the occurrence of the 
very misfortunes for which indemnity 
is furnished, thus not only fostering and 
encouraging prevention but also mini- 
mizing hazards, and reducing the cost 
of insurance to policyholders. In this 
manner casualty insurance has gone to 
the root of the proposition; it has not 
only offered business and industry safety 
and security against the effects of mis- 
fortune, but at the same time it has at- 
tacked the causes of these misfortunes, 
eliminating some, and rendering others 
less prolific in the production of those 
occurrences which underlie the various 
forms of protection embraced in this 
branch of the insurance business. 


Kirkland Dinner 


(Continued from page 19) 


Jr., Scottish Union. Representing the 
New York office of the Maryland Cas- 
ualty was William J. Kelly, manager. 
Representatives of the City of Elizabeth 
were present and a large number of 
agents and brokers. 

Another feature of the affair was the 
presentation by the firm as a testimonial 
to F. Highland Burns, president of the 
Maryland Casualty, a list. of applications 
for business secured by the various agents 
bearing the date of January 15. The folio 
containing the applications was accepted 
by G. Murray Seal, acting as proxy for 
Mr. Burns. 
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Expansion Plans of 
New York Plate Glass 


AUTO LIABILITY WILL BE FIRST 
Gradual Addition of Other Lines; Com- 
pany Has More Than _ $1,500,000 
Policyholders’ Surplus 
York Plate 


wound 


The New 
Company up the 
sets of $2,400,000 and with sur- 
plus to policyholders of over $1,500,000. 
In view of the fact that on January 1, 
1921, the official surplus of the company 
was down to $45,000, this is regarded as 
the best underwriting achieve- 
ments in the history of the insurance 
business. 

Plate glass insurance is a 
that requires the maximum of individual 
attention as the word “service” in that 
branch is no joke, it must be ever pro 
vided, and the man responsible for the 
rejuvenation of the company is J. Car- 
roll French, the president, assisted by 
the advice of a very strong board of 
directors 

On the board are Frederick H. Ecker, 
vice-president of the Metropolitan Life 
and president of the Chamber of Com 
merce of the State of New York: 
Charles Jerome [dwards, the leading 
general agent of the [Equitable in this 
city, who is also chairman of the board 
of the New York Plate Glass; and 
these: Edward Ashforth, Leopold S. 
Jache, C. H. Jainbridge, J. Fran’ 
Clancy, Richard M. Coit, Harry M. De 
Mott, Samuel D. Folsom, W. D. Hem- 
enway, Frederick M. Hilton, H. A. Kah 
ler, George T. Mortimer, FE. Clifford 
Potter, William G. Ver Planck, William 
H. Whiting and Silas Wodell. 


Progress in Six Months’ 


Glass Insurance 
year with as 
about 


one ot 


business 


Period 


The increases in the surplus to policy- 
holders for the six months’ period be- 


ginning January 1, 1923, follow: 


Jame Ey Ieee beeen teen $1,186,436 
pag Th: TOA ss ccned $1,216,449 
Rate Vg Gene wuwercoes ost $1,250,533 
Sully 3. 192@ oer $1,360,116 

As has been published, the company 


plans to expand along general 


J. CARROLL 


FRENCI 


lines, and on February 3, at tl 
meeting of stockholders, 
pected to vote their approval o 
pansion as well as to change 





a 





= 
—— 
——— 





they 


casualty 





I 


le annual 

are ex- 
f this ex- 
the name 




















Acc: 


Burglary. 
tractors’ Liability, 


ty, Elevator 
Breakage. 
Fly-wheel Breakage. 


General Liability, and 
Group Accident and 


Health, Hold-Up. 
Landlords’ Liability, Larceny. 
Manufacturers’ Liability, 
Liability. 
Liability. 
Plate Glass, Public Liability. 
Salary, Steam Boller. 


Damage, Theatre, 
Use and Occupancy. 
Workmen’s Compensation. 
Workmen’s Collective. 








The LONDON uorites: 


Automobile Liability, Auto- 
mobile Property Damage, Automobile 
Collision, 


Contractors’ Contingent Liability, Con- 
Credit. 


Electrical Machinery Breakage, Eleva- 
tor Liabili Property 
Damage, Employers’ Liability, Engine 


Game, 


Marine 


Owners’ Liability, Owners’ Construction 


Teams Liability, Teams Property 
Theft. 


year. 











of the company to the “New York Cas- 
ualty Company.” 

It is proposed to increase the capital 
from $500,000 to $750,000 by the issuance 
of $250,000 new capital to be offered to 
the present shareholders at 200 per 
cent, or at $50 per share of $25 par. 


Not to Slight Plate Glass End 


President French said this week that 
the plate glass end of the company will 
not be slighted in anv way in the larger 
organization. It is the back-bone of the 
company and it will not be diverted into 
other channels. It is not expected that 
anything will be done in the new lines 
until about April 1, and the first to be 
taken up will be automobile liability. 
While amendments of the charter wiil 
permit the writing of practically all the 
casualty lines it is not the present in 
tention of the company to embark in 
compensation insurance. 


Mr. French has been a hard-workiny 


president, traveling extensively in this 
country, renewing friendship and ce 
menting pleasant relations with the 
agency force. 
Mr. French’s Career 

Mr. French, who was born in South 
Jersey, started work in his father’s gen 
eral merchandising store after leaving 
school and there learned a great deal 
about selling. He had a penchant also 


for mathematics. He came to New York 
in 1893. His first position was as private 
secretary to the manager of the Hotel 
San Remo, Central Park West. After 
that he became an accountant on lower 
Broadway, where he had extensive expe 
rience in examining books and accounts 
in various big concerns and his first ac 
quaintance with the New York Plate 
Glass Insurance Company was when he 
was sent to that corporation early in 1894 
to examine its books. Although the 
New York Plate Glass at that time had 
only thirteen clerks, Mr. French thought 
it had a fine future and he joined it, 
soon becoming assistant cashier. Inside 














of eighteen months from then he was 
appointed cashier. For four years he 
held that position, as well as being as- 
sistant secretary. 

In April, 1905, the City of New York 
Insurance Company was formed and 
Mr. French became an officer of it. On 
November 1, 1905, he was made secretary 
of both companies and in 1921 was 
made president of the New York Plate 
Glass Insurance Company. 

Mr. French to Policyholders 

In a statement to the stockholders of 
the New York Plate President 
French said in part: 

“The company enjoys a splendid repu- 
tation for its loss adjustment 
eral handling of 
made it 
premacy 


Glass, 


and gen 
its business which has 
possible to maintain its su 
in the plate glass business des 


pite the tremendous competition in this 
line Sut with the increased demand by 
agents for more complete facilities in 
the writing of their general lines, it 


seems advisable to take advantage of the 
opportunity thus presented to make the 
company an important factor in the field 
of casualty insurance. 


“The proposed enlargement of the 
company’s field of activity will necessi- 
tate an increase in_ its capital and a 
change in its name. The increase in 


capital is a requirement of law, and the 


change in name is necessary to indi 
cate the enlarged scope of the com 
pany’s business. The opportunity which 


will be given to the stockholders of sub 
scribing to the new stock at $50 a 
share should be of advantage to them, 
inasmuch as, after the proposed finance 
ing has been effected the surplus will be 


over $1,250,000 and the book value per 
share of the company’s stock will be 
substantially in excess of the price to 


be paid by the stockholders.” 
STANDARD APPOINTMENT 
The Standard Accident has appointed 
the Edgar Dunlap Insurance Agency, 
Atlanta, Ga., as general agents for the 
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THE SUPER-SERVICE COMPANY 








A Million Accidents 


MPORTANT safety men from thirty-nine states met in the Nationai 
Capital last week and discussed street accidents. 
received about 1925 was anything but encouraging. 


of unquestioned protection. 
be protected—if they buy a “London” contract NOW. 


LONDON GUARANTEE & ACCIDENT 


COMPANY, LTD. 








A recognized expert on insurance theory and practise told the gathering 
that the insurance companies are anticipating 1,000,000 street accidents next 
That figure, however, looks a bit high. 


The important thing is—What about the hundreds who will be injured 
in all these accidents? Will they have sufficient “income protection” to meet 
the great personal expense accidents involve? 


HEAD OFFICE: 
55 Fifth Ave., New York 











———————— 
Se eneeenseeee 








The information they 


bonding department. 


“London” accident contracts appeal to agents who like to sell insurance 
Those fated to be victims of 1925 accidents may 


C. M. BERGER 


United States Manager 
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Actuarial Society 
Names Committeemen 


SEVEN COMMITTEES CHOSEN 


B. D. Flynn, eee: Travelers, Is 
Chairman of Admissions Committee; 


Other Prominent Men Named 


A number of committees have been 


serve during the present 
vear by the herd Actuarial Society, 
of which G. F. Michelbacher, of the Na 
tional ai of Casualty & Surety Un 
derwriters is president, and Richard 
londiller is secretary-treasurer. These 
committees consist of: 

Committee on Admissions: 
1). Flynn, chairman, secretary, Trav- 
elers; Samuel Milligan, assistant actu 
ary, Metropolitan Life, and George D. 
Moore, assistant secretary and actuary, 
Royal Indemnity. 

Auditing Committee: Charles E. 
Heath, chairman, chief examiner of 
casualty companies, New York Insur- 
ance Department; Charles N. Young, 
Globe Indemnity, and A. R. Lawrence, 
special deputy commissioner of banking 
and insurance, Newark, N. J. 

Editorial Committee: Robert J. M« 
Manus, ex-officio, chairman, Travelers. 


appointed to 


Jenedict 


Assistant editors are» Ralph H. Blan 
chard, associate professor of insurance, 
Columbia University, and S. D. Pinney, 


Travelers. 
Educational Committee 

Educational Committee: Kdwin W. 
Kopf, chairman, assistant statistician, 
Metropolitan Life; William Breiby, 
Fackler & Fackler, consulting actu 
aries; Ralph H. Blanchard, Frank R. 
Mullaney, actuary and assistant secre 
tary, American Mutual Liability; Robert 
Riegel, professor of insurance, Univer 
sity of Pennsylvania; Edmund S. Cogs 
well, secretary and actuary, commis- 
sions on pensions, Boston, Mass.; Al 


bert H. Mobray, professor of insurance, 
University of California; Olive E. Out- 
water, assistant actuary, National 


3ureau of Casualty & Surety Under- 
writers, and W. W. Greene, actuary, Na- 
tional Council on Compensation Insur- 
ance. 
Examination 
weiler, general 
Associateship: <A. 


Committee: Paul Dor- 
chairman, Aetna Life. 
W. Waite, chairman, 
Aetna Life; William IF. Roeber, Na- 
tional Council of Compensation Insur- 
ance; Harmon ‘TT. Barber, ‘Travelers. 
Fellowship: James S. Elston, chairman, 
assistant actuary, Travelers; James D. 
Maddrill, actuary, Pennsylvania Manu 
facturers’ Association Casualty Insur- 
ance Co., and Emma C. Maycrink, ex- 
aminer, New York Insurance Depart 
ment. 

Committee on Papers: William Les- 
lic, chairman, general manager, National 
Council of Compensation Insurance; 
Charles G. Smith, actuary, New York In- 
surance Department; Joseph H. Wood 
ward, consulting actuary, Woodward, 
Fondiller & Ryan, and Robert J. Mc- 
Manus, ex-officio, Travelers. 

Committee on Program: 
Perkins, chairman, assistant secretary, 
Travelers; Thomas IF. Tarbell, actuary, 
\etna Life, and John M. Laird, actuary, 
Connecticut General Life. 


KENNY AGENCY DANCE 


About two hundred and fifty attended 
the annual dance of the Kenny Agency 
that was held at the Hotel McAlpin Fri- 
day night last. Numbered among those 
who attended were the officers and mem- 
hers of the agency’s staff and a number of 


Sanford Bb. 


their friends among the brokers in New 
York. The committee in charge of the 
affair was: Charles Mayer, chairman; 
Miss Ray Goertzel, Miss Norine Condon, 
Miss Katherine Melia and William AIl- 
trueter. 


The Globe Indemnity will conduct a 
course in suretyship for its agents at 
the company’s home office in Newark. 


First Fire Policies 
Divided By Companies 


HISTORY OF AUTO INSURANCE 
W. S. Barton, Manager, Casualty De- 
partment, Globe Indemnity, Addresses 
Insurance Institute Students 





when there is much agitation 
afoot for a single full coverage automo- 
hile policy protecting one against all fire 
and liability hazards, it is interesting to 
note that in 1902, the early days of the 
automobile, even the fire coverage was not 
handled by one company. 


According to records of old — it 


Today 


among two companies on account “of the 
amount required, pointed out W. S. Bar- 
ten, manager of the casualty department 
of the Globe Indemnity, in an address on 
the history and organization of automobile 
insurance, last week, before the Junior 
‘‘ourse in Casualty Insurance of the In- 
surance Institute of America, who told of 
a policy issued in 1902. “Of this policy,” 
he stated, “the American Insurance Com- 
pany of Newark took $1,000 for a pre- 
mium of $20 and the Equitable Fire and 
Marine took $800 for a premium of $16. 
ven at that the protection afforded only 
covered the car while it was in the gar- 
age.” 
Development of Liability Cover 


In commenting upon the early develop- 
ment of automobile liability insurance he 
stated: “The experimental period of auto- 
mobile insurance apparently had just be- 
gun in 1901. The first liability policy was 
written in this country in 1898, covering 
electric vehicles. Gasoline and steam cars 
followed in 1899. 

Property damage insurance was _ first 
written in 1899, although there was no 
material volume written. The first auto- 
mobile public liability insurance was is- 


sued on the ‘Teams’ form modified by 
endorsement. 

Fire insurance was originally written 
on the then usual policy issued by marine 
companies and about 1902 a standard auto- 
mobile form inaugurated. Self ignition 
was excluded in the early fire policies, this 
restriction being removed in 1905. Auto- 
mobile theft insurance first made its ap- 
pearance in 1905. 

As far as I have been able to learn col- 
lision insurance was first written by 
American casualty companies in 1907, and 
by fire and marine companies in 1908. 

The first evidence of the realization of 
the fact that the automobile was a nuis- 
ance as an accident creator was in 1902, 
when the City of Omaha, Neb., excluded 
such vehicles from its public parks on 
account of mishaps. 

The year 1910 represents a milestone in 
the history of automobile insurance, for 
shortly before January of that month rep- 
resentatives of several fire companies met 
in New York City and formed the Asso- 
ciation of Automobile Underwriters. This 
association was succeeded in 1911 by the 
Automobile Underwriters’ Conference and 
later by the National Automobile Under- 
writers’ Conference.” 


AGENCY MANAGERS TO TALK 

The program for the mid-winter meeting 
of the Health and Accident Underwriters’ 
Conference, to be held in St. Louis, March 
3 and 4, is being completed rapidly. R. 
M. Rowland, agency supervisor for the 
National Casualty, will read a paper on 
the subject of “Problems of Agency De- 


velopment.” H. L. Brandt, agency man- 
ager for the Illinois Mutual Casualty 


Company, will give a paper on the sub- 
ject of “The Part Time Agent.” 

The Thomas B. Smith Company, gen- 
eral agents at Philadelphia for the Na- 
tional Surety, have made arrangements 
with the International Broadcasters to 
give a series of radio talks every week 
on insurance matters. 
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A Good Start for 1925 


Y VERY indication for 1925 is that it will be a prosperous year. 
4 Financial and business experts predict a banner year in business. 
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Hater Damage 
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Engine 
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Surety Bonds 


CASUALTY 
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Maryland Casualty Agents, with a full line of Casualty Insurance 
and Surety Bonds, are in an excellent position to help their clients 
with proper insurance protection in their business plans for the year. 
Maryland protection is a good investment. 
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The President on Public Relations 
In view of the widespread interest in 


“public relations” in two divisions of 
the business, fire and casualty insurance, 
quite a number of executives read the 
President’s speech on that subject, de- 
livered before the American Society of 
Newspaper Editors on Saturday, and a 
lot more intend to read it as it is a 
practice nowadays in the case of a long 
newspaper article to carry it in one’s 
pocket and peruse at the first idle mo- 
ment. 

The President was warning the news- 

paper owners to guard their readers 
against “propaganda,” an _ expression 
which has grown to mean secret advo- 
cacy of some cause, idea, business or in- 
dividual, which is “put over” on the un- 
suspecting reader by a_ professional. 
However, there are some causes which 
are just and can be put forward by le- 
gitimate spokesmen, (such as insurance) 
and part of the President’s talk was to 
differentiate between legitimate public 
relations and illegitimate propaganda. 
There are times when the separation is 
by a hair’s breadth. Along this line the 
President said in part: 
_ “No doubt every generation feels that 
its problems are the most intricate and 
baffling that have ever been presented 
for solution. But with all recognition of 
the disposition to exaggerate in this re- 
spect, I think we can fairly say that our 
times in all their social and economic 
aspects are more complex than any past 
period. We need to keep our minds 
free from prejudice and bias. Of edu- 
cation, and of real information, we can- 
not get too much. But of propaganda, 
which is tainted or perverted informa- 
tion, we cannot have too little.” 


* * * 


Few Public Men Write Their Own 
Addresses 


Probably those who personally know 
the President and are familiar with the 
care exercised in his choice of every 
word, remembering also the short talks 
he made when Governor of Massachu- 
setts—a book of them once was circu- 
lated in insurance by C. E. Belcher and 
the volume didn’t weigh more than a 
few ounces—were surprised at the 
length of the talk to the publishers, but 
It is quite probable that the President 
didn’t write the speech or any of the 
other long ones which he has delivered, 
but rather he originated, polished and 
edited these talks, putting in a few 
Phrases here and there as he looked 
over the manuscript. 

Very few people nowadays write 
their own speeches, and this has reached 
4 point where there are plenty of men 
in Washington who make a specialty of 
Preparing such talks for the great and 
near great. 

In the case of the President, it would 
he most unfair to expect that he could 
hand out three columns of counsel on 


Seort roads on Monday; talk technically 
: : : achat 

© a farmers marketing organization ou 

and go extensively into pub- 


Thursday, 


S 


BIG 
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lic relations, say, on Saturday. Among 
the several hundred thousand people in 
the Government whom he directs there 
are experts on all those subjects who 
keep the chief executive from getting 
in bad by providing large chunks of in- 
formation in typewritten form and er- 
ror-proof. 

Public men have found it convenient 
and time conserving for years to have 
their addresses largely prepared by sec- 
retaries and others; and the habit has 
spread to public life and into insur- 
ance and other marts. Not only do 
some men in insurance make addresses 
which others have prepared, but the 
same applies to articles written in news- 
papers, and in trade papers. The prac 
tice works satisfactorily. Of course, 
there is not so much punch or origi- 
nality in the offerings, but there is 
nothing inherently dishonest in this 
camouflage of authorship as the speaker 
or writer reflects his own views, but in 
the language of others. His is the sub- 
stance; theirs the shadow. 

And, while discussing this subject, it is 
well known that quite a few of the famous 


memoirs are written by professional 
newspaper men, although signed by 
celebrities. 

* # « 


The Silent Men 


I have often found that the most dif- 
ficult men to approach are the silent 
men. Nothing is so distressing, espe- 
cially to a salesman, as to enter a pros- 
pect’s office determined to start a con- 
versation and then to be met with la- 
conic responses, stares and large chunks 


of silence. The silent man was dis- 
cussed in newspapers during the last 
few days by two famous. writers— 


Arthur Brisbane of the Hearst publica- 
tions and Heywood Broun of the New 
York “World.” 

Mr. Brisbane’s comment was this: 

“One of Napoleon’s sayings, most 
characteristic of him, was ‘J’ordonne, 
ou je me tais.’ That means, ‘I give or- 
ders, or I say nothing.’ That describes 
Calvin Coolidge. He proved, as Vice- 
President and during the campaign, that 
he knew how to say nothing, when not 
talking seemed wise. Now, politicians 
discover that he also knows how to give 
orders. And it doesn’t please all of 
them.” 

This is what Heywood Broun had to 
say: 

“Statistics show that in the course of 
world history fewer people have been 
hanged for keeping their own counsel 
than for expressing opinions.” 


* * * 


Adjusters Speak German and Spanish 

THe Eastern UNbERWRITER hands me a 
letter which was received from T. E. 
Braniff, of Oklahoma City, general 
agent of nine insurance companies, and 
I am glad to offer it to the readers of 
this column as an interesting document. 

“For some years our claim department 
has been using the services of H. and 
Al Wuestenberg, brothers, located in 


this city, in connection with the adjust- 
ment of automobile claims. They are 
expert automobile mechanics, and have 
been operating an automobile machine 
shop here. They have recently sold 
out, and want to get into the business of 
adjusting automobile losses for the com- 
panies. They speak German fluently, 
and some Spanish. They are unat- 
tached, and would go anywhere in the 


world. I believe either of them would 
make some company a mighty good 
man. They are between thirty and 


thirty-five years of age; of more than 
ordinary intelligence, and of good ap- 
pearance. 

“ 

If you know or hear of any company 
that would be interested in investigat- 
ing them, I should be glad to have you 
advise me.” 


* ok * 

Hewitt’s Long Career With National 
Surety 

Hubert J. Hewitt, secretary of the 


National Surety, is now the oldest 
employee of the company in point of 
service. In 1897 the National Surety 
Company of Kansas City, Mo., was re- 
organized under the laws of New York 
State with Charles A. Dean as its pres- 
dent. Mr. Hewitt joined the staff of the 
Company at its offices in the New York 
Life Insurance building as a file clerk. 
He became successively a clerk in the 
accounting department, auditor and au- 
ditor treasurer. 

When Mr. Jovee took the presidency 
in 1904 only a few of the staff officers 
and emplovees of the old company were 
retained; Mr. Hewitt was among them. 
In 1912 Mr. Hewitt was appointed sec- 
retary of the company. No one has ha¢l 
more varied and comprehensive duties 
in the numerous phases of the company’s 
business and his signature is one of the 
best known in the surety world. He has, 
as secretarv, had charge of all of the 
important details incident to the many 
increases in the capitalization of the 
company. He is personally known to 
all the old stockholders of the company. 
General expense supervision, State and 
Federal premium tax filings and pay- 
ments, bank depositories of the com- 
pany and all matters pertaining to the 
company’s stock are among the duties 
of the secretary. 

x ok Ok 
Why An Agent Should Not Affect Too 
Great Prosperity 

“What did you mean in your interview 
in Tue Eastern UNpDERWRITER last week 
that an agent should pretend to be in 
financial hard luck in some respect?” T 
asked Sam Behrendt, of Tos Angeles, 
up in the office of Arthur Stebbins, the 
insurance agent in the Loew’s Theatre 
Suilding. who for fifteen years has been 
specializing in motion picture and thea- 
trical insurance. 

“T meant that if an agent gives the 
impression that he is rolling in monev 
people will be slow to pay him their 
premiums,” answered Mr. Behrendt. “On 
the other hand. if the public thinks that 
he is not in the Rockefeller class, but 
really has food and rent bills to meet it 
will not hold up his payments unduly.” 

* * * 
Stebbins Figures in Cartoon 

And speaking of Stebbins. who is a 
young man with a “Big White Way” 
acquaintance that runs into the hundreds 
of friends “in the profession,” he has a 
private office which is literally plastered 
with the autographed pictures of these 
theatrical celebrities. Incidentally, Mr. 
Stebbins was made the central figure of 
a cartoon by Harry Hirshfield in the 
Hearst “Evening Journal” of December 
13th last. 

x * * 
Another Unique Letterhead 
rank C. Sturtevant, who is president 
of the Ceneral Adjusting Office, Inc., 
Pittsburgh, uses the following statement 
at the top of his letterhead: 

“This office has been established to 
provide for the efficient adjustment of 
losses sustained by the companies using 
it on as economical a basis as is consist 
ent with intelligent, careful service.” 


On Being a Country Gentleman 

J. Campbell Haywood, the adjuster, 
seems to be able to lead the ideal life of 
a gentleman and a scholar, while at the 
same time continuing to be an active 
business man, something that few of 
the most favored of us are able to 
achieve. While acting as an adjuster— 
and he is busy constantly at his pro- 
fession—he holds forth as lord of the 
manor at his country place, “Pukwana,” 
Cornwall Bridge, P. O., Warren Connty, 
Conn. His New Year’s greetings re- 
ceived by some of his friends, brings 
the news to busy William Street that 
the hens are laying very well for this 
time of the year and that the country 
is lovely with its blanket of snow, in- 
viting to winter country gaieties. 

* * * 
Blue China Pens 

Cs A. Foehl, Prudential manager in 
New York, used a bit of psychology in 
presenting his leading agents with blue 
china pens at an appreciation dinner re- 
cently. “The pen is very large,” he ex- 
plained to his leaders, “because I want 
you to keep up the good work of writing 
large amounts. It is blue in keeping 
with the color of the Prudential’s appli- 
cations. Being china, I hope the only 
breaking you do with it is to break down 
the sales resistance to life insurance.” 

* oe Ok 
Don’t Like to Be Interviewed 


One good way to spoil the day for a 
representative of Lloyd’s from England 
is for a reporter to stop him on William 
street and ask for information. For some 
reason the Lloyd’s people like to be veiled 
in secrecy, and they are not only not keen 
on being interviewed, but they prefer not 
to have their names published. There have 
been many quiet chuckles in the news- 
paper offices because of the action of an 
uptown hotel in getting out a daily bulle- 
tin which gives the names of all of its 
guests whom the editor thinks important 
enough to grace the column. Those from 
London are “sure fire” for the column 
and the bulletin has been a good source 
of tips for the reporters who scan this 
column of arrivals every day, especially 
the English guests. 





UNITED LIFE GAINS 


Concord Company Made Good Increase 
for the Year and Declared Dividend 
of 7% on Stock 


The United Life & Accident of Con- 
cord, N. H., had a very satisfactory 
vear in 1924, the details of the com- 
pany’s business being presented at a 
meeting of the directors held last week. 
The total production for the year 
amounted to over $12,848,000, which was 
an inerease of over $2,000,000. 

The company’s insurance in force at 
the end of the year was more than $37,- 
793,000. The financial report showed 
total assets of $3,579,181, capital of $500,- 
000 and surplus of $371,306. The direct- 
ors declared a dividend on the stock at 
the rate of 7 per cent. 

PLAN CONTRIBUTORS’ NUMBER 

Robert S Walstrom, advertising 
manager of the Continental Casualty 
and editor of that company’s bulletin, 
the “Continental Agents’ Record,” an- 
nounces that an innovation will be in- 
augurated in the publication by the is- 
suance of four numbers to be known as 
the Contributors’ Number. Every ar- 
ticle, news item, or joke in these num- 
bers will be written by the men on the 
firing line. Mr. Walstrom is asking the 
field forces to tell for these issues their 


past experiences in closing big deals, 
how they did it, how they advertise, 
what kind of approaches they make, 


how they close and any thing that would 
be of value to new agents. The months 
in which these numbers will be issued 
are: April, June, August and October. 


A. M. Clark, vice-president of the Na- 
tional Surety, spoke before a meeting 
of. the Surety Underwriters’ Association 
of Massachusetts last week in Boston. 
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saree Responsibility 
For Motor Accidents 





REPORT OF LOTT COMMITTEE 


Insurance Will Not De- 
crease Accidents; Other Objects 
to it Outlined 


Compulsory 


The committee of nine on the finan 
cial responsibility for automobile acci 


dea the chairman of which is Edson 


. others on the committee 
James W. Henry, 
Maverick, Thomas C. Moffat, A. 
Dunean Reid, C. H. Remington, 

( Stone and William 

pointed at the Hotel Astor on December 
10th, has made its report. It takes the 


being 
Lilly, Man 


Nustin J. 


Edward 
Brosmith, ap 


sition that prevention of accidents 


mnust be the real objective in all regu- 
tory legislation and prevention should 
not be subordinated to indemnity. Also, 
ves that compulsory assurance of 
pecumary responsibility is at best but a 
partial and ineffective answer to the 


it be lhe 


question how to protect the public 
igaist the lo caused by pec uniarily 
irresponsible Owners of motor vehicles, 


Where Ineffective 


li response to the suggestion that 
mipulsory. motor vehicle insurance 
hould be mandatory because individuals 
1 motor accidents sometimes cannot 
collect damages because of the pecu 
ary irresponsibility of the driver at 
iault, the committee regards this as in 
effective in any of the following case 

1 Accident 


volunta celle. 

’ Accidents caused by operators of ade- 
quate pecuniary responsibility. 

3. Grade crossing accidents for 
oads are responsible. 

1. Accidents in which the 
nly are injured, 
5. Accidents to 
there is no fault. 
6. Accidents where fault cannot be proved 

where the cars or persons at fault cannot 

identified. 

Accidents in which the 

injured are at fault. 

8 Accidents which occur in private places, 
parking stations, garages, etc. 

9. Accidents caused by motor vehicles when 
in use without the 
when operated by thieves after the car has 
en stolen. 


caused by those who insured 


which rail- 
owners of cars 


occupants of cars where 


individuals killed 


Some other points made by the com- 
niuttee follow: 

Under a compulsory insurance law 
he great majority of motor vehicle own- 
ers would be obliged to buy at great 
aggregate expense the security which 
the law would require them to furnish 
either in the form of an insurance pol- 
icy or a bond and regardless of whether 
the conditions and the territory in which 
they operated the cars made it really 
neccessary for them to furnish the se- 
curity. If the state should undertake to 
legislate without carefully weighing the 
interests of all its citizens, it might for 
the benefit of a few impose an unjustifi- 
ible burden upon the many. 


Some Other Points Made 

Other points made by the 
include these: 

Compulsion except by way of preven 
tion of accidents should be avoided un 
less and until it shall be definitely 
tained that the loss through pecuniary 
irrespons sibility, reduced by the most 
effective accident pre vention measures, is 
grave enough to justify so burdensome 
a measure. 

lf, however, 


committee 


ascer 


compulsory security be 
lecided upon by legislative authority, the 
videst possible choice of kind and meth- 
od should be permitted. 

Compulsory security by itself will not 


reduce accidents but will tend to in- 
crease the number. Therefore, no such 
neasure should be enacted unless prior 
thereto or concurrently therewith there 
be put into effect and enforced in every 
state laws affecting the operation of 
motor vehicles in accordance with the 
recomiu.cnidations made by the Hoover 


conterence. In the absence of such con- 


authority of the owner or 


New Amsterdam Wrote 
$10,000,000 Premiums 


AN INCREASE OF MILLION 


Surplus Also Made Good Showing; An- 
nual Report of President J. Arthur 
Nelson 


The annual report of J. Arthur Nelson, 
president of the New Amsterdam Cas- 
ualty, shows that the company wound 
up the year 1924 with $14,709,768 of as- 
ets and surplus to 
$5,000,000. In 


operations of the 


policyholders of 
nearly discussing the 
company Mr. Nelson 
vave these figures: 
Following is a report of the operations 
of our company for the year ended De- 


cember 31, 1924: 


The Net Premiums Written were....$ 9,813,360 


Interest Earnings were........... 577,508 

Net Protit on Sale of Investments 
WTS sak pusapusseune ceeds na Nkee seers 181,836 
$10,572,705 


We paid for losses anc 
BERGHE cocccctsccvevess SS, 399,798.84 
commissions, and 


taxes Paid ...csscccccccs 3,554,149.88 


| xpenses, 


8,953,948 


Credits over losses and expenseg.....$ 1,618,756 
We paid for dividends..........ccccves 445,625 


Credits after paying losses, expenses 
and dividends  ccccccccccsscccccsees $ 1,173,131 


Increase in market value of invest- 


OE cactiisdapavndneanaraeen eae 265,247 
Net operating credits for year......... $ 1,438,378 
Surplus (ab) Gc. ccvcncssscacocenencwss 694,506 

Potal: credite 460 FOR ccsiccsncesacvsces $ 2,132,854 


Losses and expenses paid 91.24% of premiums. 


“We have just completed the best year 


in the history of the company. 
Our Premiums increased. .$1,010,139 
Our Surplus increased.... 1,002,977 
Our Reserves increased... 1,129,907 
Our Assets increased...... 2,406,978 


“Of the increase in surplus, $694,506 
was paid by stockholders when we in- 
creased our capital in January, 1924, leav- 
ing the increase in surplus from oper- 
ations, after paying 23% dividend, $308,- 
471.38. Of our increase in assets, $944,- 
506.00 was paid in by stockholders. 

“The excellent results were entirely 
due to our financial operations. Casualty 
and Surety lines were both slightly un- 
profitable, but inyproved conditions dur- 
ing the latter months incline us to the 
belief that we can now look for better 
things in those lines. The outlook for 
1925 is good. 








current legislation and enforcement 
compulsory requirement of security will 
do more harm than good. 

The American system of government 
is not paternalistic. It does not dictate 
to citizens who own or operate motor 
vehicles what they shall do for their 
own good. The idea of compulsory se- 
curity is that of protection, not of own- 
ers or operators of motor vehicles, but 
of others who may be injured through 
their fault. Therefore, any form of se- 
curity which will fully protect third par- 
ties will accomplish the object. Hence 
it would be unreasonable and obnoxious 
not to give each motor vehicle owner 
wide freedom of choice as to the kind 
of security to be furnished. 





W. E. Small, President 


Georgia 


Atlanta, Ga. 





Surplus and Reserves as to Policy Holders Over $3,000,000 


Casualty Company 


AN AMERICAN COMPANY 


E. P. Amerine, Secretary 


Automobile 

Plate Glass 

Burglary 

Liability 

Property Damage 

Workmen’s 
Compensation 








MAKES GREAT RECORD 
New York Indemnity Rolled Up Net 


Premium Volume Last Year of 
$6,644,000; Linville’s Letter 

President E. M. Linville and other 
officers of the New York Indemnity are 
being congratulated upon the splendid 
showing of the company last year when 
the volume of net premiums rolled up 
reached $6,644,000. It is no secret that 
the company could have considerably 
surpassed that figure if it had desired 
to do so. President Linville has sent 
to the agency force this letter 

Your company closed its second year, 
writing all lines of casualty insurance, 
with the greatest record ever made by 
any company in a like period. J know 
you are all very much interested in the 
result and that you will be gratified with 
the following figures. These are net 
figures, being less cancellations and re- 
insurance: 





1924 

POMAGIE << ccGstecu vical $ 73,790.00 
SIGIECSS 5 cis hvac es oi 36,768.00 
Automobile Liability 1,887,077.00 
Other Liability 658,737.00 
Compensation ..2...6.. 1,942,679.00 
Plate AGlASS 6.6cccvsncee ss 221,306.00 
MUTNOES: ee ciicas winidatepoe 661,573.00 
Property Damage, Auto 601,857.00 
Property Damage, other 25,092.00 
Automobile Collision 178,885.00 
Boiler 56.5. : 45,787.00 
Flywheel and E ngine 15,107.00 
BGCHEY acccins' nasa seem sare 10,492.00 
SURELY wicsscsnuieencuacs 184,538.00 
Totals . .$6,643,688.00 


This is a record that you may well be 
proud of, and you are entitled to a full 
measure of credit. I want you to know 
that I personally appreciate the splendid 
co-operation you have given the home 
office in making this possible. 

With kind regards and best wishes for 
the New Year. 


WHITLEY CHAIRMAN 


Senator James L. Whitley, Republican, 
of Rochester, was today named chairman 
of the joint legislative committee created 
under the Knight resolution to investi- 
gate delays in payment of claims under 
the administration of workmen’s com- 
pensation insurance. Other members of 
the committee are Senator Bernard 
Downing, Democrat, of New York, vice- 
chairman; Assemblymen Charles P. 
Miller, Republican, of Genesee; Tussell 
G. Dunmore, Republican, of Oneida, and 
Peter A. McArdle, Democrat, of Kings 
county. 


William E. “Shields, manager of the 
compensation and liability department 
in the Los Angeles office of the Travel- 
ers was in town this week. 
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Union Indemnity 


FIDELITY and SURETY BONDS 


Accident, Health, Burglary 
Automobile, Liability, Plate Glass 


ave” ° 
“Ew Ones Workmen’s Compensation Insurance 
CASH CAPITAL EXECUTIVE PELICES. GREAT EASTERN DEPT. 
$2,450,000.00 sais osew NORLEANS NEW YORK 


Company 








INSURANCE COURSE AT N. Y. U. 





S. B. Ackerman to Give Lectures at 
Wall Street Divison; to Start 
February 5 
S. B. Ackerman, formerly with the 
New York Insurance Department, has 
charge of a course in principles of insur- 
ance at the Wall Street division of New 
York University that will be helpful to 
insurance brokers and company employees. 
This course will include the principles of 
life, fire, marine and casualty insurance, 

and will start sheeted o 


MOTOR RESPONSIBILITY 


Possibility that the current session of 
the Michigan Legislature might pass 
without the introduction of a compul- 
sory automobile insurance plan _ is 
thought to be ended with the public 
announcement by Senator James C. 
Quinlan of Grand Rapids that he is 
considering the presentation of such a 
bill. Conference and governing com- 
mittees of the Michigan Association of 
Insurance Agents, convening here on 
the eve of the session’s opening, Jan. 7. 
purposely avoided taking a stand on the 
subject because they considered there 
was a chance that it would not appear 
during the session and premature op- 
position would only bring it to the at- 
tention of some legislators who might 
present it because of its publicity value 
to them. 

Senator Quinlan apparently has not 
gone so far as to draft a bill. 





TO ADDRESS CONFERENCE 


R. M. Rowland, agency supervisor of 
the National Casualty, and H. L. Brandt, 
agency manager of the Illinois Mutual 
Casualty, have been added to the list 
of speakers who will make addresses be- 
fore the midwinter meeting of the 
Health & Accident Underwriters’ Con- 
ference to be held in St. Louis, Mo., on 
March 3 and 4. Mr. Rowland will speak 
on “Problems of Agency Development.” 
Mr. Brandt will discuss “The Part Time 
Agent.” 





FEDERATION TO MEET 


The Insurance Federation of Illinois 
will hold its annual meeting in Chicago 
on February 3, at the Hotel La Salle. 
Among the speakers will be Thomas B. 
Donaldson, former insurance commis- 
sioner of Pennsylvania, and Clifford Ire- 
land, director of trade and commerce of 
Tllinois. 





MISSOURI TAXES 

Missouri domestic insurance com- 
panies will be hard hit if ‘a special tax 
measure prepared by Roy H. Monier, 
chairman of the State Tax Commission, 
meets with the favor of the State Legis- 
lature. Monier proposed to tax insur- 
ance companies of Missouri on_ theif 
capital, surplus and assigned funds 
similar to the plan under which banks 
and trust companies are now taxed. 





VISITED HOME OFFICE 


Among visitors at the home office of 
the National Surety this week were Or- 
ville McCrillis, general agent for the 
company at Youngstown, Ohio, and 


George D. Heaton, branch manager for 
the National at Louisville, Ky. 
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A WONDERFUL YEAR 
for “INDEPENDENCE” 
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In every respect, 1924 exceeded our greatest expectations. 
We start 1925 with high hopes for even larger accomplishments. 


THE INDEPENDENCE COMPANIES 


Independence Indemnity Company 
Independence Fire Insurance Company 


Head Office: Philadelphia 
Charles H. Holland, President 


All forms of Casualty Insurance, Surety Bonds and Fire and Automobile Coverage 


These Companies maintain Human Relations 
with their Agents, Brokers and Policyholders 
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A Total Eclipse 


Panic stricken—scared to death— 


that’s the way the ancients felt when 
the shadow of an eclipse brought 
darkness upon them during the 
hours of light. 


The eclipse on January 24th will 
be awe inspiring to those fortunate 
enough to be within the eclipse area 
—and probably many chickens will 
go to roost under cover of the decep- 
tive darkness, but in this enlightened 
age most people will be sensible 
about it. | 


It’s just the same way with people 


today when the shadow of conflagra- 


tion and loss by fire comes near at 
hand. 


But again, most people will take it 
sensibly in the knowledge that fire, 
awe inspiring and fearsome as it is, 
can be guarded against in a financial 
way through the medium of depend- 
able insurance in strong companies. 


A policy in The Home of New 
York provides the protection of the 
Largest and Strongest Fire Insur- 
ance Company in America. 
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Organized 1855 Cash Capital *18,000,000. 
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